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Inland Marine Lines Few Life Insurance 
Show Premium Gains Losses In Ringling 
e THE ° 
For First Half Year LONDON & Circus Catastrophe 

Production Up Ag Pe ong — ; Most of Policies Are Small; Not 

Companies; PPF, Jewelry an Many Men in Attendance 

Fur Premiums Expanding LANCASHIRE of 6,000 
LOSSES ARE NOT EXCESSIVE INSURANCE CO. REPORT FROM COMPANIES 
, LTD. poeta 
Somewhat Higher Than Last Year Speedy Work in Relief and Rush- 
But Still Within Expected Ratio: ing People to Hospitals; 
Watch PPF in N. Y. and N. J. Insurance Cos. Help 

A preliminary survey of the inland One of America’s greatest civilian 
marine insurance field indicates that ope tragedies occurred in Hartford on 
premium production for the first half of Dependability Thursday afternoon of last week when 
1944 will be 10% or more in excess of e the main top of the Ringling Brothers 
that for the same period of 1943, thus e and Barnum and Bailey Circus caught 
maintaining a trend which has continued Strength Service. fire, spread with terrific speed, collapsed, 
without interruption for nearly a decade. many being buried underneath, with a 
Each year new production records are Departmental Offices at resultant death loss of more than 160 
being broken, but it is likely that pre- Hartford New York to date, and injuries to more than 200. 
miums will drop, temporarily at least, Chicago and San Francisco Attendance at the performance was 
when the war ends and the present ex- 6,000. 
traordinary volume of rail and motor Company Losses 
truck transportation is reduced to some- | — — In many catastrophes taking the lives 


thing more nearly approximating a 
peacetime normal. 

Net inland marine premiums last year 
amounted to about $81,500,000, compared 
with $70,500,000 in 1942 and $63,000,000 in 


1941. If a 10% expansion is recorded 


i this year the final 1944 net figure should 


be in the neighborhood of $90,000,000. 
The gain in 1943 over 1942 was 15% and 


a year ago this July it was estimated the 
increase would be more than 10% so 
that the actual results were better than 
the midyear estimates. Whether a simi- 
lar situation will develop this year re- 
mains to be seen. 


Lines Showing Large Gains 


Throughout the country the general 
transportation lines, jewelry and fur 
risks reflect the largest increases. The 
war prosperity, plus good salesmanship 
on the part of alert and qualified agents 


-}and brokers, are bringing more property 
-]owners to buy one or more of 


the vari- 
ous lines of protection in the inland 
marine category. Hundreds of thou- 
sands of clients and prospects are be- 
coming “all risk” minded, having been 
told about and sold comprehensive auto- 
mobile, personal liability and theft in- 
surance. Personal effects insurance con- 
tinues to decline as a result of the re- 
strictions on extended vacation trips. 
The personal property floater, which 
has met such favorable response among 
property owners in most states, is now 
being promoted in New York State and 


(Continued on Page 24) 
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Business Maxims 
of William Penn 


Among the many writings by William Penn were some maxims 
having to do with business, fully as apt today as they were two to 
three centuries ago. Examples:— 








“A wise man makes what he learns his own; the other shows 
that he is but a copy, or a collection at most. But make not more 
business necessary than is so; and rather lessen than augment work 


for thyself. 


“Never give out while there is hope, but hope not beyond 
reason; for that shows more desire than judgment. 


“They that show more than they are raise an expectation that 
they cannot answer; and so lose their credit as soon as they are 
i} found out. 


“It is not enough that a thing be right, if it be not fit to be 
done. If not prudent, though just, it is not advisable. 


“He that loses by getting had better lose than get.” 


1644 — WILLIAM PENN TERCENTENARY — 1944 








THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 


JOHN A. STEVENSON 
President 


of civilians there has been considerable 
insurance carried by the victims. A 
feature of the Hartford tragedy of last 
week, however, was that the life insur- 
ance and the Accident and Health in- 
surance was small, Up to Wednesday 
morning of this week no had 
been reported to the Metropolitan, The 
Prudential or the John Hancock. No 


losses 


known losses were sustained up to 
Wednesday by the New York Life, 
Equitable Society, Mutual, or Mutual 


Benefit. 

Travelers by Wednesday noon found 
it had a life policy of $11,000 and one 
of $12,500, and’ in addition four Acci- 
dent claims for medical reimbursements. 

Aetna had received five small death 
claims under life and Accident policies. 

Connecticut General had four known 
losses totaling $19,700 on four life 
policies, and two regular Accident In- 
demnity claims were also made. 

Connecticut Mutual had one policy of 
$7,250 where there was a death. In 
hospitals are two who are insured by 
the company for a total of $5,040. 

Phoenix Mutual received one death 
claim for $1,000 

Reason for Smal] Losses 

Hartford insurance claim men _ say 
that one reason for the small number 
of losses is because the tragedy hap- 
pened at an afternoon performance of 

(Continued on Page 8) 
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The Hartford Circus Tragedy 


Insurance Companies Send Representatives to the Scene to Help in Rescue and 


First Aid Work; Families of Insurance Men Among Victims of Catastrophe; 


Activity of Radio Station 


The burning of the Big Tent of the 
Ringling Brothers and Barnum & Bailey 
Circus Thursday afternoon of last week, 
with its resultant death toll of more 
than 160 lives, brought a number of 
personal tragedies to insurance 
families, Jarvis W. Mason, well known 
in the insurance advertising field, lost 
his wife and his three-year-old son, 
Jarvis W. Mason, III. The boy died on 
day of the fire. Mrs. Mason died on 
Tuesday night of this week. A small 
daughter is recovering. — : : 

Elwyn D, Wakeman, Connecticut Gen- 
eral, agent with the Frank H. Williams 
agency, had attended the circus with his 
wife and their two children. Mrs. Wake- 
inan and her young son Bruce were 
burned to death. The daughter was 
saved. Mr. Wakeman was _ severely 
burned. 


Activity of Radio Station 


It was shortly after 2:30 o’clock on 
afternoon of July 6 that members of 
publicity department of Travelers In- 
surance Companies from their vantage 
point in the Travelers Tower heard a 
first alarm and noticed the smoke and 
then the flames from the circus grounds. 
Realizing possibilities of a holocaust a 
member of the department phoned the 
newsrooms of the Travelers radio 
station WTIC. A quick check with the 
fire and police departments confirmed 
the fact that the Big Top was in flames 
and immediately a flash went on the air 
and WTIC was asking for ambulances, 
doctors and nurses to report at the 
scene of the fire. 

The station immediately put its facili- 
ties at the service of the Red Cross, the 
hospitals, police department and other 
agencies. In a few minutes after the 
first flash was broadcast, a circus fan 
who had been at the show was called 
and her eye-witness account of the blaze 
was given the public, Two announcers 
leit for the grounds and during the 
regular six o’clock news program, broad- 
cast their impressions of the holocaust. 


men’s 


Assemble Names of Injured 


The station assigned extra girls to its 
switchboard to take care of the hun- 
dreds of calls that came in. Lists of in- 
jured persons receiving treatment at the 
various hospitals were assembled so that 
all possible information would be avail- 
abie. Requests for information that 
couldn’t be supplied. by the station were 
reierred to the proper agencies. 

WTIC furnished press associations 
wih their first news of the fire and 
als) supplied a requested story for the 
New York Daily News. 

_slinutes after the blaze started, the 
civilian emergency set-up began to func- 
tion, Its excellently trained and directed 
personnel made a vital contribution in 
the relief work. Stores converted trucks 
Into ambulances according to prear- 
tanged plan, industrial plants sent em- 
ergency equipment and utilities com- 
Panies gave assistance. 


Insurance Companies Active in Relief 
ork 


insurance companies 


Members of 





By Emily P. Monley 


Travelers Insurance Co. Publicity Department 
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Spectators Flee as the Big Top Collapses in Flames 


throughout the city played an important 
part in relief and rescue work. In fact, 
an insurance man, George Munsick, for- 
mer financial secretary of the Connecti- 
cut Mutual Life, was in large part re- 
sponsible for the supply of blood plasma 
on hand—more than enough for all vic- 
tims who needed it. Mr. Munsick was 
chairman of the Hartford Blood Bank 
which collected the plasma for civilian 
use two years ago when it was feared 
the east coast might be bombed. 


Among the trained personnel who 
went on duty immediately were the 
nurses’ aides, medical aides, staff as- 


sistants and motor corps members. As 
soon as the personnel office of the 
Travelers Companies was informed of 
the fire it went into action. All mem- 
bers of the trained services were called 
from their respective departments and 
were sent to the three hospitals, the 
State Armory, which had been turned 
into a morgue, and to Red Cross head- 
quarters. 


When the Travelers medical depart- 
ment learned of the fire, Dr. Thomas 
H. Denne, superintendent of the com- 
panies’ medicine and hygiene depart- 
ment, called the city health department, 
putting all facilities at the city’s dis- 
posal. The department was told to stand 
by as it was feared that the injured 
would overflow from the hospitals and 
additional room would be needed. The 
companies’ two First Aid stations were 
prepared, the units were mobilized and 
stood in readiness for emergencies. 
Presently the wife of a Travelers em- 
ploye came in to be treated for arm 
burns. The department called the Red 
Cross to see if additional doctors were 
needed at any of the hospitals. Again 
the directions were to stand by. Doctors, 
nurses, nurses’ aides and_ stretcher 
bearers were on duty until almost five- 
thirty, when word came from the Red 


Cross that the hospitals had been able 
to furnish room for the injured. 


Phoenix Mutual Medical Staff 


Immediately on receipt of news of the 
fire, the entire medical staff of the 
Phoenix Mutual, headed by Dr. Robert 
L. Rowley, medical director, volunteered 
its services. Six girls of nurses’ aide 
experience, two girls trained for special 
hospital duty and five Phoenix Mutual 
men who have been serving the Hart- 
ford Hospital in recent months as medi- 
cal aides, all reported at the hospital 
and went to work. The men were Harley 
Dewey, assistant actuary; B. L. Holland, 
vice president; Maurice R. Perry, edu- 
cational director; Richard M. Smith 
and Fred Libera of the policy loan de- 
partment. Several Phoenix Mutual men 
and their families happened to be at 
the circus. Colonel D. Gordon Hunter, 
vice president, was present, but escaped 
without harm with his family. The same 
was true of Reuel Kaighn, manager of 
sales promotion. The wife and daughter 
of C. Russell Noyes, assistant advertis- 
ing manager, escaped without injury. 

A note of human interest is reported 
by the Phoenix Mutual in regard to 
a claim payment incident to the dis- 
aster. One of the company’s policyhold- 
ers, a woman, 42, was burned to death. 
The policy amounted to $1,000, with 
double indemnity. Both the primary and 
the secondary beneficiaries of the con- 
tract died in the fire. 

The Travelers also reported a case in 
which both the policyholder and the 
beneficiary were killed. The case con- 
sisted of three life policies totaling 
$11,000. The policyholder, a resident of 
Plainville, Conn., and his wife, the 
beneficiary, both perished in the fire. 


Some Narrow Escapes 


Members of the Travelers personnel 
present at 


the performance included 


Tracy W. Smith, superintendent of 
agencies; Millard Bartels of the legal 
department; H. O. Wuelffing of the en- 
gineering and inspection division; J. S 
Elston, assistant actuary of the life 
department, and D. J. Harrington of 
the casualty underwriting division. Mr. 
Wuelffing was present with Mrs. Wuelf 
fing and their two daughters. The chil- 
dren escaped without harm, but both 
Mr, and Mrs. Wuelffing received super- 
ficial burns when the flaming tent poles 


fell. 


Tracy W. Smith, his wife, son and 
daughter were near the animal cages 
where most of the deaths occurred. Mr. 
Smith carried his daughter, who had 
become hysterical, from the burning 
tent. When the son became separated 
from them, Mrs. Smith returned. She 
found the boy, but was unable to climb 
back over the animal cage because a 


large woman blocked her way. She and 
the son succeeded in boosting the large 
woman over the bars, then followed her 
to safety. D. J. Harrington, his wife and 
son all escaped without injury. The 
eleven-year-old son of Frank Dully of 
the legal department, was at the show. 
The boy ran virtually all the way home, 
a distance of four miles, arriving to tell 
his parents: “Now I know what Cocoa 
nut Grove was like.” 


Aetna Affiliated Companies Help Red 


Cross 
At the Aetna Life Affiliated Com 
panies Dr. Donald B. Cragin, medical 


director, reported, “Officials of the Red 


Cross called on us for aid and within 
twenty-three minutes we had_ twelve 
first aiders and twenty-three nurses’ 


aides on their way to the city’s three 
hospitals, in addition to many who had 
left on their own initiative as members 
of hospital units after the first radio 
appeals for help were received. 

“In addition we notified the Red Cross 
that we had fifty emergency beds ready 
in our infirmary, with three nurses and 
two doctors standing by. We were told 
that these facilities did not appear to 
be needed immediately so we notified 
the Red Cross that we would be on 
call all night. On Friday, severai of our 
first aiders spent the day at the State 
Armory, giving what assistance was 
needed to bereaved relatives who iden- 
tified their kin among the dead there.” 

The Aetna’s safety education depart- 
ment had photographers on the scene 


within thirty minutes after the fire 
broke out and assisted the Hartford 
Fire Department in making a motion 
picture record of the scene. In addi- 


tion, the Aetna furnished “still” photo- 
graphs of the scene to the Connecticut 
State Police to assist them in their 
investigation. 

When word of the fire reached the 
Aetna (Fire) all nurses’ aides were 
called. They left immediately for the 
hospitals, many of them remaining on 
duty until late into the night and going 
back the next day where they were 
needed. 

Nurses’ aides of all companies were 
automatically released from _ business 


(Continued on Page 12) 
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F.W.Ecker Returnsto Metropolitan 


Elected Financial Vice President and a Director; Charles G. 


Taylor, Jr., Now Executive Vice President; 
Both of Equal Rank 





Frederic W. Ecker and 


Frederic W. Ecker, who resigned as 
vice-president and _ director of the 
Metropolitan Life on January 14, 1942, 
to devote his full time as special as- 
sistant to Lend-Lease Administrator E. 
R. Stettinius, Jr., has been reelected a 
director and has been made financial 
vice president of the company by the 
Board of Directors, according to Leroy 
A. Lincoln, president of the Metro- 
politan. 

At the same time, Mr. Lincoln an- 
nounced that the board of directors 
had changed the title of Charles G. 
Taylor, Jr., from vice president to execu- 
tive vice president. Executive Vice 
President Taylor and Financial Vice 
President Ecker will be of equal rank. 


Mr. Ecker’s Career 


Frederic Worrall Ecker was educated 
at Pomfret School, Pomfret, Conn., and 
Harvard where he got an A.B. degree. 
In the university he majored in eco- 
nomics. In the first World War he 
served overseas as a first lieutenant and 
was awarded the Distinguished Service 
Cross and French Croix de Guerre for 


Charles G. Taylor, Jr. 


bravery in action in the Argonne-Meuse 


engagements. After the war he began 
a practical study of finance, starting as 
a blotter clerk in the security house of 
Hayden, Stone & Co., New York. He 
soon became assistant to the manager of 
the bond department. In June, 1922, he 
went with the Bankers Trust Co. where 
for several years he had charge of se- 
curity sales organization in the Wall 
Street office. 

Early in 1925 the late Haley Fiske, 
president of Metropolitan Life, invited 
Mr. Ecker to join that company and he 
did so as assistant treasurer on March 
16. He was appointed treasurer in Sep- 
tember, 1931, and in March, 1936, was 
elected vice president and a director. 
On January 14, 1942, Mr. Ecker resigned 
from the Metropolitan Life, and also 
severed his other connections with the 
business world, and became special as- 
sistant to Lend-Lease Administrator Ed- 
ward R. Stettinius, who is now Under- 
Secretary of State. 


Lend-Lease Experience 


Mr. Ecker returns to the Metropolitan 


Life after a distinguished career with 
Lend-Lease. During his two and a half 
years with the Washington Administra- 
tion he traveled far, met many of the 
most notable public men and diplomats 
of the Allies as well as high officials of 
their Armies, Navies and Air forces. 

His duties were those of liaison be- 
tween the State Department and Lend- 
Lease and the Treasury and Lend-Lease, 
and also had to do with the early opera- 
tions of reverse Lend-Lease. Reverse 
Lend-Lease designates the aid rendered 
by our Allies to our armed forces located 
in their areas. This aid may be in the 
nature of food, shelter, hospitals, trans- 
portation, military equipment. To illus- 
trate: in the early days of the war when 
we had inadequate production of defense 
material Great Britain sent to U. S. a 
number of barrage balloons, anti-aircraft 
guns and other equipment. Reverse 
Lend-Lease is also illustrated where our 
ships land in a British or Dominion 
port and assistance is given in all the 
incidents of unloading, such as em- 
barkation of troops, transportation, 
housing and, in some cases, provision. 
This was particularly noticeable in Aus- 
tralia, New Zealand, India and British 
Isles. 

As the United States armed forces 
penetrated throughout the world, espe- 
cially in British Empire territory, re- 
verse Lend-Lease began to reach a sub- 
stantial figure. For various reasons it 
never can be expected to reach the total 
of Lend-Lease aid. Theory is that each 
Allied country aid the other to the ex- 
tent of its ability. In early days of the 
war there was a tremendous amount of 
tonnage space made available through 
this system of common help, and greatly 
needed as shipping in the early days 
of the war was in a bottle neck. 


Mission to India 


It has been the practice of Lend-Lease 
administration that whenever the United 
States furnishes any considerable 
amount of Lend-Lease equipment to a 
country U. S. Lend Lease sends a mis- 
sion to that country. It was on such a 
mission that Mr. Ecker went to India, 
stopping en route in England and travel- 
ing by Clipper. In India Mr. Ecker was 
entertained by Viceroy Linlithgow and 
his successor, Viceroy Wavell, and by 
various Indian princes. He went 
through the Khyber Pass which con- 
nects India and Afghanistan and on the 
other side flew “the hump” into China. 
He spent some time visiting the Ameri- 
can troops in Assam and went out the 
Ledo Road into Burma which will link 
with the Burma Road. 

After his work of organization in In- 
dia Mr. Ecker came back on a bomber, 
the crew of which has flown over “the 
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hump” seventy-two times; 
been on. many missions. 
found morale of this crew and of a 
the other troops and service men he m: 
on this trip to be high. The men wer 
confident of victory, but none though: 


the end of the war was just around the 
Mr. Ecker had been in Indi: 
and neighboring countries from Marc! 
1943, when he reached New Delhi, unt | 


corner. 


November of that year. 


Discussing Lend-Lease Mr. Ecker sai’! 
to The Eastern Underwriter this week : 
“United States Lend-Lease aid to other 


united nations has been announced (a! 


end of March) as something in excess 


of $24 billions. While this figure is ver 
substantial in itself it constitutes only 

small portion of our total war expend 

tures. That portion, however, has me1t 
arms, ammunition and other necessities 
of war in the hands of our fightin 
allies at the particular spots where the 
would do the most good, and, as su-h 
have been an important factor in thx 
United nations progress to date.” 


Mr. Taylor’s Career 


Educated in public schools of Peters- 
burg and Richmond, Va., Charles G. 
Taylor, Jr., began his insurance career 
with Fidelity & Casualty and later with 
Mutual Life in Richmond. He entered 
the Virginia State Insurance Denart- 
ment under Commissioner Joseph But- 
ton and became its actuary. In 1908 he 
became secretary and actuary of the At- 
lantic Life, becoming a director in 1913 
and vice president and actuary the fol- 
lowing year. In 1925 he came to New 
York to become assistant manager and 
actuary of the Association of Life In- 
surance Presidents. He joined _ thie 
Metropolitan Life in January, 1932, as 
third vice president, and in March, 1936, 
was made second vice president. His ad- 
vancement to vice president and to be 
a director of the company followed. 

Mr, Taylor has been identified with 
many organizations and committees in 
the business, especially of those seeking 
to benefit life insurance as a whole. He 
is an executive who has won widespread 
confidence; his great knowledge of the 
business and his helpful attitude have 
made his counsel and advice widely 
sought with the result that he has ex- 
erted an unusually wide influence in 
many channels of insurance. He has 
been president of American Life Con- 
vention and of Insurance Society of 
New York and has been active in con- 
ference with Insurance Commissioners 
of both United States and Canada. His 
interest in the Institute of Life Insur- 
ance and in all public relations aspects 
of the business has been deep. During 
his earlier career he was chairman of 
the Conference of Southern Life Insur- 
ance Companies. 





CANADIAN NEW BUSINESS GAIN 





Report of Dominion Superintendent G. 
D. Finlayson Shows Large Increase 
Last Year; How Distributed 
In his annual report on life insurance 
in Canada for 1943, G. D. Finlayson, 
Canadian Superintendent of Insuranc 
reveals that the net new _ business 
effected amounted to $887,522,851, of 
which $60,438,070 was Group business 
This represented a large gain pee 
the previous year’s total of $818,558,94: 
of which $53,470,440 was Group. The 


net amount of business in force at 
the end of 1943 was $8,534,135,275, 
also. a broad increase’ over tlie 


figure of $7,875,755,305 for the previous 
year. The business was distributed 
follows: 


Net amount Net amou! 
effected in force 
in 1943 end of 1943 


Canadian Co.’s.... $578,856,066 $5,586,515, 


British Co.’s. 15,190,620 
Foreign Co.’s .... 293,476,165 2,785, "200, 


Death claims in 1943 were $56,282,0>4 
against $54,966,030 in 1942. Busine:s 


lapsed was $121,578,253 or 13.47% »t 
gross new business effected, as cor- 
pared with $121,996,250 and 14.63% 
1942. Amount surrendered was $91,64'.- 
475 or 10.16% of new business, while 10 
1942 the comparative figures were $12.;,- 
724,385 and 14.83%. 


which ha! 


Mr, Ecker 
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Verne Barnes Joins 
Kansas City Staff 


SUPERVISING FIELD TRAINING 





Has Been in Charge of Field Training 
in Six Midwestern States for 
Metropolitan Life 


_ Kansas City Life has appointed Verne 

Barnes field training: supervisor as a 
member of the company’ s department of 
sales and training staff working with 
\V, T. Whitehead, director of sales. Mr. 
lsarnes has been with Metropolitan Life 
for the past twelve years during eight 
of which he has been field training su- 
pervisor in charge of all training activi- 
ties in six midwestern states. 

A native of Pine Bluff, Ark., Mr. 
Barnes attended Rice University for 
three years, then spent his senior year 
in a law school at Little Rock, Ark. In 
making the announcement the company 
referred to its expansion plans as fol- 
lows: 

“The excellent experience in field 
training which Mr. Barnes has had with 
his former company will be of great 
help to Kansas City Life agents, gen- 
eral agents, and also to the company in 
the extensive program of sales promo- 
tion and training which is now in the 
process of development. While this 
program is aimed primarily at helping 
our present field organization, it is also 
being shaped to assist our representa- 
tives who have been in the armed forces 
to get started once more in the produc- 
tion of new life insurance when their 
services are no longer required by our 
government.” 





Parmalee Joins Bureau 


Walter W. Parmalee, agency super- 
visor in the Hartford district for John 
Hancock, has joined the Life Insurance 
Sales Research Bureau staff, announced 
John Marshall Holcombe, Jr., Bureau 
inanager. Mr. Parmalee will work with 
Lewis W. S. Chapman, director of serv- 
ice and other members of the consulta- 
tion staff. 

After graduating from Princeton Mr. 
Parmalee joined the home office of the 
\etna Casualty and Surety as an as- 
sistant underwriter. In 1938 he became 
an agent for John Hancock in Hartford, 
was a successful producer and became 
assistant manager of the Thomas M. 
Hensey agency later being made agency 

supervisor in charge of recruiting, train- 
ing and production. 





APPOINTS WALTER K. FRITZ 





Made Assistant Secretary in Charge of 
Underwriting for Capitol Life 
of Denver; His Career 

Walter K. Fritz has been made as- 
sistant secretary in charge of underwrit- 
ing by Capitol Life of Denver. Edu- 
cated at Washington University, St. 
Louis, he entered life insurance with 
the General American Life. Starting in 
1926 his career with that company was 
in home office underwriting. In 1934 he 
went with the Lamar Life as assistant 
secretary in the underwriting depart- 
ment and in fall of 1943 took a similar 


sition with American National of 
Galveston. 
\fter serving for five years as a 


member of executive committee of Insti- 
tute of Home Office Underwriters he 
is elected president in 1941. 





JEFFERSON STANDARD LEADER 


Leo A. Douglas, manager of the El 
l'aso agency, Jeff ferson Standard Life, 
lol the company’s entire field force in 

w paid-for business for the first six 
nionths of this year, according to a re- 
port by the company’s agency depart- 
ment. Mr. Douglas is a member of the 
1044 Million Dollar Round Table. E. 
lank Andrews, Greensboro, N. C., also 
a member of the 1944 Million Dollar 

und Table, held second position in 
new paid for business. Leader in appli- 
cations with a total of 240 for the first 
six months was Jack Rees, district 
tianager Pensacola, Fla. 





EDGAR F,. ROHDE 


Edgar F, Rohde has been appointed 
general agent for the Penn Mutual Life 
at Providence, R. I. Mr. Rohde entered 
life insurance in 1936 with the Metro- 
politan Life and in 1937 joined the J. 
Elliott Hall agency, Penn Mutual, in 
Newark where he became a supervisor 
in 1941. Two years later he was ap- 
pointed assistant general agent to Harry 


Mutual Benefit Elects New 
Field Advisory Committee 


The general agents of Mutual Benefit 
Life of Newark, have completed their 
annual balloting for representatives on 
the General Agents Advisory Commit- 
tee, and the results of the election have 
been announced by H. G. Kenagy, su- 
perintendent of agencies. 

The newly-elected members who will 
serve for a two-year term are Arthur F. 
Syracuse; C. Carroll Otto, De- 
troit; and Weymouth L. Murrell, Los 
Angeles. The four other members of 
the committee whose terms expire next 
year are William H. Gaither, Charlotte; 
George Harsh, Kansas City; Robert E. 
Olmsted, CLU, Providence; and F, N. 
Winkler, CLU, Cleveland. 

This committee, created by the agency 
department of the company some years 
ago, is available to counsel with the de- 
partment on all matters related to field 
activity. The company says its members 
have been most cooperative and have 
made valuable contributions to company 
thinking on many projects. 


Lewis, 





O. Rasmussen, Penn Mutual general 
agent in Newark. Mr. Rohde specializes 
in monthly income insurance on a pro- 
gram basis. He has been living in Mont- 
clair, N. J., where he was interested in 
amateur dramatics in several dramatic 
clubs, among them the Players Guild of 
Montclair. He has been a member of 
the Newark Supervisors Club and the 
Northern New Jersey Life Underwriters. 





troubled. “Ah!” he sighed. 


Then, a friend made him think. 


asked the father. 


war?” 


“And the cost?” 
small all his life. 


And his policy 


just insurance against the future 


all future fighting, 


ANSWER: 


INSURANCE 





LITTLE HUMAN TOUCHES MAKE 





The Story of His “Soldier” Boy 


One day, a father watched his boy making a gun. The father grew 
“Some day, that gun may be real.” 
“True, your boy may fight or fly 
for his country. But s¢i/l you can protect him in one way.” “How?” 
“By giving him now what he might never be 
able to get again, after the war is over,” 
a life insurance agent. “Do you mean life insurance? 
father. “But at his age?” “Yes. If he is now under 1542, my com- 
pany will still insure him against any dangers. 


“Against any dangers whatever.” 


asked the father. 


into an estate for him.” “Then this,” 


QUESTION: Which life insurance company insures boys through 
flying and other dangers? 


THE MUTUAL BENEFIT LIFE 


NEWARK, NEW JERSEY 


(FROM OUR SERIES OF ADVERTISEMENTS IN NATIONAL MAGAZINES) 


THE GREAT INSTITUTION , 


said his friend, who was 


” asked the 


3.” “Even against 


“At his age, it is small. /t stays 
has a ‘cash value’ which grows 
decided the father, “is not 


but for the future, too!” 


COMPANY 











Lifshey, Chairman of 
Board of Directors 


N. Y. ASSOCIATION ELECTIONS 





Benjamin Alk Chairman of Past Presi- 
dents Board; J. J. Jerome, Sr., 
Chairman Field Underwriters 





Vander- 
has been 
directors, 


Lifshey, agent, 
bilt Branch, New York Life, 
elected chairman, board of 
Life Underwriters Association of the 
City of New York, Inc. Benjamin Alk, 
Penn Mutual Life, and former president 
of the association, has 
chairman of the association’s board of 
past presidents. Jerry J. Jerome, Sr., 
agent, Eisendrath Guardian 
Life, has been elected chairman, board 
of field underwriters, of the association, 
and automatically becomes a member 
of board of directors and the adminis- 
trative committee. 

Mr. Lifshey, an outstanding New 
York Life producer, will receive his 
senior Nylic in 1946. He has been on 
the association’s board of directors for 
several years. He has been instrumental 
in obtaining cooperation of life com- 
panies in recognizing the official change 
of beneficiary forms of the association 
which may be used only by members. 

Mr. Alk is a past national president 
of the American College of Life Un- 
derwriters. There are eighteen past 
presidents of the association who re- 
main as active members. 

Mr. Jerome, also a large producer, 
has served as chairman of planning 
committee of the board of field under- 
writers. This board is composed of dele- 
gates from ninety-one insurance offices 
in the city who have seven or more 
members in the association, Delegates 
must be full-time agents. 

Clancy D. Connell, Provident Mutual 
general agent, and tormer president of 
the association, and Frank J. Mulligan, 
Security Mutual, also a former presi- 
dent, have been made members of the 
association’s executive committee. 


Lawrence L. 


been elected 


agency, 





L. I. ASS’N ELECTS OFFICERS 


Branch of 'N. Y. C. Life Underwriters 
Holds Annual Meeting; T. J. O’Leary 
President; Other Officers 


At its annual meeting held last week 
the Long Island branch of the Life 
Underwriters Association of New York 
City elected officers and directors for 
the year 1944-45. Timothy J. O'Leary, 
manager Metropolitan Life, Valley 
Stream, was elected president. Mr. 
O’Leary has been an officer for several 
years, 

Other officers elected were John J. 
Woods, John Hancock, Patchogue, ad- 
ministrative vice president; Peter C. 
Puzo, Metropolitan Life, Hempstead, 
public relations vice president; Sylvan 
F. Weill, John Hancock, Hempstead, 
secretary; John M. Reisert, Equitable 
Life Assurance Society, . Hempstead, 
treasurer. The board of directors in- 
clude Joseph E,. Kunken, Mutuai Life of 
New York, Hempstead, and the three 
immediate past presidents—Timothy D. 
Heenan, John Hancock, Hempstead; W. 
Halsey Wood, Equitable Life Assurance 
Society, Hempstead; John C. MacVean, 
Metropolitan Life, Hempstead. 

The Long Island branch serves the 
life underwriters in Nassau and Suffolk 
counties, and was organized in 1941. 


T. A. SHELNUTT’S EL PASO POST 
The Capitol Life Insurance Co., Den- 
ver, announced the appointment of T. 
A. Shelnutt as agency manager for the 
company at El Paso. Mr. Shelnutt was 
formerly assistant general agent at 
Amarillo for another company, and 
prior to that was a field underwriter at 
Phoenix and Las Cruces, New Mexico. 








A. C. Pfaff, partner in the Griffin, 
Ingram and Ptaff agency, Equitable 
Life of lowa, Chicago, recently com- 


pleted 1,250 consecutive weeks of pro- 
duction for the company, 
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Major Tuck Retiring 
From Equitable Soe. 


25 YEARS IN INSURANCE 


Prominent Lawyer Up-State Before 
Coming Here; Was Member of 


1915 Constitutional Convention 


Major Andrew E. Tuck, vice president 
of the Equitable Life Assurance Society, 
is retiring from the Society after a 
quarter of a century in its service. Be- 
fore going with the Society he had prac- 
ed: law in Rochester, N. Y., and had 
public life, 


considerable experience in 





TUCK 


MAJOR ANDREW E. 


having been Deputy Attorney General 
of New York State in 1909-10 when 
.dward R. O'Malley was Attorney Gen- 
eral. He had also been a member of 
the New York State Constitutional con- 
called to redraft the 


constitution of this state. Some of the 
most famous lawyers of the state were 
members of the convention, including 
Elihu Root, who was president of the 
convention; Henry L. Stimson, now 
Secretary of War; George W. Wicker- 
sham, also a former Secretary of War; 
\l Smith, Morgan J, O’Brien, Senator 
Wagner, Senator Brackett, Delancey 
Nicoll, John B. Stanchfield and two 
members of the bar who later became 
outstanding in the insurance business: 
Leroy A. Lincoln, now president of 
Metropolitan Life; and Jesse S. Phillips, 
who became Superintendent of Insur- 
ance and is now chairman of Great 
\merican Indemnity. 


vention of 1915, 


Career of Deputy Attorney General 


Major Tuck is a graduate of Cornell 
University where he received the Ph.B. 
and LL.B. degrees and where for two 
years after his graduation he was in- 
structor in military science and tactics, 
and commandant of cadets, there being 
no regular army officer available at the 
time. While in Ithaca he spent a period 
with the law firm of Newman & Blood 
as a clerk. Also, he served a clerkship 
with Stone, Gannon & Petit of Syracuse. 
He was admitted to the bar in 1899. In 
1900 he moved to Rochester where he 
at first was in the office of Henry G. 
Danforth, Rochester counsel for the 
Mutual Life, and then entered general 
practice of law. 

As Deputy Attorney General Mr. 
Tuck was associated with a number of 
interesting proceedings some of which 
were in connection with the construction 
of the Barge Canal, an improvement of 
the old Erie Canal. A controversy arose 
over the constitutionality of the $101,- 
000,000 bond issue which provided the 
funds for the improvement. A hearing 
had been held before Attorney General 
Julius Mayer in which John G. Milburn 
had appeared arguing in opposition to, 
and Elihu Root in favor of, the con- 
stitutionality of the law. Sometime later 
an injunction action to restrain the state 
officials from operating under the act 
was brought. Mr, Tuck as counsel for 


the state argued the case in the Special 
Term and Appellate Division defending 


Duff’s Views On Trust 
Company Cooperation 


WRITES LETTER TO HEDGES 
Thinks There Is Too Much Subservi- 


ence on Part of Insurance Frater- 
nity; However, ravers Cooperation 





William M. Duff, agent, 
Pittsburgh, has writ- 
Herbert A. Hedges, 
Association of Life 


general 
quitable Society, 
letter to 

president, National 
Underwriters, based on an article in Life 


ten a 


“Closer Cooperation 
Trust 


Association News, 
Between Life Underwriters and 
Officers.” 

Mr. Duff says he is in favor of such 
cooperation, but “I am against surren- 
dering our rights, title, etc., to the trust 
companies and their re oresentat ves.” 
He feels that life insurance men gener- 
ally have shov-n too much subservience 
to trust companies and he siys he ob- 
jects to trust companies and banks “us- 
ing their position to solicit bus’ ness for 
some favorite insurance agents.’ 

Among other things he said: “Life in- 
surance men feel flattered when they are 
invited into a conference with bankers 
and trust officers. Our business has not 
received as yet the civic and social ap- 
proval that it is entitled to, and, unless 
we take a more definite stand than we 
have in the past, we will continue to oc- 
cupy the rather subservient position that 
we do, and that notwithstanding the fact 
that, without life insurance funds, bank- 
ers and trust companies generally would 
not be in the position they are today. I 
have been a fairly substantial investor in 
banks, trust and stock companies and 
have been and am a fairly substantial 
depositor. For many years I was a 
director of one of our: trust companies 
and have enjoyed patronage in the 
Group insurance from five or six of 
our principal financial institutions. I am 
for close cooperation between the insur- 
ance agent and the bankers, but it ought 
to be on a fair basis.” 


the constitutionality of the issue. The 
state won. 

Mr. Tuck appeared in the first two 
cases involving breach of Barge Canal 
contracts. In the first he took part in 
the trial and wrote the brief in the 
Court of Claims. In the other he con- 
ducted the trial. The state was suc- 
cessful in both. 

In the first World War Mr. Tuck en- 
tered the Army and served as Depot Ad- 
jutant of the Provisional Depot for 
Corps and Army Troops and as Division 
Adjutant of the 96th Division under 
Major General Guy Carleton. His son, 
Andrew E. Tuck, 3rd, is a first lieutenant 
in Paratroop Infantry, World War II, 
overseas. 

Shortly after leaving the Army Major 
Tuck joined the Equitable as an assistant 
secretary. His responsibilities with the 
Society increased and his official duties 
for some years were handling of taxa- 
tion, legislation and State Insurance 
Department measures. For many years 
he attended the conventions of the Na- 
tional Association of Insurance Commis- 
sioners where he made many friends. In 
1936 he was made vice president and 
placed in charge of home office adminis- 
tration. On April 14, 1944, when Major 
Tuck had been with the Society twenty- 
five years he was guest of honor at a 
dinner given by 150 of his associates and 
other friends. 





COZAD 


member of the 


WILLIAM B. 
William  B. 


law firm of Morrison, Nugent, 
& Berger at Kansas City, Mo., 
appointed assistant counsel of North- 
western Mutual Life and is joining the 
home office law department July 17 un- 
der Gerald M. Swanstrom, general 
counsel. 

30orn in Red Oak, Iowa, Mr. Cozad 
attended school at Clarinda and later 
received his B.A. at Iowa University. 
After graduating from the Harvard Law 
School with an LL.B. in 1929, he be- 
came associated with the Kansas City 
law firm and in 1936 became a partner. 
Mr. Cozad is a member of the Ameri- 
can, Missouri and Kansas state and the 
Kansas City bar associations. He comes 
to Northwestern Mutual with a fine 
background in insurance law. His ex- 
perience in general corporate practice 
has included specialization in life in- 
surance work and litigation. Mr. Cozad 
with his wife and young son will reside 
in Milwaukee. 


Cozad, 
Wylder 


has been 





Jefferson Standard Shows 
Large Gain for Six Months 


The Jefferson Standard Life, Greens- 
boro, N. C., reports a net gain of $19,- 
250,000 in insurance in force during the 
first six months of the year to bring 
the total in force to $522,000,000. New 
business paid for amounted to $29,100,- 
000 which was an increase of 14% over 
the same period last year. Lapses are 
continuing low following the trend that 
has been shown for the past eighteen 
months. 

At the beginning of the year the com- 
pany announced as_ its objective for 
1944 a net gain of $33,000,000. Vice 
President White, who is head of the 
Jefferson Standard’s agency department, 
stated that the increase shown for the 
first six months places the company well 
ahead of schedule on its objective for 
the year. 

The Jefferson Standard’s program of 
expansion has now brought its number 
of agency offices to fifty-five. The com- 
pany was recently licensed in the state 
of Indiana—this being the twenty- 
eighth state in which it operates. The 
District of Columbia and Puerto Rico 
are also included in the company’s ac- 
tive territory. 





LIFE INSURANCE 





RENEWALS 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 


PURCHASED ON 
EQUITABLE BASIS 











RAINBOWS 
END 





On October 3, 1923, the Bank 
ers Life Company of Des Moine 
issued a $5,000, Double Indemnity. 
Total Disability, policy to a 44 
year-old farmer, then cultivating 
120 acres of farm land without 
hired help. 


The salesman who wrote the 
app had to make several calls, 
overcoming opposition from mem- 
bers of the family, who did not 
believe in life insurance. 


Upon this policy four annual 
premiums of $207.20 each were 
paid; a total of $828.80. 


No further premiums have ever 
been paid, for the insured became 
disabled, so it was impossible to 
perform his farming duties, save 
for a brief time of temporary 
partial recovery. 


For 189 months, ending May 3, 
1944, the Bankers Life Company 
paid the insured $50 a month 
during disability; a total of $9,450. 


Upon his death on May 9, 1944, 
the Bankers Life Company sent to 
his widow (beneficiary under the 
policy) a check for $5,817.09. 


Here is a financial resume of 
this transaction: 


Pace of pulicy...2..4::.. $5,000.00 
Dividendaccumulations 817.09 
189 monthly disability 

payments at $50...... 9,450.00 


$15,267.09 
Four gross annual 


premiums at $207.20 828.80 


Net gain over invest- 
TRG IG: hacen ee $14,438.29 


Percentage of gain 


over investment........ 1,742% 


It was the irony of fate that 
the loving wife, who had cared for 
her husband through all the years 
of his disability, and who was the 
beneficiary of the policy, died 13 
days after he died. The Bankers 
Life check for $5,817.09 sent to 
her was returned, and payment 
made to the administrator, to be 
distributed among the other heirs. 
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E. O. Dunlap Dead at 65; 

Metropolitan Official 
AN AUTHORITY ON GROUP LIFE 
Retired Last Year After More Than 


Forty Years in Insurance; One of 
Pioneers in Group Business 








One of the pioneers in the develop- 


ment of a sound actuarial basis for 


Group insurance passed away in the 
death of Earl O. Dunlap who retired last 
yeor as third vice president of Metro- 
politan Life after a long absence from 
active duty due to 


illness. He died 





EARL O, DUNLAP 


Wednesday last week at Hotel Suburban, 
East Orange, N. J., where he made his 
home with Mrs. Dunlap. He was in his 
sixty-sixth year. 

Starting in the life insurance business 
as an agent in 1903 for Pittsburgh Life 
and Trust, Mr. Dunlap was made a field 
supervisor almost immediately, and in a 
few months he entered the home office 
where he served in nearly all depart- 
ments of the company acquiring an 
amazing knowledge of the details of life 
insurance company operation that was 
to serve him well in future years. Born 
at Coon Island, Washington County, 
Pennsylvania, November 25, 1878, he re- 
ceived only an elementary education but 
his self-education especially in mathe- 
matics and business practice proved to 
be prodigious, He was in the home of- 
fice of the Pittsburgh company only 
three years when he was made assistant 
secretary and assistant treasurer. In 
four more years he was appointed act- 
uary. Before entering the insurance 
business he had been in a variety of 
occupations from all of which he seemed 
to draw business knowledge. As an 
actuary in discussing occupational haz- 
ards he frequently clinched his point 
M th “I know because I worked at that 


Two High Spots of Career 

\lthough Mr. Dunlap will be remem- 
bered as an authority on Group insur- 
aice, the most interesting turn in his 
career came when Metropolitan Life 
took over the business of the Pittsburgh 
Lite and Trust in 1917. As actuary of 
that company he was taken over along 
wth the records and assets. The PL 
“ T account was kept separate from 
\'ctropolitan business for a number of 
years during which time Mr. Dunlap 
Wes practically conducting a _ separate 
insurance company. All policy obli- 
“<10ns were dishcarged in full and all 
liens against policies were lifted. Han- 
(cng the PL&T account is said to have 
'ade history in several respects in con- 
ction with a reinsurance transaction. 
‘he next phase of Mr. Dunlap’s career 
S during the phenomenal expansion of 
up insurance. So rapid was the 
up development that decisions on 
rocedures and methods had to be made 
1 the run, so to say, for there were no 


precedents in this new class of business. 
These quick decisions had to be sound 
and stand the test of experience. Here 
Dunlap was in his element and greatly 
enjoyed this creative period of the Group 
businesss. He was in constant consulta- 
tion with Group officers of other com- 
panies, was frequently consulted by State 
Insurance Departments as_ regulations 
and legislation began to take shape to 
supervise this new field, and he was one 
of the founders of the Group Associa- 
tion made up of companies writing that 
line. He helped develop Group Hospital- 
ization and Group Surgical Operation 
insurance. 

Mr. Dunlap was appointed assistant 
secretary of the Metropolitan in 1923, 
assistant actuary in 1927 and third vice 
president in 1939. In recent years Mr. 
Dunlap has had charge of the Metro- 
politan’s accounting division. In an- 
nouncing the retirement Leroy A. Lin- 
coln, Metropolitan president, said: “Mr. 
Dunlap in his work with the actuarial 
department and more recently as head 
of the company's accounting division has 
made great contributions to the develop- 
ment of sound practices in the conduct 
of the company affairs.” 

Mr. Dunlap was a Fellow of the 





Available with 


business. 


will be held in strictest confidence. 
Maiden Lane, New York 7. N. Y. 





UNUSUAL OPPORTUNITY 


to executive with broad life 
experience along estate planning lines to run ordinary life insurance branch of 
Sufficient number of prospects will be furnished. 
mensurate with experience and ability. Reply in fullest possible detail. 
Write Box 1533, The Eastern Underwriter. 41 


leading brokerage firm 


insurance 


Salary will be com- 
All replies 








American Institute of Actuaries and of 
the Casualty Actuarial Society, a direc- 
tor and vice president of the Institute 
of Internal Auditors, member of the 
Controllers Institute of America and a 
charter member of the Actuaries Club of 
New York and the New York Insurance 
\ccountants Club. 

Surviving are his widow, Mrs. Nellie 
M. Holland Dunlap; a daughter, Mrs. 
\ndrew Fleischer, of Reno, Nev.; . son, 
Ik, Lynn Dunlap, of Short Hills, N.. J.3 


two sisters, Mrs. Hattie P aioe a of 
Canonsburg, Pa., and Mrs. Margaret 
Holroyd, of Missoula, Mont., and a 


brother, Chester O. Dunlap, of Glendale, 
Calif. 


RALPH V. FARREL ADVANCED 

Ralph V. Farrel, Connecticut General 
Life, was recently elected assistant 
secretary of the Group department. Mr. 
Farrel joined the Connecticut General in 
1925 in the Group department, and since 
1941 -has been assistant manager of 
Group sales. 


LEYENDECKER-SCHNUR AHEAD 

The  Leyendecker-Schnur agency, 
Guardian Life, New York, reported that 
paid-for business in June was $1,018,122, 
bringing the total paid-for of the first 
six months of this year to $6,604,564 as 
compared to $4,097,153 for the first six 
months of 1943. 
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“DIRECT MAIL 
HHRIPLEY WOULD LIKE 


‘ ‘“‘Believe it or not’’ 
4H better returns from State Mutual’s 


20% or 


‘‘SO-BIQG’’ letter. 


A CENTURY OLD 


One of the smartest juvenile sales aids in 
the business is State Mutual’s “‘So-Big”’ 
: chart. Popular with parents, it paves the 
way for a real interview. The letter offer- 
ing it is consistently pulling 20% or better 
replies . . . . another example of State 
Mutual’s hard-hitting sales promotion. No 
wonder State Mutual’s juvenile sales are 


climbing. 


State Mutual Life Assurance Co. 


OF WORCESTER = MASSACHUSETTS 
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State Mutual Changes 
Chicago General Agent 


RAYMOND W. FRANK APPOINTED 


Joe C. Caperton, Who Headed Agency 
for More Than Decade, to Retire; 
Frank Long Prominent 








State Mutual Life of Worcester has 
announced that effective September 30 
Joe C, Caperton, for more than a decade 
general agent at Chicago will retire. 
To succeed him the company has named 


Koehne Photo 
RAYMOND W. FRANK 


Raymond W. Frank, long prominent as 
a leading producer of the company. 
Under the leadership of Mr. Caper- 
ton, who has been general agent for 
the company since October, 1933, the 
Chicago office has been one of the 
leading agencies of State Mutual at 
present being top agency in paid busi- 
ness for the first six months of this 
year. The office is one of the oldest 
as well as one of the largest. This 
year State Mutual is celebrating its 
centennial and its first policy sold in 
Chicago was issued in 1850 to Arthur 
3urning a State Street merchant 
Raymond W. Frank, who succeeds 
Mr. Caperton October 2, has long been 
prominent in Chicago insurance circles. 
He has been a leading producer of the 
company since he joined its organiza- 
tion in 1929 and was State Mutual’s 
“Man-of-the-Month” for May, 1944. He 
is a life member of the Million Dollar 
Round Table, is president of the Life 
Agency Supervisors Club of Chicago 
and treasurer and a director of the Chi- 
cago Association of Life Underwriters. 





Total Bond Subscriptions 


Total subscriptions by American and 
Canadian life insurance companies in the 
Fifth War Loan Drive amounted to 
more than $2,100,000,000, it was reported 
by the Institute of Life Insurance. This 
compares with approximately $1,700,- 
000,000 subscribed by them in_ the 
Fourth War Loan Drive. Added to pur- 
chases of U. S. Government bonds of 
$2,440,000,000 in the first five months, 
this brings gross purchases of such 
securities by the life insurance com- 
panies to $4,540,000,000 since the first 
of the year. 





New officers of the Richmond, Va., 
Life Agency Managers, Inc., are: Ben- 
jamin Cottrell, State Mutual, president; 
Perry F. Mullinax, New York Life, vice 
president; Harvie ‘D. Goddin, Irs Equi- 
table of Towa, secretary-treasurer. These 
officers with George T. Bryson, Sun 
Life, immediate past president, and 
Rice L. Pendleton, Travelers, comprise 
the new executive committee. The of- 
ficers were named by the _ recently 


elected board of directors. 





FREEDOM FROM FEAR 


By Dr. Hans Heymann 
Rutgers College 


Once, the great statesman and diplo- 
mat, Maxim Litvinoff, before a cynical 
and incredulous world said these sim- 
ple words: “Peace is indivisable.” 

This great problem of our time per- 
meates the philosophy of Louis H. Pink, 
president Associated Hospital Service of 
New York. His new book, ‘Freedom 
From Fear,” published by Harper & 
Brothers, is only one of the essentials 
for peace. Freedom from want and all 
the other “freedoms” must be included 
in one embracing social system. They 
must be firmly established and securely 
safeguarded within and among nations, 
but how? ; ; 

In “Freedom From Fear” Mr. Pink 
demonstrates that it is not only possible 
but quite feasible for the institution of 
insurance and insurance-wise systems to 
safeguard the freedoms of a just and 
lasting peace. Insurance philosophers, 
technicians, scientists and practitioners 
are well qualified to construct an ade- 
quate order of relative justice, equality, 
fraternity and decency, because insur- 
ance is rooted in and built upon the 
great social ideals of solidarity and 
mutuality. It is this very highly and 
delicately balanced actuarial system of 
“one for all and all for one” which can 
supply the practical techniques for social 
and economic security. Intuitively, Mr. 
Pink has made this his basic philosophy. 
He knows that political or legal security 
cannot long exist unless it is based on 
functional economic and social security. 


A Tutor and Mentor 


For a decade Mr. Pink carried, as 
New York State Superintendent of In- 
surance, the responsibility of a tutor 
and mentor. This unique experience, 
coupled with endless efforts for im- 
provement in many related fields of our 
national economy, has enabled him to 
write a book, which may survive us by 
several generations. 

As chairman of the Citizens’ Confer- 
ence on International Economic Union 
he studied and pursued an expanding 
national and international economy. 
surrounded himself with a group of 
progressive outstanding scholars and 
practitioners. Time and time again he 
urged Congress and the President to 
establish those bodies of international 
economic union which are the prere- 
quisites for the assurance of peace and 
the “freedoms” for the people. There 
is not a single international security 
problem that has not merited his atten- 
tion and profited by his wise, realistic 
and practical, but never too ambitious 
approach. In reading Freedom From 
Fear, this reviewer was impressed to 
find the most vital social issues of our 
time passing in review. 

Louis H. Pink should know what 
service insurance can bring to our 
country. It is our turn to back him up. 


F. Gordon Osler Dead; 
Prominent in Dominion 

OFFICER TWO INSURANCE COS. 

Chairman Canadian Surety (American 
Surety Subsidiary) and Vice Presi- 


dent Manufacturers Life 





F. Gordon Osler, one of leading citi- 
zens of Toronto, died at age of 69 last 
week. His insurance connections were 
chairman of board of Canadian Surety 
Co., a subsidiary of American Surety; 
and vice president of Manufacturers 
Life. He was a member of the Univer- 
sity of Toronto’s board and of the Cor- 
poration of Trinity College; and was a 
director* of Royal Ontario Museum, 
Toronto General Hospital and other or- 
ganizations. Furthermore, he was a 
member of the governing body of Trinity 
College School, Port Hope; vice presi- 
dent of Wellesley Hospital and a mem- 
ber of investment committee of the 
Synod of the Diocese of Toronto. 


Other Affiliations 


Among other companies and corpora- 
tions with which he was a director 
or had some other connection were 
Canada Saskatchewan Land Co., Hum- 
ber River Real Estate Co., Dominion 
Bank, Consolidated Mining and Smelt- 
ing Co., Canadian Northwest Land Co., 
Consumers Gas Co., Steel Co. of Can- 
ada, Consolidated Bakeries, Ltd. He was 
president of Winnipeg Western Land 
Corporation. In 1912 he was president 
of Toronto Stock Exchange. 

Within the past year he had lost two 
sons in action: Lieut. Robert F. Osler 
of the 48th Highlanders of Canada, 
killed in action in Sicily, and Lieut. 
Patrick C. Osler, reported missing while 
serving with the Princess Patricia 
Canadian: Light Infantry in Italy. His 
other two sons are at present in the 
service, Capt. G. S. Osler with the 48th 
Highlanders, and Cpl. W. R. Osler with 
the RCAF. 


Chicago NALU Membership 


The Chicago Association of Life Un- 
derwriters again leads the country in 
membership to the National Association 
of Life Underwriters, reporting 1,837 
paid members in addition to the 245 
members in military service who are 
maintained on a complimentary basis 
for the duration. Five members have 
recently returned from military service 
to the life insurance field and the serv- 
ice flag shows one gold star for Robert 
L. Williams, Chicago leads the New 
York association by 145, which reported 
1,692 members. 








N. Y. LIFE’S BOND PURCHASE 

New York Life has made an additional 
subscription of $40,000,000 to the Fifth 
War Loan. As the company had pre- 
viously purchased $175,000,000 of War 
Bonds during the present drive, its total 
subscription to the Fifth War Loan is 
now $215,000,000. 
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ii The COLUMBIAN NATIONAL 
LIFE INSURANCE Zaryacny 


MASSACHUSETTS 


DOUBLE AND TRIPLE LIFE INSURANCE PROTEC- 
TION IS NOW A FEATURE OF THE PURITAN, 
OUR PREFERRED WHOLE LIFE CONTRACT. 


Brokerage Business Accepted 


~ A NEW 


ENGLAND 


INSTITUTION ~ 











A GOOD MAN WANTED 


I have an opening for a good Life 
Insurance man to assist me in 
my progressive midtown General 
Agency. 

If you really want to work, and 
make money, sell me a bill of 
goods about yourself. Salary and 
commission. Box 1529, The Eastern 
Underwriter Co., 41 Maiden Lane, 
New York 7, N. Y. 
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IN ALL 48 STATES 


Complete Personal 

Protection 

* Life 

* 1% T.& P.D. 

* Lifetime Health and 
Accident 

* Hospitalization 

* Annuities 

* Complete Protection 
Combinations 


Over $278,000,000 
Insurance in Force 








Home Office: Omaha, Nebraska 











Circus Insurance Losses 


(Continued from Page 1) 


the circus. If it had been at night with 
business men present there would have 
been an entirely different story to tell. 
Circus performances in the day time 
are attended mostly by women and their 
children, few of whom are covered by 
insurance. Furthermore, a circus draws 
attendance from many villages and 
farms where insurance policies are not 
numerous, 


Of the few men who attended the 
circus performance last Thursday it was 
fortunate that one of them was Edwari! 
Hickey, Commissioner of State Polic« 
He got out of the tent quickly and in 
mediately went into action with his 
three-way radio car from which h 
alerted every agency which should ai 
rive quickly at the scene of the disaste 
Thus, ambulances, police, doctors, Re’ 
Cross and others, including insuranc 
company representatives, rushed peop! 
to hospitals and administered first ai’! 
on the spot. 





PRU SUGGESTION AWARDS 
The Prudential paid $3,402.50 


awards to members of its home offic: 
staff for approved suggestions durin 
the month of June. The 233 suggestions 
on which awards were paid resulted 

a reduction of labor or expense, or aii 
increase in efficiency, safety, or service 
to policyholders. 
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Selling Insurance to Farm People 


The magazine Successful Farming has announced the winners in its contest for 
best letters from insurance men telling how they sell insurance to farm people. Judges 
of the contest included A. H. Thiemann, New York Life; L. J. Evans, Northwestern 
Mutual Life; Vance Bushnell, Equitable Life Assurance Society. First prize was won 
by James F. Lardner, Jr., Moline, Ill. Second prize went to Clark L. Hansen, Sioux 
Falls, S. D. Third prize-winner was Walter O. Richard, Macomb, IIl. 

The letter of the first prize-winner, Mr. Lardner, follows: 


What is my best plan for selling life 
insurance to farm people? My answer can 
be stated in two words, “Joint Work.” 

These two simple little words, however, 
presuppose that we have as a prerequisite 
certain fundamental procedure. Through- 
out our farm territory we have part time 
agents who are known and respected in 
the surrounding farm community. They 
keep a prospect inventory up to date. 
Things move fast now in farm territory 
and this inventory must not be older than 
two months. The part-time agent makes 
the contact and suggests that his prospect 
take advantage of my next trip to get 
advice on his life insurance plans. 


Mapping Out Future Calls 

When I arrive in the community, we 
immediately go over the day and evening 
calls—location, situation of prospects 
(whether owner or renter, size of family, 
approximate number of children). If my 
agent does not have this information we 
get it. If he has the prospects but not the 
appointments we use the phone as much as 
possible. 

After we have the evenings scheduled 
(never more than two appointments an 
evening) we continue our preliminary call- 
ing and qualifying. Only in the rare in- 
stance where the farmer is ready for im- 
mediate interview do we have a sales in- 
terview. The weather has a lot of in- 
fluence on this. On bad davs we may have 
the luck to have two or three INDOOR in- 
terviews. I say INDOOR interviews be- 
cause we do not go through our rehearsed 
procedure if we cannot get the farmer in 
his house at a table, preferably with his 
wife at least near enough to listen. 

In the sales interview we have a very 
definite procedure. Our local agent repre- 
sents the farmer. He knows his name, 
plans, family, needs and credit rating, I 
know the life insurance end. I know what 
in company experience has proved most 
valuable. I know the general farm picture 
as to labor and machinery shortage, farm 
land values, availability of mortgage 
money, the type of farm country and local 
production records. 


Seeing the Farmers 


Now we are ready to go to work. My 
agent has introduced and vouched for me. 
He tells his farm friend my years of ex- 
perience in selling and advising farmers, 
our company background. I sketch out what 
! have observed, what the other farmer 
is doing, what the trend of his neigh- 
bor is. I stress that over the years we 
ave learned our soundest lessons from 
xamination of our farm death claims. 
id the life insurance that another farmer 
had to do the job, and how and why and 
where was the best job done. In my own 
‘ompany we are never a township away 
rom an actual case and obviously we illus- 
rate by the closest neighbor human interest 
story. 

Then we go over the immediate farm 
picture. The war situation, the outlook in 

ree, four, perhaps five years if the 
\merican farmer has to feed the world 
alter the war for a time. We point out 
‘he terrible twenties when farm land prices 
and life insurance volume rose side by side 
in inflationary amounts. We caution con- 
Servatism; we prepare for the post-war 
lump. Life insurance contracts to do any 
sood must be in force. We suggest higher 
Premium insurance. A general, conserva- 
live review of the farm picture carried 
through in a slow friendly way with our 





farmer friend going along in agreement 
with us. Don’t misunderstand us, we 
aren’t lecturing or being a farm bureau 
advisor, nor an agricultural college spe- 
cialist. 

All of the above is brought out by lead- 


ing questions that are simple and we go 
along only so long as the farmer is nod- 
ding in agreement. Intermixed in this we 
are able to bring in the long years of ex- 
perience particularly among our farmer 
policyholders. 
The Sale 

This brings us to the sale. If by this 
time no definite trend has appeared, we 
proceed to establish one—always along his 
individual line. If he is a renter is he go- 
ing to buy? If he has a mortgage, how is 
he going to see it through? We spend his 
present insurance and then see what a 
modest additional amount will do in hiring 
a hired man, lowering his mortgage, paying 
off his chattels. We develop the need and 





then tie into his interest in solving the 
need. Here we go slowly and simply, us- 
ing the third party plan. I suggest the 
solution. My agent, as the farmer’s coun- 
sel, questions and cross-questions me. Why 
twenty payment life? Why $4,750 for face 
amount? How are we going thru two bad 
years that are coming? It’s my agent’s 
job to see that everything I have planned 
and advised his friend is understood and 
followed. He knows the farmer. I am 
the visitor. He, my agent, sets the tempo. 
And so often the farmer joins in the cross- 
questioning until it becomes crystal clear. 

Closing in this procedure is simple and 
natural. We do not think you have to set 

(Continued on Page 13) 


How to choose a life partner 


John Anderson here has made himself a place in a good 
midwestern engineering firm. He worked his way through 
school, served his apprenticeship on some tough construc- 
tion jobs. His salary is not big. It may become bigger. But 
regardless of that, he is a man of character. 

We’d like to recommend him as a “‘life partner” for 
you. ..a good man to have as a co-policyholder in a life 


insurance company. 


You see, we give our agents an extra incentive to sell 
this kind of man. We know that much of the strength of 
this company lies in the strength of the men and women 
..in their thriftiness, in their 
determination to carry on without lapsing. For most lapsed 
policies mean a loss not only to the man who lapses, but 
to the company, and ultimately to its policyholders. 


And that is why your Northwestern National agent is 


who buy its policies . 


paid, not primarily for the new insurance he sells you, 
but for the amount you keep in force. When you lapse a policy, 
he suffers a penalty in his earnings which applies not 
merely to the policy you lapsed, but to every dollar’s 


worth of insurance from which he is receiving an income. 


Thus, your NWNL agent has a special incentive to write 
for you exactly the kind and amount of insurance you 


need and can afford, to keep your insurance program in 


good health—and to seek out good life partners for you in 
the other policyholders he serves... men of character 
like John Anderson. 


NORTHWESTERN .Vational LIFE 
INSURANCE > 


O 2, Arnold, President 


COMPANY 


¥ Minneapolis 4, Mina, 
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War Finance Committee 
Praises John M. Fraser 


PAYROLL SAVINGS ACTIVITY 





News Release Describes Operations of 
300 Insurance Producers Under Their 
Chairman in Campaigns 





The Treasury Department’s War Fi- 
nance Committee for New York recently 
sent to newspapers a story of the Pay- 
roll Savings Insurance Team, headed by 
John M. Fraser, general agent, Connec- 
ticut Mutual Life. J. P. Stevens, Jr., 
director of the war finance committee’s 
payroll savings, paid a high tribute to 
the insurance team. Calling Mr. Fraser 
dynamic, the War Finance committee’s 
news release said that he has been a 
spark plug who has 300 insurance men 
working enthusiastically in this activity. 
Fraser was asked to organize the insur- 
ance production men in September, 1941. 

“He did, and the group he set up has 
been responsible for putting the payroll 
plan into many of the city’s largest 
firms,” said the news release. “Each 
man on Fraser’s team is assigned to a 
certain number of accounts. During 
War Loan drives his efforts have been 
directed towards boosting the sales of 
extra bonds among employes of these 
firms. Year-round, however, he has a 
larger task—to see that employe par- 
ticipation on the payroll savings plan 
doesn’t slacken. The goal in each firm: 
at least 90% of the employes by buying 
bonds regularly on the salary deduction 
plan, with the average deduction at least 
10%. 

Fraser's system has been to work from 
the top down. First step is contacting 
presidents of the firms, giving them the 
facts about the payroll plan, and enlist- 
ing their aid in passing the information 
on to employes. Some employers are in- 
duced to cooperate on the basis of 
patriotism. Others are convinced by a 
purely practical common-sense argument 

that unless employes prepare some sort 
of post-war backlog now, once salaries 
fall to normal levels the employers’ busi- 
ness and incomes will suffer. 

ly: raser and his teammates have found 

» heads of most companies very coop- 
erative. They willingly adonted the meth- 
ods suggested to them. They arranged 
meetings and rallies. Key men sent out 
letters to employes urging investment 
in War Bonds. They talked to employes 
personally, or let the payroll represen- 
tative do it with a ‘straight-from-the- 
shoulder’ talk on the importance of War 
3onds in post-war living. Their cashiers 
were instructed to urge employes to sign 
up for payroll deductions when they get 
their salary checks. And if bond sales 
were not up to par they worked with 
the Treasury representative in revamp- 
ing the personnel of the bond commit- 
tee.” 

The 300 men working with Chairman 
Fraser divided into sub-teams of 15 or 20. 
L. L. NEWMAN TOP P PRODUCER 
Lowell L. Newman, leading producer 
of the Penn Mutual Life for the past 
two years, is again leading for 1944. 
Mr. Newman broke his own record last 
vear and for the first five months of 
this year he has produced a volume of 
over a million dollars of business. Mr. 
Newman is a member of the Samuel B. 
Gregory agency, Fort Wayne, and for 
years has been a member of the Million 

Dollar Round Table. 


Canada Society for 
Individual Freedom 


Life insurance in Canada, along with 
other key industries of the Dominion, 
has launched a drive against the threat 
of socialism that is sweeping part of 
the Dominion. Life insurance has asso- 
ciated itself with other businesses to 
acquaint the general public with the 
economic perils that confront the coun- 
try if the socialist-inclined C.C.F. party 
is swept into power in ,the forthcoming 
Federal elections. 

In order to accomplish this to the best 
possible extent, life insurance has asso- 
ciated itself with a new movement which 
is called the Society for Individual Free- 
dom. Various organizations are con- 
tributing monies to finance this organi- 
zation in its work and a series of adver- 
tisements in the more prominent Cana- 
dian newspapers is planned. 

Insurance men prominent in this drive 
to wipe out socialism include these: 

Robert A. Bryce, a director of the 
Confederation Life Association, a lead- 
ing Canadian mining man and a direc- 
tor of National Trust. 

Herbert D. Burns, a director of the 
Crown Life Insurance Co. 

R. Leighton Foster, Canadian Life In- 
surance Officers Association. 

F. H. Marsh, a director of the Excel- 
sior Life. 

John G. Parker, general manager, Im- 
perial Life Insurance Co. 

P. R. Gardiner, vice-president and di- 
rector, Consolidated Insurance Co. 

Gordon Perry, member of the Cana- 
dian board of the Phoenix of London. 














essential. 





ASSISTANT TO GENERAL AGENT 


Progressive Uptown Agency, with record of outstanding accomplishment and repre- 
senting one of America’s most highly regarded life insurance companies, has an 
opportunity for a capable producer to assist in its growth and management. The two 
associates who have previously been engaged in this work have secured General 
Agencies for our Company. Previous supervising training, while desirable, is not 
Box 1534, The Eastern Underwriter, 41 Maiden Lane, New York 7, N. Y. 





SECURITY MUTUAL UP 84% 
The annual campaign in honor of F. 
Leon Mable, superintendent of agencies, 
Security Mutual Life, Binghamton, N. 
Y., took place in June. Mr. Mable has 
been superintendent of agencies of et 
curity Mutual for twenty years and i 
celebrating his fortieth anniversary with 
the company. As a tribute to Mr. 
Mable on his double anniversary the 
field forces of the company showed an 
increase of 84% in paid-for business 
over the corresponding month of last 
year. Insurance in force showed a gain, 
bringing the total in force to Over 
$120,000,000. 


BANKERS LIFE PRODUCTION 

New Ordinary life insurance paid for 
by the Bankers Life of Iowa in June 
totalled $8,500,000 which was the largest 
June production since 1930. This record 
volume was written in honor of Presi- 
dent Gerard S. Nollen. The average 
size application in June this year was 
$3,571 or $797 higher than the average 
of $2,774 in June, 1943. 





EARD on the WAY 








Since the beginning of the Fifth War 
Loan Drive, representatives of the life 
insurance companies of America, have 
accepted the job of promoting the sale 
of war bonds in a commendable manner. 
An example attesting this fact is the 
case of the United States Life, 101 Fifth 
Avenue, New York. The employes of 
the U. S. Life have sold over $12,000 in 
war bonds in one week of activity and 
have subscribed personally for fifty 
bonds during the same period, these ex- 
tra bonds being purchased on the pay- 
roll deduction plan and in addition to 
the $12,000 sold to outside buyers. The 
company subscription to the Fifth War 
Loan is $400,000. The U. S. Life’s drive 
is being chairmaned by Joseph B. 
Treusch, advertising manager and 
agency assist int, who has devised a plan 
of dividing the 105 home office employes 
into three separate teams—the Army, 
the Navy and the Marines. In addition 
to the three teams, Chairman Treusch 
instituted a U. S. Life service man and 
woman popularity election contest—the 
purpose of which is to elect the favorite 
U. S. Life service man or woman with 
employe votes which are cast in-a regu- 
lar election ballot box each time an em- 
ploye sells a war bond. 

In an advertisement in the Shanghai 
Evening Post and Mercury, now pub- 
lished in New York City, Confederation 
Life says: 

“Due to the chaos, many Far Eastern 
policyholders have moved or been re- 
patriated and we no longer have their 
address. If you are a policyholder, or if 
you have a relative in the Far East (or 


recently returned) will you write to us, 








so that policies may be re-established or 
pension checks forwarded ?” 





Rosemary Smith, daughter of one of 
thé Equitable Society’s leading Aca 
Mrs. Sarah B. Smith, Fairmont, W. 
was married this month to 5 aba 
Leonard A. Erickson of the United 
States Army. Ceremony was in the post 
chapel at Fort Sam Houston with Chap- 
lain Walter T. McNamara officiating. 
Bridegroom is son of August Erickson 
and Mrs. John Case of Chicago. 

The bride, a member of the Fairmont 
Junior League, attended Academy of St. 
Joseph at Brentwood, Long Island, and 
received her A.B, degree at the Fair- 
mont State Teachers College. Her mas- 
ter’s degree in letters was received at 
the University of Pittsburgh. During 
the past two years she has been engaged 
in social work for the Red Cross and 
was assigned to the Station Hospital, 
Camp Davis, : 

Lieutenant Erickson attended Armour 
Institute of Technology. 





Robert A, H. Hung, California-West- 
ern States Life, and member of Ha- 
waiian Insurance Agencies, Ltd., has 
been made a member of Million Dollar 
Round Table. During the year ending 


March 31, 1944, he wrote 325 individual . 


policies for a total of $1,250,000, averag- 
ing five and a half policies each week 
for the year. He is twenty-five. Inci- 
dentaily, he has found time to pursue 
his hobby of raising chickens and has 
300 of them. He is active in Life Under- 
writers Association of Hawaii. 


Uncle Francis. 





PROVIDENT 
LIFE AND ACCIDENT 
INSURANCE COMPANY 














Agents Honor R. E. Fuller 





R. E. FULLER 


Agency Vice President R. E. Fuller, 
Equitable of Iowa, has been twenty 
years with the company. He began as 
a special home office representative; in 
1926 was made field supervisor; in 1933, 
assistant superintendent of agencies; in 
1938, superintendent of agencies. He was 
elected agency vice president January 
28, 1943 

Field représentatives of the company, 
in honor of Mr. Fuller’s anniversary, 
paid in June for the largest volume 0! 
new business of any June since 1934 
It was $6,863,287. Paid business for first 
half of 1944 is $38,297,190. 
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Three Promotions Made 
By Jefferson Standard 

TWO AGENCY SUPERINTENDENTS 

Robert B. Taylor and Carlyle Gee To 


Enlarge Field Contacts; Carlyle 
Wooten Gets New Post 





jefferson Standard Life of Greens- 
boro, N. C., has appointed two new su- 
perintendents of agencies to enlarge 
contacts with the field force under Vice 
President M. A. White and Agency 
Manager Karl Ljung. 

Robert B. Taylor, who has been in 
the agency department for six years 
and for the past year as manager of 
advertising and sales promotion becomes 
a superintendent of agencies. He joined 
the company in 1928 and since that time 
has served in several different depar- 
ments. In 1932 he was appointed branch 
office cashier at Atlanta until 1938 when 
he was transferred to the home office as 
agency assistant. He is a graduate of 
University of North Carolina, is married 
and has two children. 

Carlyle Gee, who has served the com- 
pany as assistant secretary, has been 
transferred to the agency department 
and promoted to position of superinten- 
dent of agencies. His service with the 
company dates back to 1925. His first 
position was in the accounting depart- 
ment of the home office. Following this 
he served as cashier in several of the 
company’s branch offices. From cashier 
of the Charlotte branch office he was 
promoted to branch office manager in 
Columbia, S. C. in 1939 and held this po- 
sition when he was transferred to the 
home office in April, 1943. Mr. Gee at- 
tended Hampton Sidney and Washing- 
ton Lee University. He is married and 
has two children. 

The promotion of Carlyle Wooten to 
manager branch office personnel depart- 
ment has also been announced by Ex- 
ecutive Vice President Ralph C. Price. 





A. H. THIEMANN LAA CHAIRMAN 


Bart Leiper, Provident Life and Acci- 
dent and president of the Life Insurance 
Advertisers Association, in his report be- 
fore the North Central Round Table of 
the association, held this week at the 
Edgewater Beach Hotel, Chicago, an- 
nounced that A. H. Thiemann, New 
York Life, has accepted the post as an 
annual meeting chairman for the meet- 
ing scheduled to be held October 16-18 
at the Hotel Pennsylvania, New York 
City. 





RELIANCE “PIN-UP” GIRL 


Eleanora McSteen of the Accident and 
Health department in the home office of 
the Reliance Life of Pittsburgh, was 
chosen as the Reliance “Pin-Up Girl” by 
530 Air Corps cadets of a base unit in 
training at the University of Pittsburgh. 
The selection was made from twenty- 
one photographs submitted of con- 
testants picked by members of each de- 
partment in the home office. 





TOPS QUARTER BILLION MARK 


[he Ohio National Life, Cincinnati, 
has topped the quarter billion mark of 
insurance in force, according to an an- 
Pi incement by John H. Evans, vice 

esident. June business showed an in- 
a ise of 27.7% over the same month in 
1943. Fred A. McMaster, Los Angeles 
agi icy manager, led the field in personal 
Production for the month, while the 
George Wade agency, Harrisburg, Pa., 
ranked first in agency production. 





CAPITOL LIFE’S LARGE GAINS 


the Capitol Life Insurance Co., Den- 
ver, had a gain of 123.11% in new paid- 
for business for June over June of 1943, 
and a gain of 132% for the first half of 
the year over the corresponding year of 
1943. Written business showed a gain 
of 58.8% for June over June a year ago 
and 122.6% increase for the first six 
Months of the year. 





Mr. Wooten assumes the duties previ- 
ously handled by Carlyle Gee. He was 
formerly conservation manager and will was 
continue his conservation work in addi- 


ROBERT B. TAYLOR 





CARLYLE 


tion to his new duties. 
been with the company since 1927. He July, 1943. He attended North Carolina 
cashier in the 
office when he was promoted to con- 





GEE CARLYLE WOOTEN 


Mr. Wooten has_ servation manager in the home office 


Charlotte branch State College in Raleigh, is married and 


has three children. 








Are You the 
Man Who 


—Wants to be a 

General Agent 
and 

—Lives in any of 


these towns? 


Bangor, Maine 
Lewiston, Maine 
Nashua, N. H. 
Durham, N. C. 
Harrisburg, Pa. 
York, Pa. 
Lancaster, Pa. 


Philadelphia, Pa. 


Fort Wayne 


Geared To Help Its Fieldmen 


towns and are ambitious for a General 
Agency opportunity there which your 
present company is unable to give you 
—write in confidence for the details of 
the General Agency openings offered. 


THE LINCOLN NATIONAL LIFE 








If you live in or near any of the listed 


COMPANY 


Indiana 
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Leiper Reports at LAA 
No. Central Round Table 


TELLS OF ASS’N’ ACTIVITIES 





Commends Committee Chairmen and 
Executive Committee Members for 
Support During Year 





Bart Leiper, Provident Life and Acci- 
dent, president of Life Insurance Ad- 
vertisers Association, reported on activi- 
ties of the Association before the North 
Central Round Table, of which George 
Equitable of Iowa is chairman 
this week at the Edgewater Beach 
Hotel, Chicago. Mr. Leiper, pointed 
out that under the chairmanship of 
A. F. Randolph, Penn Mutual, the 
membership of LAA at the end of 
June was 132 member companies, with a 
total of 261 members, of whom forty-two 
are in service. Mr. Leiper also paid tribute 
to Secretary Powell Stamper, National 
Life and Accident and Treasurer H. A. 
Richmond, Metropolitan Life, for the eff- 
cient handling of their respective posts. 

Mr. Leiper reported that the schedule of 
regional meetings has been highly success- 
ful. The Eastern Round Table, under the 
chairmanship of Ty Kennedy, The Pruden- 
tial and the Southern Round Table, under 
the chairmanship of Jim Adams, Liberty 
National, both established new records for 
attendance and for the value of the pro- 
gram materials presented. 

On the support of the official publication 
of the association the Life Advertiser, Mr. 
Leiper appealed to the members to support 
Editor F. J. O’Brien by contributing edi- 
torially to the paper. 

Continuing his report Mr. Leiper said 
that under the leadership of Clifford B. 
Reeves, Mutual Life of New York, press 
committee chairman, this group has co- 
operated fully in keeping the activities of 
the LAA well known. 

Other members of the association com- 
mended by Mr. Leiper for their support 
during the past year include Carleton C. 
Loeble, Presbyterian Ministers Fund, chair- 
man, educational committee; Lew Hender- 
shot, Berkshire Life, vice president; John 
M. Ehle, Imperial Life, chairman, service 
contact committee; and the members of 
the executive committee. The members of 
the executive committee are as follows: 

J. O’Brien, Franklin Life; C. Russell 
Noyes, Phoenix Mutual; Z. Starr Arm- 
strong, Republic National Life; E. Paul 
Huttinger, Penn Mutual Life; A. Scott 
Anderson, Equitable Life of Iowa; Russell 
B. Reynolds, American Mutual Life; 
Donald M. Tudhope, National Life of 
Toronto, 


Pease, 


Lottie Viegien Reensees Life 
Field with Elsie Matthews 


Mrs. Lottie Virgien of Montclair, 
N. J., who some years ago was con- 
nected with the John McNamara 
Agency, New York City, as a full time 
agent, has re-entered the business with 
the Elsie Matthews Agency, Manhattan 
Life, in Montclair. Mrs. Virgien did a 
nice volume of paid-for business with 
the McNamara office. 





MUTUAL SELLS MUNICIPALS 

The Mutual Life of New York has an- 
nounced that it had awarded all of the 
nineteen blocks of State and Municipal 
bonds put up for competitive sale last 
week. The lots amounted to $7,269,000 
and were awarded to the highest bid- 
ders. A total of 224 bids was received 
from all parts of the country. Bidders 
comprised chiefly investment dealers and 
banks. 





Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 











MUrray Hill 5-0313 





Denver General Agent 





CLIFFORD M. BERRY 


The Provident Mutual Life, Philadel- 
phia, announces tl.< appointment of Clif- 
ford M. Berry as general agent in Den- 
ver in partnership with George N. Quig- 
ley. Mr. Berry joined the agency in 
1937 as a special agent. He was gradu- 
ated from Colorado College, after which 
he entered newspaper work as an 
advertising salesman. 

Mr. Quigley, who will serve as the 
senior partner of the agency, Age 
the service of the Provident in 1927, 
having previously been in the life insur- 
ance business with other companies for 
twelve years. He was made sole general 
agent for the state of Colorado in 1928. 





OTT AGENCY’S FISHING PARTY 


The annual fishing party of the A. V. 
Ott agency, Equitable Life Assurance 
Society, 393 Seventh Avenue, New York, 
was held yesterday. The party, which 
was composed of about twenty of the 
agency’s leading producers, left from 
Freeport, Long Island. The A. V. Ott 
agency is one of the leading producers 
of Group insurance with the Equitable. 
For the month of June Group insurance 
showed a gain of 50% over the same 
month of 1943 and a gain of 230% for 
the first six months of this year over the 
corresponding period of last year. Ordi- 
nary insurance increased 50% during the 
month of June and 55% for the first 
half of this year over the corresponding 
periods of 1943. 


A LOOK AT 


LIFE INSURANCE RENEWALS 


Purchased on Liberal basis 


Agents Trading Corporation 


271 Madison Ave., New York 
5 P.M. to 8 P.M. MAnsfield 6-6305 











Circus Catastrophe 
(Continued from Page 3) 


responsibilities in order that they might 
give any help possible. 
Disaster Relief Committee 

A few minutes after the fire broke 
out, the Hartford chapter of the Ameri- 
can Red Cross put in a call for Robert 
K. Metcalf, manager of the claim and 
accident departments of the Connecticut 
General Life, who is chairman of the 
disaster relief committee in the city. 
Mr. Metcalf, by a fortunate coincidence, 

was talking with Dr. Albert J. Robin- 
son, vice president and medical director 
of the company. 

Within fifteen minutes Mr. Metcalf 
was at Red Cross headquarters, taking 
with him five young women from the 
company trained in disaster relief work. 
The program, planned in detail on paper 
over a period of time, immediately be- 
gan to function. 

Dr. Robinson in the meantime found 
where help was most needed and two 
physicians of the medical department, 
Dr. Norman J. Barker and Dr. John 
Carter Rowley, left for Hartford Hos- 
pital. Later they went to Municipal 
Hospital, the institution nearest the cir- 
cus grounds, where doctors were badly 
needed, Nurses’ aides and medical aides 
were sent to the hospitals in company 
cars and the medical department pre- 
pared for an evacuation and dressing 
station, 

During the afternoon Frazar B. Wilde, 
president of the company, met with 
other officials and representatives of the 
personnel department to check on em- 
ployes who might have been at the 
circus or who might have had members 
of their families there, so that every- 
thing possible could be done to aid 
them, 

Mr. Metcalf’s staff worked at Red 
Cross headquarters until three in the 
morning and were on the job again 
after a few hours sleep. Hundreds of 
telegrams and out-of-town calls,:as well 
as local calls, were handled. People 
wanted to know about relatives and 
friends living or visiting in the city. 

First duty of the disaster relief com- 
mittee was to survey the scene of the 
fire and call for needed equipment. Work 
of the group was coordinated with that 
of the police force and other agencies 
to see to the removal of the injured to 
the hospital and of the bodies to the 
State Armory, and to assist with their 
identification. 

Now that the first emergencies have 
been attended to, members of Mr. Met- 
calf’s committee are directing relief and 
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rehabilitation work. In homes where the 
mother is dead or injured, arrangements 
are being made for temporary care of 
the family. Financial aid is given where 
it is needed. Trained social workers in 
the city are cooperating with the com- 
mittee. The work of this disaster group 
will continue until the last victim of the 
tragedy has been given whatever lielp 
is required. 


Phoenix Fire People Help 


Vice chairman of the committee is an- 
other insurance man, John A. North, 
vice president, Phoenix Fire. He, too, 
has been on duty with the Red Cross 
daily since the fire. Another official of 
the Phoenix Fire who went on imme- 
diate duty is Philip W. Scheide, secre- 
tary, who served as medical aide at 
one of the hospitals, By three-thirty that 
afternoon all Red Cross trained em- 
ployes of the company had been dis- 
patched to the hospitals. 

John Ashmead, general agent of the 
company and aiseing of the Hartford 
Chamber of Commerce fire prevention 
committee, personally conducted an in- 
vestigation of the circus grounds the 
evening of the fire. 


The National Fire contributed its 
share of workers, too, and sent trained 
first aid people and nurses’ aides to 


help with the injured. A former nurse 
employed at the company went on full 
time duty at one of the hospitals. 


The Two Hartfords 


As soon as the Hartford Fire and 
the Hartford A. & H. learned of the 
fire, their first aid crew, under the di- 
rection of Charles Van Vliet, hurried 
to the circus grounds in the company 
ambulance to give what assistance they 
could. This group later broke up and 
the various members helped wherever 
they could. Rose Franko, a member of 
the Hartford Rolling Kitchen, worked 
with that organization at the armory 
until one in the morning. More than a 
thousand persons were served while the 
tragic task of identifying the dead went 
on. The president of the company’s girls 
club, Ella Clark, was on duty at the 
armory all night, as was James Watts. 
Two members of the first aid crew, 
who are Motor Corps members, were 
on active duty with that service as long 
as they were needed. 

Another company which sent its first 
aid crew, together with two physicians, 
to the scene of the fire was the Con- 
necticut Mutual Life. Arriving too late 
to be of service on the grounds, the 
group then went to the State Armory. 


One member, a medical aide, worked 
for the next several hours at the 
Municipal Hospital. Nurses’ aides and 


staff assistants filled in where needed. 

Monday, the first day of the week fol- 
lowing the tragic fire, found volunteer 
workers still on duty at hospitals and 
Red Cross headquarters. Secretaries, 100, 
were released from business duties to 
give help. Mary Curtis, secretary to 
John H, Eglof, supervisor of the 
Travelers agency field service, casualty 
lines, went to Hartford Hospital to 
work with a physician coming to the 
city to help local doctors with skin 
grafting. Trained people helped with 
putting the Red Cross file on the catas- 
trophe in order. Telephone calls were 
still coming in while six unidentified 
bodies lay in the Municipal Hospital 
morgue waiting to be claimed. 


HAIGHT, DAVIS & HAIGHT, Inc. 





Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
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Manager at Syracuse 






Matar 
HARRY G. REMINGTON 


Harry G. Remington, CLU, training 
assistant in the home office of Mutual 
Life of New York, has been appointed 
manager of the Syracuse agency, it was 
announced this week by J. Roger Hull, 
vice president and manager of agencies. 
Mr. Remington succeeds Stanley R. 
Fockler, who resigned. 

A graduate of Brown University, Mr. 
Remington joined the company in 1936 
as an agent in its Philadelphia agency. 
He was later transferred to New York 
City in the John L. Kassoff agency to 
do organizational work. In 1943, he was 
brought to the home office to assist in 
supervising the company’s field training 
program. Mr, Remington received his 
designation as a Chartered Life Under- 
writer in 1937. 





Lieberich’s Tenth Milestone 
With State Mutual Observed 


Fred Lieberich, Jr., general agent of 
State Mutual Life in Newark, j. is 
celebrating his tenth anniversary year 
with that company, eight of which he 
has been general agent. This is also 
his twenty-first year in the life insur- 
ance business although, interestingly, 

Mr. Lieberich took time out in the 1936- 
41 period to serve as executive vice 
president of the large Newark manufac- 
turing firm of William Crabb & Co. This 
was following the death of Albert R. 
Crabb, a personal policyholder of Mr. 
Liebe tich’s, who designated him as one 
of the executors of his estate. For five 
years Mr. Lieberich ran the plant as 
well as maintaining his life insurance 
contacts. Since selling out his stock in- 
terest in the Crabb estate, Mr. Lieberich 
has devoted his entire effort to agency 
building for the State Mutual Life. 

Mr. Lieberich, graduate of Newark 
Tech, , was one of the organizers of the 
Life Underwriters Association of New- 
ark in 1925 and its first secretary. He 
Was with Acacia Mutual Life for four 
years as manager, resigned to devote 
ils time to personal production for a 
lew rips and then in 1929 was ap- 
pointed as Jefferson Standard manager 
in New a which post he held until 1934 
_. he resigned to represent State 
Muti 
In ai affairs Mr. Lieberich is presi- 
dent of the Community Council of West 
Urance, N. J., where he resides; deputy 
thief of the local defense council; asso- 
“late adviser of the local draft board, 
and vice president of the American Citi- 
enship Foundation which is a national 
organization. 





H. W. 


é Manning, vice president and 
Mana 


ing director of Great-West Life 


th Canada, has been elected a director of 
the Canada Permanent Trust Co. 









‘ga. 2 co 


Twenty-three employes of the Mutual 
Life were guests of Alexander E. Patter- 
son, executive vice president, at a lunch- 
eon in the home office on June 28, in 
recognition of their impressive sales of 
War Bonds during the Fifth War Loan 
Drive. Three of the most outstanding 
records were compiled by Arthur Ross, 
actuary’s department; Harry Mack, Cun- 
ningham-Jones Agency, and Jerome 
Klein, tabulating division. 


Gia’ . 





Mr. Ross made 256 sales up to June 
30 for a total of $19,260, while Mr. Mack 
made 139 sales for $15,825 worth of 
bonds. Mr. Klein turned in seventy- 
eight sales for $7,800 worth of bonds. 
P. V. R. Schuyler, of the law depart- 
ment, has the best volume record, hav- 
ing sold 55 bonds for a total of $110,975. 

Members of the War Bond Committee 
at the luncheon included W. L. Selover, 
chairman; Vincent F. Lechner, James 
Wilson, and Robert Kay. 





HAAS AGENCY 22% AHEAD 


Philadelphia Agency of Mutual Life 
More Than Doubled June Paid-for; 
C. Monteith Leader for First Half 1944 

The A. F. Haas Agency, representing 
Mutual Life of New York in Philadel- 
phia, reports that its paid business was 
more than doubled in June compared 
with the same month a year ago. For 
the first six months this agency shows 
an increase of 22% in paid volume over 
the first half of 1943, and 40% gain in 
volume of submitted business. 

The Haas Agency, which got under 
way May 1, 1943, represents a merger of 








two Philadelphia agencies of the Mu- 
tual Life and the Wilmington agency. 
Since this merger the full time field un- 
derwriters connected with the agency 
have produced a 30% per capita increase 
in paid-for volume as against the pro- 
duction of these same men in the twelve 
months preceding the merger. 

Leader of the agency both in paid 
business and number of paid cases for 
1944 to date is Charles Monteith who 
has a solid year of consecutive weekly 
production. 





London Life of Canada has passed the 
billion dollar mark in insurance in force. 
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a life insurance company distinguished by 
the character and ability of the men and 
women comprising its field organization... 


and by the integrity of its management. 
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Made Phoenix Director 


















D. GORDON HUNTER 


COL. 


Colonel D. Gordon Hunter, vice presi- 
dent and agency manager, Phoenix Mu- 
tual Life, was elected a director of the 
company at the July meeting of the 
board of directors, according to an an- 
nouncement by Arthur M. Collens, presi- 
dent. Colonel Hunter, a native of New 
Jersey, entered the life insurance busi- 
ness as a producer for the Phoenix Mu- 
tual in 1915. Two years later, 
granted a leave of absence to join the 
army where, during World War I, he 


rose from lieutenant to major of infan- 
try. After hostilities ceased, he con- 
tinued his interest in military affairs by 
serving successively, as regimental ma- 
chine gun officer, lieutenant colonel, and 
commanding officer of the 169th infantry 
regiment, C. N. G. In 1934 he retired 
with the rank of colonel. 

Colonel Hunter returned to the 
Phoenix Mutual in 1918 and was placed 
in charge of the home office training 
school, the first of its kind for life in- 
surance salesmen in the country. In 
1922 he organized a new agency in Hart- 
ford, employing only men without pre- 
vious life insurance experience, and 
within six years it became the leading 
agency of the company, producing more 
than $5,000,000 of new business annually. 
In 1929 Colonel Hunter was brought into 
the home office as agency manager of 
the company. The following year he was 
elected agency vice president and in 
1934 was advanced to vice president and 
agency manager. 

Last year Colonel Hunter was invited 
by the War Department to take the 
Army Orientation course at the Com- 
mand and General Staff School in Fort 
Leavenworth, Kansas. Since then he 
has given a number of talks before busi- 
ness and civic organizations on “The 
Global Aspects of the War.” 


he was 





Essay Letter 
(Continued from Page 9) 


up an act to sell a farmer. We have found 
our Iowa farmer to be a business man 
manufacturer. 


He has to buy and sell. He raises grain 
and turns it out on the hoof as meat. He 
is by very necessity an individualist. He 
has to make decisions, plan production. He 
is increasingly becoming a college graduate. 
Indeed we think he is more satisfactory to 
sell than the average business man and cer- 
tainly more than the average professional 
man. He does not want something for 
nothing or special consideration. He wants 
honesty, intelligence, sincerity. Over half 


of our closing is simply filling out the 
proper forms with the necessary informa- 
tion. He can sign the check to your com- 
pany as he signs the forms. 
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THE CIRCUS CATASTROPHE 

Connecticut had its greatest catas- 
trophe when the Big Top of the Ringling 
Brothers and Barnum and Bailey Cir- 
cus, most popular of all American amuse- 
ment performances, caught fire and col- 
lapsed on Thursday afternoon of last 
week, resulting in at least 160 deaths 
and injuries to more than 200 persons, 
many of them being children. The speed 
with which the disaster spread was one 
of the most terrible aspects. In the fire 
and panic people were burned to death 
and suffered injuries all in a period of 
less than twenty minutes. In most of 
America’s disasters of this kind death 
rushes to claim its victims. It was so 
in the Iroquois Theatre fire in Chicago 
when 600 died; 


night club fire in Boston claiming 492 


in the Cocoanut Grove 


victims; in the explosion which wrecked 
the Consolidated Public School at New 
London, Tex.; in the Triangle Shirt 
Waist fire, near Washington Square, 
New York, where locked doors barred 
exits and dozen of panic-stricken girls 
jumped to death in the street. Tragedy 
cases of the 
two steamship disasters—the S.S. Morro 
Castle, off the Coast of New Jersey, 125 
and with the General Slocum 
which quickly burned in East River, the 
latter having largest toll of lives of 
American catastrophes. 

In the wake of these tragedies comes 


also stalked quickly in the 


perishing; 


any of these 


investigation by public authorities than 
thorough. 
Furthermore, they have inevitably re- 
As a result of 
Shirt Waist and Iroquois 
Theatre fires emphasis was placed on 
which are marked 
Changes in factory laws 


which nothing is more 
sulted in safety reform. 
the Triangle 


always open exits, 
with red lights. 
were result of the shirt waist fire, and 
in building construction as result of the 
Chicago disaster. 

The Cecoanut Grove night club fire for 
a time put a curb on the overcrowding 
of these night spots, but that lesson has 
been quickly forgotten in this city at 
least, as can be observed any night on 
a tour of night clubs in the Broadway 
area. The most popular night club in 
New York, which is in a basement, packs 
them in by the hundreds, soldiers, sailors 
and others even standing in the back un- 
able to get tables. 

One of the angles being investigated 
by the Connecticut authorities is the in- 


flammable nature of the circus tent. 
There is no doubt that paraffin was 
used. Circus men say this has been 
necessary as Otherwise the circus tents 
cannot stand up under the rainstorms. 
That some way be found for making 
canvass fireproof as well as rainproof 
may be one consequence of the Hart- 
ford fire. The Hartford Courant said in 
an editorial: 


“Before another circus is shown any- 
where in this state, close scrutiny of the 
facts that began last night must be taken 
to safeguard future circus performances. 
If that is done, then the disaster that 
yesterday struck a summer crowd out for 
a carefree afternoon, bringing tragedy to 
many Connecticut homes, will not hap- 
pen again.’ 





POST-WAR INSURANCE 
CONFIDENCE 
Chairman P. R, England of the Royal 


BRITISH 


Insurance Co, forcefully expressed the 
thoughts of all insurance leaders in 
Great Britain and the United States 
when he stated recently at the annual 
meeting of the company in England that 
“We, the Royal staff, face the challenge 
of the future, with its opportunities as 
well as its problems, ready and eager to 
serve and confident in our ability to do 


” 


so.” With regard to the Royal itself he 
said that at the threshold of the cen- 
tenary year the company finds itself fur- 
nished with “experience, universal re- 
nown, and an organization unrivalled 
throughout the world.” 

Mr. England states in his report that 
he wishes to point with pride to the 
record of British insurance in develop- 
ing British exports. The net contribution 
of insurance to the country’s available 
foreign exchange is comparable with any 
single exporting industry he declares. 
This has been built up, he continued, by 
the world-wide reputation which British 
insurance has built up “for integrity, 
technical skill and financial stability.” 

The British companies generally are 
reporting satisfactory results on 1943 un- 
derwriting in the fire, casualty and 
marine fields. Fire premiums were 
higher than in 1942, also the casualty, 
with only the marine income showing a 
sharp drop, due to lower premium rates 
on war risk business, The marine ex- 
perience, which was bad in 1942, was 
greatly improved last year and is ex- 
pected to result in profits for the ma- 
jority of companies. 





Kansas City Star 
W. T. GRANT 

W. T. Grant, president Business Men’s 
Assurance, was awarded a Citation for 
Distinguished Service by the Alumni As- 
sociation of Uniyersity of Kansas, in 
recognition not only of his business 
career but also of his record of civic, 
cultural ‘and humanitarian activities. 
Those present to receive citations par- 
ticipated in a panel discussion of “The 
University’s Place in the Post War Re- 
construction”. Mr. Grant is a member 
of the board of directors of the Alumni 
Association. 

a a 


H. V. Godbold, president of H. V. 
Godbold Company agency in Richmond, 
Va., will have been in the insurance 
business half a century on July 20. He 
started out as a clerk and bookkeeper 
in the office of Haas and Watson, gen- 
eral agent, Atlanta, Ga., in 1894. 


x * x 
pie. Elma Easley, member of the 
Jregon Agency at Portland, of Cali- 
fornia-Western States Life, has quali- 
fied for the Women’s Quarter Million 
Dollar Round Table. This is her second 
consecutive qualification. 

oe x 


Joseph S. Fre- 
linghuysen, Jr. of 
New York, who as 
captain in the U. S. 
Army, escaped late 
last year from a 
German prison 
camp in Italy and 
made his way back 
to safety in the 
Allies lines, has re- 
cently been promo- 
ted from captain in the Field Artillery 
to rank of major. He is now stationed 
at Fort Bragg, North Carolina, where 
he is executive officer of his battalion. 
Major Frelinghuysen is the son of for- 
mer United States Senator Joseph S. 
Frelinghuysen, president of the Stuyve- 
sant Insurance Co. and of the New York 
brokerage corporation bearing his name. 
He was captured in North Africa in 
November, 1942, and after his escape a 
year later he returned to the United 
States, arriving in time to enjoy the 
Christmas holidays with his family be- 
fore returning to duty. Major Freling- 
huysen was awarded the Silver Star for 
gallantry in action, presentation being 
made at Governor’s Island, New York, 
to his wife in his absence on October 
14, 1943. In civilian life the Major is 





vice president of the Stuyvesant and of 
the J. S. Frelinghuysen Corp. 


LIEUT. ROBERT C. MEHORTER 


Lieutenant Robert C. Mehorter of the 
United States Marines is a son of 
Samuel A. Mehorter, partner in Mc- 
Daniel, Maeser & Co. agency, 15 Gold 
Street, New York City. A six-footer, 
Lieutenant Mehorter is a graduate of 
Washington & Lee University, where 
he played football and basketball, and 
was captain of the swimming team. He 
went into the Marines last Fall within 
a short time after leaving college and 
is now taking a special course in anti- 
aircraft gunnery at the New River, N. C. 
base. The bars on his medal, shown in 
accompanying picture, are for sharp- 
shooting, judo and grenade throwing. 

* * 1 


H. Bacon Collamore, executive vice 
president, National Fire, has been 
elected a trustee of Mechanics Savings 
Bank, Hartford. Among insurance men 
on the board are George C. Long, Jr., 
president of Phoenix of Hartford; W. 
Ross McCain, president of Aetna Fire; 
Arthur M. Collens, president, Phoenix 
Mutual Life, and Sidney T. Maxwell, 
vice president, National Fire, 

* * x 


Arthur George Provis has been name« 
general auditor in the home office o! 
the National Automobile Insurance Co. 
Previous to his present position he was 
chief accountant in the Pacific Coas 
Department of the Commercial Union 
group in San Francisco. 

ce e 


Martin M. Higgins, secretary of tlic 
marine department of the Automob! 
and Standard Fire, on July 6 observe: 
his thirty-fifth anniversary with the 
companies. He joined the Aetna Lii: 
Affiliated Companies as a stenographci 
in 1909 and subsequently transferred | 
the marine department. After service 
with the Navy in the last war he becan 
a member of the companies’ marine ¢ 
partment at New York and later serv: 
at the Boston office. He was nam 
manager of the Atlantic marine depa 
ment, with headquarters in Philadelph:: 
in 1923 and the following year return: 
to the home office in Hartford as ma 
ager of the ocean marine departme 
He was elected an assistant secretaiy 
in 1930 and secretary in 1940 


x * * 
Ensign Scott A. Mills, son of Bert 'V. 


Mills, secretary of the Bankers Life of 
Des Moines, completed midshipma! ; 


¢ 


school at Plattsburgh, New York, 2! 
spent a 10- day leave with his parents 
before going to an undisclosed des- 
tination. 
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Ringling Bros. Circus Fire in Hartford 


The fire which swept through the main 


tent of Ringling Brothers and Barnum 
and Bailey’s Circus in Hartford on 
Thursday of last week, causing deaths of 
approximately 160 and injuries of 230 
persons, was the worst civilian disaster in 
American history with the exception of the 
burning of the excursion steamer General 
Slocum in 1904 in East River near Ninety- 
fifth Street when about 900 women and 
children, en route for a Sunday school 
picnic, died. That this catastrophe should 
have’ happened in Hartford, home of so 
many insurance companies, was ironic in 
view. of the fact that the city had just 
won the 1943 fire waste contest of the 
Chamber of Commerce of the U. S., and 
had been awarded the National Board’s 
cup annually awarded to the city which 
gains this distinction. 

The Hartford fire started between the 
rear canvass wall of a men’s toilet room 
at the: southwest corner of the tent near 
the main entrance of the circus and the 
sidewall of the big tent itself. The blaze 
started on the ground and burned upward 
to the big stretch of canvas over the 6,000 
spectators. The deaths and injuries all 
took place in a very short period of time. 

State’s Attorney Hugh M. Alcorn, Jr., 
declared he has evidence that the circus 
failed to provide adequate fire fighting 
equipment or sufficient personnel to operate 
it; that passageways which should have 
been kept open as safety exits were blocked 
with animal cages and other equipment, 
and that the 520-foot canvas tent itself 
was a dangerous fire hazard, having been 
treated with paraffin diluted with gasoline 
to make it waterproof. The state’s at- 
torney’s office has in its possession sections 
of the big top and sidewalls which became 
subject to chemical analysis. 

_Many insurance families were at the 
circus Thursday afternoon and some figure 
in the casualty lists. 

_ Among those attending were Elwyn Wil- 
liams, agent, Frank H. Williams agency, 
Connecticut General, his wife and two 
children, Bruce and Sandra. Mrs. Wil- 
liams and Bruce are dead as result of the 
tragedy. Williams escaped from the tent 
with Sandra and both are in the hospital, 
Sandra badly hurt. 

At first it was thought that Jarvis W. 
Mason, one of the best-known advertising 
men in the business, had died in the trag- 
edy as his name was in the list of dead 
published the morning after the fire. He 
is research director of Wilson & Haight, 
Hartford advertising agency, and was 
tOrmer advertising manager of the Lon- 
don Assurance and the National Fire. It 
developed that Mrs. Mason had gone to 
the circus with their two children, Jarvis 
W. Mason, III., 3, and their small daugh- 
ter, Marna. Jarvis W. Mason, III., died 
as result of injuries in the fire. Mrs. Ma- 
son 1s now in Hartford Hospital where 
she was taken after being in the Munic- 
ipal Hospital. Their daughter, Marna, 
was among the injured but not seriously. 

Nicholas M. De Nezzo, assistant su- 
perintendent of agencies, life department, 























Aetna Life, lost his sister-in-law and her 
3%-year-old son, Joseph A., in the fire. 

Within three days after the fire, seven 
Supreme Court civil actions asking for a 
total of $120,000 damages were brought 
against Ringling Brothers and Barnum and 
Bailey Circus. On Saturday following the 
fire Sheriff Hager attached the seventy- 
nine railroad flat cars and coaches owned 
by the circus which were on a siding in 
freight yards. One suit, asking damages 
of $15,000, maximum limit of recovery for 
a death by accident in Connecticut, was 
brought by Salvatore DiMartino of Hart- 
ford as administrator of the estate of his 
wife, Mrs. Anna DiMartino, mother of 
eight children, who lost her life in the 
fire. Complaint said that Mrs. DiMartino 
“was sitting in said main show of said 
circus; that a fire broke out which en- 
gulfed the tent and surroundings like a 
wildfire, causing a terrible conflagration, 
and catching said Anna DiMartino in its 
force and violence, and burning her to 
death.” 

The law firm of Shipmen & Goodwin 
brought a $25,000 action against the circus 
corporation on behalf of Mrs. Katherine 
Damon Kletzein and $10,000 actions for 
each of her children, Phyllis, Edith and 
S. Damon. The plaintiffs all claimed to 
have sustained severe burns and other in- 
juries which will be “disfiguring and per- 
manent.” 

The same law firm brought action for 
$50,000 on behalf of Marcia McKinney 
Mason for burns, internal and external 
injuries and shock and a suit for $10,000 
on behalf of Mrs. Mason’s daughter, 
Marna, who suffered burns and injuries. 

The burning of the Ringling Brothers 
and Barnum and Bailey Circus main tent 
was a shock to the insurance fraternity. 
There has never been a fire which has de- 
stroyed the big tent of a major circus. 
It is true that there have been some circus 
fires. One was in November, 1887, when 
fire broke out in the old winter quarters 
at Bridgeport, Conn., of the Barnum & 
Bailey Circus. The blaze started in the 
main building, which was of wood con- 
struction and two and a half stories tall. 
It contained the ring barn, animal quarters 
and repair shops and storeroom. Saved 
from the fire were twenty-eight ele- 
phants, a hippopotamus and a lion. The 
hippopotamus, badly burned, walked out 
of a side entrance into the street. Later 
it was captured and served the circus 
for several years. The lion also was 
overtaken. 

On August 4, 1942, flames swept the 
menagerie of the Ringling Bros. Circus 
in Cleveland, killing more than forty ani- 
mals. That fire broke out about noon just 
as the laborers were gathering for lunch 
and in fifteen minutes the tent was a 
raging inferno, Elephants, zebras, camels 
and giraffes started to stampede. The big 
top and midway were not harmed, and that 
night the circus carried on. That fire was 
believed to have been caused by a spark 
from a passing train, and it resulted in a 
$200,000 loss. 

In 1916 eighty-four horses were lost in 
five minutes during a fire at Huntsville. 

When the Hartford fire started the ani- 
mal acts were over and the Flying Walen- 
das, most sensational act of the circus and 
performed under the roof on a wire with- 





out net underneath, were about to give 
their performance. They slid down ropes 
and made their escape over cages. 

Hartford and State Police rescue squads 
and hospital staffs were supplemented by 
insurance company workers in taking vic- 
tims of the fire to hospitals and in giving 
treatment there. Stretchers, blankets, cots, 
pillows, blood plasma, transportation and 
food were all forthcoming from the Red 
Cross and private sources as the call fo 
emergency supplies was broadcast over lo- 
cal radio stations. 

J. A. Haley, vice president of the circus, 
went to New York Saturday to discuss 
the question of public liability insurance 
with representatives of Lloyd’s, 

Commissioner Allyn immediately began 
an investigation of the public liabliity car- 
ried by the circus. Howard Duval is ad- 
juster for the show. 

* * * 

Two Hartfords First Volunteer Group 
to Reach Circus Catastrophe 
When the news came over the radio 
that a fire had enveloped the main tent 
of Ringling Brothers Barnum & Bailey 
Circus, the volunteer first aid detach- 
ment group of the Hartford Fire and 
the Hartford Accident & Indemnity 
immediately assembled its workers and 
equipment and proceeded in the Two 
Hartfords truck to the circus grounds. 
The detachment was in charge of C. T. 
Van Vliet, director, and Miss Lillian 

Tracy, instructor. 

The Hartford’s detachment was the 
first volunteer group to arrive at the 
circus grounds. It reported to the au- 
thorities and was directed to proceed 
immediately to the Municipal Hospital. 
After doing some work there, the group 
was sent to the temporary morgue at 
the State Armory where it was kept 
busy until late in the evening hours. 

This volunteer first aid detachment 
was organized for relief work during 
the war period and, of course, for just 
such emergencies as this. 

* * *# 


Anthony Eden Discusses Interna- 

tional Claims 

Considerable attention has been attracted 
in Great Britain by a new corporation 
which calls itself European Claims, Ltd. 
It had issued a circular stating that it 
would assist claimants in the preparation 
and conduct of all types of claims arising 
from the spoiliation of Europe by fhe 
Nazi regime and would expect to receive 
a commission on the amounts recovered. 
In the House of Commons one of the 
members asked Anthony Eden, Secretary 
of State for Foreign Affairs, for some 
facts about European Claims, Ltd. Mr. 
Eden gave the following response : 

“My attention has been drawn to the cir- 
cular in question. I understand that the 
avowed object of the company is to act as 
agents for the investigation, assessment 
and preparation of claims of every de- 
scription, and that it offers to prosecute 
claims on payment of fees by way of com- 
mission on amounts recovered or otherwise 
and to undertake or advise as regards the 
lodgment of such claims on behalf of 
refugees and others who have suffered 
losses as a result of the present_ war. 
I am glad to have this opportunity of 
issuing a warning in this House against 
dealing with persons or companies who 
issue advertisements or notices of this na- 
ture, and to state that His Majesty’s Gov- 
ernment are entirely opposed to interna- 
tional claims being dealt with by any per- 
sons or bodies on a commission basis or 
any similar basis. The objection to the 
assessment and presentation of internation- 
al claims on any such basis is similar to 
the objection to the assessment and pres- 
entation in this way of claims before mu- 
nicipal courts, which I am advised is illegal 
under the law of this country. The For- 
eign Office, who are as a rule responsible 
for the presentation of international claims, 
will refuse to accept claims put forward 
through persons or bodies acting in such 
conditions as are specified in this circular. 
Claimants who require professional and 
legal assistance in the preparation and 
presentation of their claims should, in 
their own interest, have recourse to quali- 
fied professional and legal practitioners, 
who will receive remuneration for their 
services in accordance with the well-es- 
tablished rules of their profession.” 





| Well Known Loss Man 





2 





RICHARD C. WILLIAMS 


Richard C. Williams, assistant general 
adjuster of the North British & Mercan- 
tile, who has just retired as most loyal 
gander of the New York City Pond of 
the Blue Goose (fire social 
organization) is one of the best known 
figures in the loss field. He has had an 
unusually interesting career as a young 


insurance 


man as a purser on Ohio, Green and 
Barren River packet boats, his father, 
Jeff Williams and his uncles, T. A. 
Edgar and Will Williams, all being river 
captains. The Williams Transportation 
Co. packets and tow ran 
Evansville to St. Louis and their excur- 
His 
stories of the exciting life on the rivers 
as he saw it in his young manhood have 


boats from 


sion boats went to Mammoth Cave. 


enlivened many a gathering. 

“Dick” Williams was born in Evans 
ville, Ind., where he attended Central 
High School and was prominent in ath- 
letics, winning the Gimble medal as the 
best basketball athlete in the state one 
year. In 1926 he won the Purena- 
Ralston Hero medal presented to him in 
St. Louis for saving the life of a man 


who was almost asphyxiated in Evans- 
ville. Thought dead, Williams worked 
on him forty-five minutes until con- 


sciousness returned. At Evansville Col- 
lege he played football and basketball 
and then attended University of South- 
ern California where he also figured in 
those sports. He was also a member 
of the basketball team of the Hollywood 
Athletic Club in California. During his 
college days he belonged to three fra- 
ternities. 

While working on river boats or be 
ing associated with river people he met 
at various times adjusters from Detroit 
and Chicago who were engaged on river 
boat and dock losses, and decided that 
he would like to be an adjuster. At the 
University of Southern California he 
studied courses in fire, automobile and 
casualty insurance. Also he studied in- 
surance law under Charles A. Sunder- 
land, who had written two books, one on 
insurance law and the other on automo- 
bile insurance law. He got a B.A. de- 
gree at the University of Southern 
California. 

Coming to New York he went to work 
for the General Adjustment Bureau un- 
der William J. Greer, then general man- 
ager. He traveled extensively for the 
General Adjustment Bureau, visiting its 
offices, and one of the largest losses 
having his attention was the windstorm 
catastrophe which caused a $5,000,000 
loss at Tupelo, Miss. In 1938 he joined 
the North British & Mercantile. 

Mr. Williams is secretary of the 
Eastern Loss Executives Conference 


(Continued on Page 24) 
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Morton T. Jones Heads 
Kansas City Airways 


IS INSURANCE CO. PRESIDENT 


Cliff C. Jones a Bieowtar of Proposed 
Company; Other Directors on Kansas 
City F. & M. Board 





Morton T. Jones, president of the 
Kansas City Fire & Marine, is president 
of the newly formed Kansas City Air- 
ways, Inc., which will seek authorization 
from the Civil Aeronautics Board to 
provide that part of the country with an 
adequately financed and well-operated 
system of feeder airways radiating from 
Kansas City. Of an authorized capital 
stock of $600,000 there will be an imme- 
diate subscription of $100,000. 

Among other organizers who will be 
on the board of directors of the new 


airways company is listed Cliff C. Jones, 


president of R. B. Jones & Sons, Inc., 
who is also chairman of the Kansas City 
Fire & Marine and a former president 
of the National Association of Insurance 
Agents. Other directors of the Kansas 
City Fire & Marine who will be airways 
directors are W. T. Grant, president of 
the Business Men’s Assurance; R. 

Kemper, bank president and $s ‘ed 
Nichols, chairman of the J. C. Nichols 
companies. Thomas E, 3raniff, Okla- 
homa insurance agent and well-known 
air line executive, who worked out the 
proposed system, is also a member of 
the Kansas City Fire & Marine board. 

To Divide Ownership 

Although the proposed system of 
feeder lines was worked out by Braniff 
Airways, it is known that the incorpora- 
tors will offer all major airlines operat- 
ing through Kansas City an equal op- 
portunity to participate in the ownership 
of the company. This would carry equal 
representation on the board of directors, 
to insure equal participation in the de- 
termination of policies. 

In order to preserve the local identity 
of the operation, the participating trans- 
port airlines will be limited to a minority 
stock interest in the aggregate. 





AGENTS LEADERS IN N. Y. C. 





Conference at Waldorf-Astoria Con- 
siders Supreme Court Decision Prob- 
lems, Public Relations 


Officers, members of the executive 
committee and of the sub-committee of 
the public relations committee and other 


leaders of the National Association of 
Insurance Agents met at the Waldorf- 
Astoria Hotel in New York City from 


Monday through yesterday to discuss 
problems arising out of the Supreme 
Court insurance decision and other mat- 


ters. 

Those attending the conferences in- 
cluded President Fred A, Moreton, Salt 
Lake City; Vice President W. Ray 
Thomas, Pittsburgh; Secretary Judge B. 
Miller, New York City; Treasurer 
George DuR. Fairleigh, New York City, 
and all members of the executive com- 
mittee, including Hunter Brown, Pensa- 
cola, Fla.; Alvin S. Keys, Springfield, 
[ll.; Guy M. Landes, Tulsa, ‘Okla. ; Harry 
Perk, Jr., Los Angeles, and Guy T. War- 
fiel ¥ Be Pat 

On the public relations sub-committee 
are Wade Fetzer, Jr., Chicago, chair- 
man; Arno Schorer, Kalamazoo, Mich. ; 
\ CC. Wallace, Goshen, N. Y.; Harold 
W. McGee, Los Angeles; Sidney O. 
Smith, Gainesville, Ga.; Herman_ D. 
Volff, Easton, Pa. and John C. Gris- 
wold, New York City. Others seen at 
the meetings were Russell M, L. Car- 
son, Glens Falls, N. Y., chairman of the 


finance committee, and Oscar H. West, 
manager of the Virginia Association. 





Five Companies Carry 
Fire Insurance on Circus 


Among insurance policies carried 
by Ringling Brothers and Barnum 
& Bailey Circus were a schedule 
property floater policy covering ani- 
mals, tents, wagons and all equip- 
ment except railroad cars against 
these named perils: fire, lightning, 
collision, derailment, overturning 
trucks, wagons, navigation, falling 
aircraft, amount of policy being 
$578,228; and a policy covering on 
rolling stock insured against these 
named perils: fire, collision, derail- 
ment and overturn. Insurance being 
$96,250. 

Participating are the Home, 24%; 
Continental, 22%; Royal, 22%; Fire- 
man’s Fund, 22%. Glens Falls has 
a direct 10% participation, Facts 
about the compensation, liability and 
Lloyd’s coverage will be found in 
casualty department of this paper. 

Ludwig-Walpole Co., Sarasota, Fla., 
placed the line. 


MRS. J. W. MASON DIES 

Mrs. Jarvis Woolverton Mason, wife 
of J. W. Mason, well known Hartford 
advertising man, died Tuesday night as 
a result of injuries received in the dis- 
astrous circus fire in Hartford last week. 
On Page 15, which went to press earlier 
this week, it is recorded that Mrs. 
Mason was seriously injured in the 
fire. Mr. Mason also suffered the loss 
of his young son, Jarvis W. Mason, III. 











N. Y. Agents Defend 


Rate Order Revisions 


REVIEW COMPANY OBJECTIONS 





Still Feel Approval of Convention Sug- 
gestions Would Aid Public, 
Companies and Agents 





The New York State Association of 
Local Agents still believes that “appro- 
val of the recommendations” for amend- 
ing the rules and procedure for giving 
effect to the recent fire rate reduction 
order in this state “would have been in 
the best interests of the insuring public, 
the companies and the agents.” The cur- 
rent issue of the Empire State Agency 
Forum, publication of the New York 
State Association, is devoted almost en- 
tirely to consideration of the rate revi- 
sion order and recommendations made 
by the agents at their annual convention 
in May. 

At that meeting it was recommended 
that policies covering properties affected 
by the rate chnages may be increased 
by the same percentage as the rate re- 
duction, without additional premium, as 
an alternate to short-rate cancellation 
and rewriting, and that, with respect to 
such policies, the rules be modified to 
permit adjustment of premium by en- 
dorsement, provided the short-rate pre- 
mium, computed at the former rate, be 
charged to May 1. 

Late in May a conference of the 
agents’ association leaders and the New 
York Fire Insurance Rating Organiza- 
tign committee on rules, violations and 
practices, plus a special committee on 
rate changes, was held in New York, at 
which the desired objective of the agents 
was not obtained. 

Objections Cited 

The agents’ Forum states that appar- 

ently the companies did not approve the 
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LOSS FILES POINT 


WAY TO GREATER PREMIUM VOLUME 
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which are much higher due to increased construction and 


replacements costs. 
nishings and personal effects! 





Apply same yardstick to household fur- 











THE SPRINGFIELD 


GROUP 


W. B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY 


CONSTITUTION DEPARTMENT . 
SENTINEL FIRE INSURANCE COMPANY 


MICHIGAN FIRE & MARINE INSURANCE sila 
NEW ENGLAND FIRE INSURANCE COMPANY 
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FIRE UNDERWRITER 


A very progressive midwestern company has 
an exceptional opening in their Home Office 
for a Fire Underwriter. This position will pay 
$4000 to start with an excellent future. 


FERGASON PERSONNEL 
INSURANCE PERSONNEL EXCLUSIVELY 
166 W. Jackson Blvd. Chicago 4, III 
Har. 9040 











recommendations for the following rea- 
sons: 

“1. The manpower shortage among 
both agents and companies; 

“2. The determination to avoid any 
exception to the rule which would en- 
courage a competitive situation favor- 
able to ‘sharp practices.’ (It was pointed 
out that the plan to increase policies by 
a percentage equal to the rate reduction 
would make it possible for an assured 
to accept the increase, then ask for a 
reduction in his policy and thereby ob- 
tain a refund without cancellation or re- 
write.) 

“3. The belief that it was necessary 
to maintain intact the unearned pre- 
miums on outstanding policies, on the 
theory that any other method would dis- 
locate the very computation upon which 
the rate reduction was predicated. 

“To many of our leaders these rea- 
sons are not impressive. It was believed 
that the modification of the rules as 
recommended would materially lessen 
the amount of work involved in making 
effective the rate reduction, as it would 
avoid the cancellation and rewriting of 
policies as will be demanded by many 
assureds whose policies were issued 
prior to February 1, 1944, 

“While it is true that the general rules 
permit either a 25% or a 50% pro-rata 
reduction in the amount of insurance on 
certain classes of risks, this would not 
likely apply to the great majority of 
risks eligible for rate reduction, and 
anyway we do not believe that respon- 
sible agents would increase the amount 
of insurance on risks that were already 
adequately insured.” 





STOWE PREVIEW JULY 18 





Capital Stock Forces Invited to Listen 
o Closed Circuit Hook-Up 
Next Tuesday 


Local agents, fieldmen, company ex- 
ecutives and others in the capital stock 
company fire insurance business have 
been invited by W. E, Mallalieu, general 
manager of the National Board of Fire 
Underwriters, to attend a preview of 
the Leland Stowe series of radio broad- 
casts in a closed circuit hook-up ar- 
ranged by the Blue Network for Tues- 
day, July 18 

The “family gathering” program will 
begin at 1:45 p. m, Eastern War Time, 
and will be carried simultaneously to 
the studios of seventy stations through- 
out the country. Invitations suggest that 
those planning to attend be at their 
nearest Blue Network studio carrying 
thé program on time. The program will 
last about twenty-five minutes. 

Objectives to be sought through the 
series of broadcasts, which will be heard 
over seventy Blue Network stations at 
7:15 Eastern War Time every Saturday 
night, beginning July 22, will be ex- 
plained by Esmond Ewing, chairman of 
the public relations committee of the 
National Board, and Wade Fetzer, Jr., 
chairman of the public relations com- 
mittee of the National Association of 
Insurance Agents. Mr. Stowe also will 
speak briefly. 





ALLEN BACK FROM EUROPE 

George E, Allen, vice president of the 
Home, returned this week from Eng- 
land, where he had been on a mission 
for the Red Cross. 


AFIA OPENS OFFICE IN DELHI 
The American ‘Foreign Insurance As- 
sociation has opened an office in Delhi, 
India, under the management of L. R. 
Aggarwal. 
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U. S. Coast Guard Shield of Honor 


Awarded Fire Insurance Exchange 
Vice Admiral Waesche, Commandant of Coast Guard, 


Presents Honors to Seven Members of New York Port 
Coordinators in Colorful Ceremony 


In the presence of Vice Admiral Her- 
bert F. Leary, commander of the East- 
ern sea Frontier, Mayor Fiorello H. La- 
Guardia, five rear admirals and many 
other high-ranking Navy officers and 
New York City officials, the New York 
Fire Insurance Exchange last Thursday 
received from the United States Coast 
Guard a Security Shield of Honor. Vice 
Admiral Russell R, Waesche, Comman- 
dant of the Coast Guard, presented the 
award to Sinclair T. Skirrow, president 
of the Exchange and also secretary and 
local manager of the Great American 
Insurance Co., for outstanding efforts in 
keeping the vital Port of New York safe 
from fire and sabotage losses. 

In a colorful and impressive ceremony 





ties in supplying the fronts around the 
world. 
Guests of Honor 
Guests of honor at the presentation 
ceremonies included Vice Admiral 
Leary; Rear Admiral William R. Mun- 
roe, USN, Commandant of the Third 


Naval District; Rear Admiral Monroe 
Kelly, USN, Commandant, New York 
Navy Yard; Rear Admiral Joel W. 


Bunkley, USN, Supervisor of New York 
Harbor; Rear Admiral L. C. Farwell, 
USCG Office of Procurement Officer; 
Commodore F. G. Reinicke, USN, Port 
Director of the Port of New York; Cap- 
tain Robert L. Jack, Commanding Offi- 
cer Port Security Command, and Col. E. 
B. Towns, Separation Officer, Second 
Service Command, representing Major 


President Sinclair T. Skirrow of the New York Fire Insurance Exchange re- 
ceiving from Vice Admiral Russell R. Waesche of the United States Coast Guard 
the Security Shield of Honor. Others on the platform included Mayor LaGuardia 
of New York/City, Vice Admiral Leary, Rear Admirals Parker (who is presiding), 
Munroe, Kelly, Bunkley and Farwell, Commodore Reinicke, Captain Jack of the 
Coast Guard and Colonel Towns. 


in tle auditorium of the Maritime Ex- 
change on Broad Street, New York City, 
similar shields of honor were presented 
to six other members of the New York 
Port Coordinators. These and _ their 
representatives were as follows: 


Other Award Recipients 


Office of the Collector of Customs, 
accepted by Harry M. Durning, Collec- 
tor; War Shipping Administration, Port 
of New York by Walter W. Schwenk, 
Atlantic Coast Director of WSA; the 
Fire Department of the City of New 
York by Commissioner Patrick Walsh; 
the Police Department of the City of 
New York by Chief Inspector John J. 
‘Connell, representing Commissioner 
Valentine; Department of Marine and 
Aviation of the City of New York by 
Commissioner John McKenzie, and the 
Maritime Association of the Port of 
ried York by Edward J. ‘Barger, presi- 
dent. 

The Port Coordinators Group, headed 
by Commander Joseph Flynn, consists 
ot all major groups connected with the 
Port of New York pier and harbor fa- 
cilities which meets to unite in eliminat- 
ing hazards to the steady flow of sup- 
dles through the port. 

The Port Coordinators Group is one 
ot the units of the Coast Guard Port 
Security organization headed by Rear 
Admiral Stanley V. Parker, Captain of 
the Port of New York and District 
Coast Guard Officer,, under whose guid- 
‘ice the Port has achieved its greatest 
salety record in history, despite the 
steatly increased use of the port facili- 





General Thomas A. Terry, Commanding 
General, Second Service Command. 

The citation accompanying the awards 
reads: “For most important contribu- 
tions to the Port Security program of 
the United States Coast Guard, Since 
the inception of this program, these 
agencies have made extraordinary and 
voluntary contributions on inspection 
service, manpower and equipment in 
furtherance of the Port Security Pro- 
gram of the Coast Guard in the world‘s 
largest and most vital port. All are ac- 
tive participating members of the New 
York Port Coordinators Groups and 
have rendered material aid to the Coast 
Guard in preventing injury and loss to 
waterfront facilities and vessels in the 
Port of New York, thus assisting and 
facilitating the safe and uninterrupted 
flow of our country’s manpower and war 
materials to the battlefronts of the 
world.” 

The Coast Guard is charged with the 
security of ports, vessels, harbors and 
waterfront facilities under Presidential 
Order and Directive of the Secretary of 
the Navy. Since the inception of the 
Coast Guard security program, no ma- 
jor disaster has occurred which has pre- 
vented the steady flow of’ supplies 
through any of the United States ports. 

Largest Fleet of Fireboats 

The Port Security Force of the Coast 
Guard operates the largest fleet of fire- 
boats in the world as part of its exten- 
sive program. A large force of Port 
Security personnel is on duty in nearly 
every port in the country to see that 
security regulations are adhered to. 
Cooperation and collaboration with 





other governmental agencies and private 
management has been a keynote of all 
Coast Guard .Port Security activity. 
Codification of regulations and the es- 
tablishment of extensive fire prevention 
regulations has been accomplished by 
cooperation with other groups along the 
waterfront. 

The work of the Port Coordinators 
Group in New York is an outstanding 
example of cooperation by agencies for 
efficiency and effectiveness in wartime 
security measures. 

Admiral Waesche, in a short address, 
said that thousands of men and untold 
quantities of war materials have moved 
safely and rapidly through the great 
Port of New York. “The invasion is pro- 
gressing satisfactorily,” he continued. 
“Now, more than ever before it is neces- 
sary to maintain the steady flow of 
supplies from this great port to our 
fighting forces overseas. I am confident 
that our troops will continue to advance 
steadily as long as they are furnished 
with the necessary supplies and ammuni- 
tion. It is, therefore, incumbent upon all 
of us who are interested in the security 
of the Port of New York to see that 
nothing happens here to jeopardize the 
prosecution of the war over there.” 

Mayor LaGuardia, speaking for the 
city of New York, expressed deep ap- 
preciation for the honors shown the 
three city departments. He also voiced 
gratification for the cooperation received 
from the Coast Guard, and stated there 
was nothing comparable in the whole 
country to the work carried on in New 
York harbor, 


Insurance Men Present 

Insurance men who were present at 
the ceremony included Manager Harold 
M. Hess, Assistant Manager T. J. Dono- 
van and Superintendent of Inspection 
Department S. T. Stack of the Ex- 
change; Chris D. Sheffe, United States 
manager of the London Assurance; 
Joseph Magrath, Chubb & Son; John R. 
Barry, Corroon & Reynolds; W. A. 
Miner, Phoenix-London Group; William 
J. Ward, manager, and Homer D. Rice, 
assistant manager, New York Fire In- 
surance Rating Organization; Henry C. 
Frost, president, Hoey, Ellison & Frost, 
and Henry C. Thorn, manager of the 
New York marine department, Insurance 
Company of North America. 

Skirrow’s Tribute to Exchange 

In accepting the award 
Skirrow of the Exchange said: 

“It was a great privilege for me, as 
its president, to accept the Security 
Shield of Honor awarded to the New 
York Fire Insurance Exchange by the 
United States Coast Guard. That recog- 
nition has thus been given to our help 
in making the great Port of New York 
more secure during this war time emer- 
gency affords us much pleasure. 

“It is constantly our aim to reduce 
the fire hazards in our city, and in time 
of war it becomes our sacred duty not 
only to reduce the fire hazard but to 
safeguard especially the water front, 
with its great stores of materials and fa- 
cilities of communication. We have had 
the privilege of working in close associa- 
tion with the Port Coordinator’s Se- 
curity Groups since their inception two 
and one-half years ago. When arrange- 
ments for these activities were made 
with the New York Fire Insurance Ex- 
change, the secretary and manager, 
Harold M. Hess, assigned the task to 
Superintendent Spencer T, Stack, who 
has cared for all the inspections and de- 
tail work and attended the weekly meet- 
ings of the Port Coordinator’s Security 
Groups. Much of the credit for the 
honor conferred on the Exchange is due 
to the activities of Mr. Stack and his 
able assistants.” 


VA. AGENTS’ LEADERS MEET 


The first meeting of the new board of 
directors of the Virginia Association of 
Insurance Agents was held last week in 
Richmond, the purpose being to get op- 
erations under way for the current year 
which began July 1 when the new ad- 
ministration took over. All but two of 
the directors were present. John T. 
Minter, Norfolk, is chairman of the new 
board. Consideration was given some 


President 


NYTRICTLY 
MERSONAL 


Now more than ever it 
is the responsibility of 
every agent to provide 
the broadest protection 
available to assured. Our 
new Personal Property 
Floater affords “All 
Risks” coverage in the 
home orelsewhere under 
one policy, on personal 
property of all kinds in- 
cluding household fur- 
niture and furnishings. 















fe Star 


Insurance Company Utd. 
50 John Street, New York 


McKittrick Fights Hard 
For U. S. Senatorial Post 


Political reporters for leading St. 
Louis, Kansas City and out-state Mis- 
souri newspapers have indicated that 
they expect a close race between United 
States Senator Bennett Champ Clark, 
incumbent since 1932, and Roy Mckit- 
trick, attorney-general of Missouri, for 
the Democratic nomination for Senator 





at the state primary elections on Au- 
gust 1. isl: : 
With characteristic vigor General 


McKittrick, one of the shrewdest politi- 
cal leaders in the state, is waging a hot 
fight for the nomination. In St. Louis 
he has the support of the St. Louis 
Post-Dispatch and the St. Louis Star- 
Times, largely on his promise to be a 
“ves” man for President Roosevelt. 
Clark during his stay in Washington has 
been anything but a “yes” man. He 
bitterly opposed many of the prewar 
moves of the administration which he 
believed were designed to plunge the 
United States into the conflict. Since 
Pearl Harbor he has supported the 
President in his war moves but is still 
opposed to the administration’s domestic 
policies. Attorney-General McKittrick 
for years has led the fight in Missouri 
against the fire insurance companies. 








of the recommendations made by Jacob 
Haun, retiring president, at the recent 
annual convention in Roanoke. One of 
these called for the employment of com- 
petent counsel to advise the directors in 
legal matters, 
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Leland Stowe Broadcasts Designed 
To Reach Public Over Whole Nation 


One of the top stars of the news 
world will represent the fire insurance 
industry when Leland Stowe goes on 
the air July 22 for the National Board 
of Fire Underwriters. The program will 
be broadcast every Saturday evening on 
a Blue Network extending from coast 
to coast 

Esmond Ewing, chairman of the pub- 
lic relations committee of the National 
Board and vice president of the Travel- 
ers Fire, in announcing the news series 
of broadcasts, pointed out that use of 
radio is an extension of the board’s 
public relations program which is de- 
signed to reach a larger portion of the 
public. 

Although new to sponsored network 
broadcasting Mr. Stowe is far from 
new to radio. Millions have heard his 
broadcasts from the many news fronts 
in Europe and the Orient, as well as 
his news commentaries in this country. 
In his eighteen years as a_ top-flight 
foreign correspondent Mr. Stowe has 
inet the great and the near-great of this 
and many other countries, He has 
shown an uncanny instinct for being on 
the scene—and in the right company— 
when world news was in the making. 

Covered World Events 

Mr. Stowe has been a roving corre- 
spondent in this country and South 
America, has sent his dispatches from 
China and India, and has covered such 
world events as the Disarmament Con- 
ference, World Economic Conference 
and League of Nations councils and 
assemblies. 

He foresaw the present world war as 
long ago as 1933, when he covered the 
Reichstag fire trial and wrote his first 
widely-sold book, “Nazi Means War.” 
He reported the growing storm from 
Spain’s revolt and civil war to the in- 
vasions of Norway, the Balkans and 
(jreece. 

In this country his stories have made 
him one of the highly regarded figures 
in the news world. As a member of the 
Chicago Daily News staff he has 
been syndicated to leading newspapers 
throughout the country. His latest book, 


“They Shall Not Sleep” is a 1944 non- 
fiction best seller. 

The intimate and authentic touch that 
characterizes his broadcasts have strong 
appeal to listeners, and his large volume 
of mail shows the value thousands place 
on his interpretations of important hap- 
penings. Letters received from insur- 
ance agents and company advertising 
men indicate widespread interest in the 
news programs. 

Where to Tune in the Stowe Broadcasts 

A total of seventy stations will carry 
the new National Board radio series 
every Saturday evening. While it is 
possible that there will be some changes 
before the series begins, following is the 
list of stations engaged as of press 
time: 

7:15 P. M. Eastern War Time 
WIZ New York, N. Y. 


WHDH Boston, Mass. 
WSPR Springfield, Mass. 
WOR Worcester, Mass. 
WNBH New Bedford, Mass. 
WMUR Manchester, N. H. 
WFCI Providence-Pawtucket, R. I. 
WNBC Hartford, Conn. 
WELI New Haven, Conn. 
WNAB Bridgeport, Conn. 
WFII Philadelphia, Pa. 
WCBM Baltimore, Md. 
WMAI Washington, D. C. 
WRNI Richmond, Va. 
WTRY Troy, WN. ¥. 
WMFI Plattsburg, N. Y. 
WAGI Syracuse, N. Y. 
WGR Buffalo, N. Y. 
KOV Pittsburgh, Pa, 


Wheeling, W. Va. 
Cleveland, Ohio 


WXYZ Detroit, Mich. 
WTO! loledo, Ohio 
WSAI Cincinnati, Ohio 
WING Dayton, Ohio 
WCOI Columbus, Ohio 
WMRN_ Marion, Ohio 
WOCB Hyannis, Mass. 
WATR Waterbury, Conn. 
WHDI Olean, N. Y. 
WAYS Charlotte, N. C. 
WIHI Johnson City, Tenn. 
WGAC Augusta, Ga. 
WCOS Columbia, S. C. 
WING Winchester, Va. 
WAKR Akron, Ohio 

6:15 P. M. Central War Time 
WOWO § Fort Wayne, Ind. 
WTCN Minneapolis, St. Paul,. Minn. 
KBUR Jurlington, Iowa 
WREN Lawrence, Kansas 
WEMP_ Milwaukee, Wis. 
KHMO Ilannibal, Mo. 


WINN Louisville, Ky 
WAGA _ Atlanta, Ga. 
WSIX Nashville, Tenn. 


KXOK St. Louis, Mo. 


KFRU Columbia, Mo. 
WISH Indianapolis, Ind. 

9:30 P. M. Central War Time 
KXEL Waterloo, Iowa 
KCMO Kansas City, Mo. 

9:45 P. M. Central War Time 
WOC Davenport, Lowa 


9:30 P. M. Mountain War Time 
KVOD Denver, Colo. 
KFBC Cheyenne, Wyo. 
KENO Las Vegas, Nevada 
KUTA Salt Lake City, Utah 
10:15 P. M. Mountain War Time 


KGHF Pueblo, Colo. 

8:30 P. M. Pacific War Time 
KECA Los Angeles, Calif. 
KGO San Francisco, Calif. 


KJR Seattle, Washington 
KEX Portland, Oregon 


KFMB San Diego, Calif. 
KTKC Fresno-Visalia, Calif. 
KFBK Sacramento, Calif. 
KWG Stockton, Calif. 
KERN Bakersfield, Calif. 
KOH Reno, Nevada 
KTMS Santa Barbara, Calif. 
KPO Wenatchee, Wash. 
KHUB Watsonville, Calif. 
KGA Spokane, Wash. 





Betts Albany District Secy. 
N. Y. Fire Rating Body 


Henry L. Betts has been appointed 
district secretary in charge of the Al- 
bany office of the New York Fire In- 
surance Rating Organization, succeeding 
James A. Brown, who died on June 17 
after nineteen years’ service with the 
rating body. Mr, Betts, who was for- 
merly assistant district secretary, has 
been with the organization twenty 
years. He will be in complete charge of 
all personnel and operations in the 
twenty counties composing the Albany 
district. 





Seattle Pond Seeks Post 
In Blue Goose Grand Nest 


Dissasie Wash.—At the annual meeting 


of Seattle Pond of Blue Goose, there 
was revival of the campaign of a year 
ago to secure grand nest honors for Past 
Most Loyal Gander E. W. Trenbath, 
special agent for the Norwich Union 
Group, as grand keeper. G. Emory 


Moore, Fireman’s Fund, was elected 
most loyal gander to succeed Bruce 
Parker. 











Departmente— 
CHICAGO 
PITTSBURGH 
SAN FRANCISCO 
KANSAS CITY 
INDIANAPOLIS 
PHILADELPHIA 
MONTREAL 
TORONTO 




















The Best Insurance in the World 
U. S. WAR BONDS 








American Equitable Assurance Company of New York 
Globe & Republic Insurance Company of America 
Knickerbocker Insurance Company of New York 


Merchants and Manufacturers Insurance Company of 
New York 


New York Fire Insurance Company 


Corroon & Reynolds, Inc. 


MANAGER 
92 William Street, New York 


| Losses paid exceed Two Hundred and Fifty Million Dollars 





























RLU 
OFFICES LIMITED 


116 JOHN STREET 
NEW YORK 
PAUL R. WILLEMSON 


MANAGER 





LONDON ° TORONTO 








Sullivan Says Decision 
Won’t Affect Ins. in Wash. 


The United States Supreme Court de- 
cision holding insurance to be commerce 
and subject to provisions of the Sherman 
Anti-Trust Act, will have little effect on 
insurance business in the state of Wash- 
ington, Insurance Commissioner William 
A. Sullivan declared in a letter to all 
Washington licensed insurance com- 
panies. 

The Insurance Code of the state of 
Washington is comprehensive in_ its 
scope and, in addition to the regulation 
of insurance rates, makes provision for 
the regulation of virtually all activities 
of the insurance business. 





Texas Commissioners to 


Be Honored on July 71 


The Policyholders Research Society of 
Texas will honor the members of the 
Texas Board of Insurance Commission- 
ers at a banquet in the Baker Hotel, 
Dallas, July 31, according to announce- 
ment made by Ralph Soape, executive 
director of the Society, which was re- 
cently chartered by the state of Texas. 
T. R. Mansfield, executive vice president 
of the Gulf Insurance Companies will 
represent the Dallas fire and casualty 
companies on the banquet program; Al- 
fonso Johnson, manager of the Dallas 
Insurance Agents Association, will rep- 
resent the local agents; and Ralph Soape 
will represent the policyholders. 

The program committee consists of 
Morton Sanger, representing the Dallas 
retail merchants; A. H. Bailey, repre- 
senting the wholesalers and manuiac- 
turers; G. L. Dennard, the Dallas 
Automotive Trades Assn.; Reagan Was- 
kom, the Dallas warehousemen; and 
E. G. Brunson, the Dallas printers. 





1943 Canada Fire Resu ts 


G. D. Finlayson, Canadian Superin- 
tendent of Insurance, has issued his 
annual report on the fire and casualty 
field in the dominion for 1943, which 
shows: Decreased premium for the fire 
companies and an increased loss :atl0, 
and for the casualty business increase 
premiums and increased loss ratio. 

Net fire premiums written for a!. the 
companies in the year amounte’ [0 
$47,159,712 and net losses incurred were 
$22,194,002 for a loss ratio of 47.06%. 
In the previous year net premiums writ- 
ten amounted to $47,272,440, net ‘osses 
were $20,360,534 and the loss ratio was 
43.07%. 
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Drysdale Registered 
Mail Bureau Manager 


SUCCEEDS SAMUEL LUDLOW, JR. 





Entered Insurance in 1913; At One 
Time Was Toronto Manager of 
Willis Faber Co. 





W. Gordon Drysdale has been named 
manager of the Registered Mail Central 
Bureau of Hartford. Mr. Drysdale suc- 
cceds Samuel Ludlow, Jr., who was one 
oi the organizers of this bureau and 
who has served as manager for more 
than twenty-five years. 

Mr, Drysdale is a native of Scotland. 
After attending schools in England, he 
came to Canada and entered the insur- 
ance business in 1913. For a number of 
years he was manager of the Toronto 
office of Willis Faber Company, Ltda. 
Following this, he served as manager of 
the reinsurance department of Fairfield 
& Ellis in Boston. He was named as- 
sistant manager of the Registered Mail 
Central Bureau in September, 1943. 

Mr. Ludlow, who requested release 
from active duties upon reaching the 
age of 72, will continue to serve the 
bureau in an advisory capacity with the 
title of counsellor. As a result, the bu- 
reau will continue to have the benefit 
of Mr. Ludlow’s years of experience. 

Mr. Ludlow was the guest of honor 
at a dinner given for him recently at 
the Ritz-Carlton Hotel in New York. 
Executive officers of the insurance com- 
panies, which are subscribers to the 
bureau, attended the meeting and paid 
tribute to Mr. Ludlow’s work during the 
last quarter of a century. Mr. Ludlow 
was presented with a silver tray on 
which was engraved the signatures of 
many of his associates in the member 
companies of the Central Bureau. In 
addition, Mr. Ludlow was also given an 
engrossed scroll which expressed the 
companies’ appreciation of his work. 


Collins in Middle Dept. 
For Corroon & Reynolds 


Percival Collins, Jr., of Philadelphia, 
has been appointed special agent by the 
Corroon & Reynolds Group for middle 
department territory. He has had broad 
experience in insurance, having served 
with a rating organization and as a fire 
prevention engineer for an underwriting 
syndicate. Mr. Collins has also served 
in the field with several companies. His 
headquarters will be at the Philadelphia 
department of Corroon & Reynolds, 300 
Walnut Street. 


Harold Howe, Well Known in 
N. Y. Adjusting Field, Dies 


_ Harold Howe, well known independent 
fire insurance adjuster of New York 
City, died June 29. He had offices at 
51 Maiden Lane and had been an inde- 
pendent adjuster for companies since 
March, 1922. One of his largest losses 
was that of the Rosenwasser Shoe Co., 
which occurred on December 23, 1923, 
Mr. Howe headed a loss committee 
group and the claim was settled for more 
than $1,000,000. 

Mr. Howe entered insurance at the 
ave of 14 with the Commercial Union’s 
loss department. He served the com- 
pany fifteen years, most of the time in 
i¢ New York metropolitan area. Next 
he became general adjuster for the 
Northern Assurance and then head of 
the loss department. He was active for 
years on the loss committee of the New 
York Board of Fire Underwriters. Mr. 
Howe was a member of the New York 
City Pond of Blue Goose, the Insurance 
Scciety of New York, Independent Ad- 
Justers Association, New Jersey Special 
Agents Association, Kane Masonic Lodge 
and the Insurance Square Club of New 

or a 











OPENS OWN ADJUSTING OFFICE 
“Ormerly associated with the firm of 
Morden, Helwig and Ferrie, Ltd., C. C. 
elwig has opened his own adjusting 
offices in Windsor, Ontario. 


NEW HAVEN WOMEN FORM ASS’N 





Mrs. Belle Hershatter President of New 
Group With Membership of Over 70; 
Sponsored by Local Agents 


The first insurance women’s club to be 
formed in Connecticut was inaugurated 
in June at New Haven, when over 
seventy insurance women from that city 
formed the New Haven Association of 
Insurance Women. Mrs. Ada V. Doyle of 
Caldwell, N. J., president of the National 
Association of Insurance Women, and 
Miss Florence Connon of Holyoke, 
Mass., a past president of the Massa- 


chusetts group, were helpful in the or- 
ganization of the new association, and 
the newly elected officers were installed 
by Miss Connon at the June meeting. 
The officers are president, Mrs. Belle 
Hershatter; vice president, Miss Agnes 
Wooding; secretary, Miss Ann Parente, 
and treasurer, Miss Dorothy Ryder. 
Serving on the first board of directors 
are Miss Harriet Voltz, Mrs. Esther 
Cohn, Miss Lauretta Flood, Mrs. James 
Munro, and Miss Ruth Selmquist. 


The new group was sponsored by the 
New Haven Association of Insurance 
Agents, and Samuel L. Calechman, presi- 


dent, together with David A. North, past 
president of the National Association of 
Insurance Agents, assisted the women in 
their first organization meetings. Plans 
are being made by the new association 
for summer activities, following which it 
is expected that educational courses will 
be instituted in the early fall. 





CAMDEN BOARD CO-EXTENSIVE 


The Camden (N. J.) County Insurance 
Agents Association has become co-ex- 
tensive with the New Jersey Association 
and the National Association. 











Member Companies—Providing 
practically every form of insurance except life 


Great American 


Great American Indemnity 


American Alliance 


American National 


County Fire 


Detroit Fire & Marine 
Massachusetts Fire & Marine 
North Carolina Home 
Rochester American 


* *% *% BUY MORE 





THAN BEFORE—IN 


An advertisement similar to this appears in NEWSWEEK 


security of all. 







“Pilgrims Going to Church.” After the 
painting by George Henry Boughton. 






Secure... Through 
United Effort 


When the Pilgrims settled at Plymouth, they relied 
on their united efforts in a common cause to insure 
the future of the colony. In the defense of their 
homes and the preservation of their freedom, it was 
the responsibility of each to help maintain the 


Today, protection of a man’s possessions can be 


assured by a modern pattern of united action — by 
the coordinated services of the Great American 


Group of Insurance Companies. Here, it is the 


responsibility of the member companies to contribute 
their specialized experience in preparing a unified 
program of protection, soundly and economically 


conceived. 


your own broker. 


THE 





Sth 





These are times when alert and competent insurance 
counsel is invaluable. 
Great American’s coordinated insurance plan through 
one of its 16,000 conveniently located agents — or 


Learn about the benefits of 


WAR LOAN xk *& &* 
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Membership Booklet Is 
Published by the NAIA 


OVER 18,000 IS THE GOAL OF 1944 





As of July 1 Membership Was 17,107 
Agencies; Whelan Urges Extensive 
Use of New Booklet 





“Your Hidden Risk,” the new mem- 
bership booklet of t¥e National Associa- 
tion of Insurance Agents, which will 
serve as the principal promotional piece 
in the National Association’s member- 
ship drive for “18,000 or more in ’44,” 


has just been released. The National 


LEONARD F. WHELAN 


Association’s membership as of July 1 
has been announced as 17,107 which 
represents an increase of 560 since last 
September. 

Stressing the importance of numerical 
strength and organized effort the man- 
ual points out that, “Success in any field 
depends on organization ! Individual en- 
thusiasm, integrity and effort are not 
enough. From bankers to labor unions 
—all classes and interests are organ- 
ized today. One by one they have had 
to organize—first for protection, then 
for the promotion of their best inter- 
ests, then for public service which is the 
only ultimate justification for their ex- 
istence.” 

Summary of Subjects 

In a concise summary the various as- 
pects of the National Association’s ac- 
tivities are reviewed. Such subjects as, 
“The Value of Organization,’ “What 
You Receive,” “Accumulated Benefits” 
and “How the National Association Op- 
erates” are covered in digest form. 

The underlying theme, “Your Hidden 
Risk,” is stated in the introduction. 

“Today, the entire insurance industry 
is under attack. Behind the guise of 
‘advanced thinking’ lurk the enemies of 
free enterprise, of which the American 
Agency System is an integral and in- 
separable part. As the motives are con- 
cealed so are the methods of attack. In 
this lies the real ‘hidden risk’ that every 
agent must recognize and be ready to 








Pacific Board Pact With 
San Francisco Brokers Ends 


The Board of Fire Underwriters of 
the Pacific has advised members that 
all restrictions are off on the acceptance 
of business from San Francisco brokers 
not members of the local insurance 
brokers exchange or of the Society of 
Insurance Brokers. Business may now 
be accepted from any San Francisco 
broker. For the first time in nearly 
forty years there is an open market in 
San Francisco for the placing of busi- 
ness. The change is due to the recent 
United States Supreme Court decision 
on insurance. Closed agreements be- 
tween the two brokers’ organizations and 
the board companies have been in exis- 
tence for years. 





Texas Agents Honor Pres. 
Greever of Agents’ Assn. 


The Witchita Falls, Texas, Insurance 
Exchange, with C. Y. Tully as master of 
ceremonies honored their fellow-member, 

Suck B. Greever, president of the Texas 
Association of Insurance Agents, with a 
banquet in the Holt Hotel, Witchita 
Falls, June 30. Among those paying 
tribute to President Greever, were Presi- 
dent John “Gill of the Witchita Ex- 
change, Past President Alden A, Evans 
and Executive Secretary Drex G. Fore- 
man, both of Fort Worth, of the Texas 
Association; Vice President Richard H. 
McLarry, Dallas, of the Texas Associa- 
tion; President H. F. Danvers of the 
Houston Exchange; William Leay of the 
Fort Worth Exchange; Manager Alfonso 
Johnson of the Dallas Association; M. 
L. Canfield, representative of the Home 
Insurance Co.; Ewing S. Moseley of the 
London Assurance; and John Willis of 
the Floyd West General Agency. 





combat. The prey of the predatory 
planners are the disorganized, the strag- 
glers and those desiring to play a lone 
hand.” 

Leonard F. Whelan, Greenwich, Conn., 
chairman of the membership committee, 
urges the intensive use of this pamphlet 
and the distribution of it among both 
non-members and members. He em- 
phasized that to members it will serve 
as a “refresher course” on the benefits 
of the National Association and to non- 
members it should arouse the desire to 
join. 

The booklet, which will fit into an 
ordinary business envelope, is printed in 
two colors and the text is enlivened 
through the use of “spot” illustrations. 


PHOENIX OF LONDON AMERICAN 
lL.& L & G FIDELITY - PHENIX 


Rochester Board Annual 
Picnic Set for July 19 


The Underwriters Board of Rochester, 
N. Y., will hold its annual picnic, first 
since 1941, at Point Pleasant on 
Wednesday, July 19, beginning at 5 p. m. 
All board offices have been requested 
to close in time for their staffs to reach 
Point Pleasant at 4:45 o’clock. Special 
agents and adjusters, and their em- 
ployes, connected with the offices of 
board members, have been _ invited. 
There will be a sports program, with 
races, baseball, etc., followed by dinner 
and dancing. 





N. J. Agents Start Drive to 
Sell $300,000 War Bonds 


The war bonds and stamps committee 
of the New Jersey Association of Insur- 
ance Agents has launched a program for 
selling extra War Bonds to member 
agents in the period from now until the 
fifty-first annual convention of the state 
association in the fall. The object is to 
sell sufficient bonds to equal the pur- 
chase price of a heavy bomber to be 
named the “New Jersey Agent.” The 
amount called for is $300,000. Cristine B. 
Nolan of North Bergen is chairman of 
the committee and her assistants are 
Vernon T. Brown of Perth Amboy and 
Robert H. Aaronson, Jr., of Borden- 
town. 





WILLIAM T. EVANS DIES 
William Tilden Evans, partner of the 
3rooklyn agency of Andrews & Evans, 

died suddenly July 7 at his office, He 
was 68 years old, a native of Brooklyn 
and entered insurance in 1895 with Hat- 
ton & Doyle. In 1908 he joined Andrews 
& Cuff as a counterman and in 1913 
became a partner in the agency. Surviv- 
ing are his widow, two sisters and two 
brothers. 


STATE-WIDE SERVICE 
Investigators and Adjusters 


ALL LINES 


Trenton, N. J., Branch 
103 W. Hanover Street 
Phone: Trenton 6049 


Asbury Park Branch 
411 Emory St., Tel. A. P. 8411 


Serving Insurance 
Companies Since 1925. 


NEW JERSEY 
CLAIM SERVICE BUREAU 


11 COMMERCE ST. - NEWARK, N.J 
Phone Mitchell 2.7080 








-McKEE-NADLER, INC., HONORED 


McKee-Nadler, Inc., of Ambridge, Pa., 
has received an honorary certificate from 
John A. Diemand, president of the Phila- 
delphia Fire & Marine Insurance Co.— 
one of the affiliates of the Insurance 
Company of North America, in recog- 
nition of twenty-five years of continuous 
representation. The present agency was 
established when the James McKee 
Economy Realty Company and the Am- 
bridge Realty Company “joined forces”. 
The agency is operated by M. B. Nadler. 
Mr. MeKee died in 1941. 





REINSURANCE CORP. DIVIDEND 


Directors of the Reinsurance Corpora- 
tion of New York have declared a divi- 
dend of 74% cents a share, payable July 
14 to stockholders of record July 7. This 
dividend is the same amount as declared 
in June during previous years. 





Gamwell & Ingraham of Providence 
Review Agency’s Growth in 40 Years 


The Gamwell & Ingraham agency of 
Providence, R. I., which began its forty- 
first year on July 1, was established in 
1904 by Walter S. Ingraham and Clinton 
T. Gamwell, who had been two local 
schoolboy chums, These two continued 
their close business and personal friend- 
ships until the death of Mr. Ingraham in 
1935. 

Mr. Ingraham’s interest was purchased 
by Mr. Gamwell who has continued the 
steadily growing business with the as- 
sistance of now some twenty-five com- 
petent, efficient associates. 

From a small room, with only one bor- 
rowed desk and chair, in the Old Indus- 
trial Trust Building, the agency now 
occupies the entire north end of the six- 
teenth floor of the new 26 story Indus- 
trial Trust Building, with underwriting, 
claim, inspection, engineering and real 
estate department facilities. Light, airy, 


1i5@):48) NATIONAL FIREMAN’'S FUND 


NORTH AMERICA U. S. FIRE HOME 


O’'GORMAN & YOUNG, Inc. 


744 BROAD STREET - - 


1894 


Fiftieth Anniversary 


- NEWARK, N. J. 


1944 


N. Y. Brokerage Office—110 William Street 


Time-Tested Insurance and Service 


FIRE ASS'N 


ST. PAUL SPRINGFIELD F. & M 


NCA AGU MEULY.NG HANC 





IVER y UNDERWRITERS BOSTON 


SYLVANIA NORWICH UNION 


quarters, with modern mechanical equip- 
ment provides service for customers, 
brokers, and friends. The agency is held 
in high esteem by the companies repre- 
sented and enjoys broad powers of 
authority in the conduct of the com- 
panies business. 

The Farmers’ of York, Pa. was the 
only company which appointed the two 
youngsters as agents on July 1, 1904. 
That representation has continued with- 
out a break through the entire forty 
years. Other outstanding companies 
have entered the agency from time to 
time. Such representations cover periods 
up to thirty years. Similarly, employes 
of the agency have been with Gamwell 
& Ingraham up to periods of thirty- 
seven years. 

Some of the key men associated with 
Mr. Gamwell are Frederick A. Vose, W. 
Reginald Thorpe, Richard B. Hoppin and 
Roland G, Milton, all with years of ex- 
perience in their particular field. 

Early in their careers the original part- 
ners realized that friendly and _har- 
monious relations with associates and 
the public were essential factors to suc- 
cess. That spirit has been fostered all 
through the years. 

Five of the agency’s personnel are in 
the armed forces, including Mr. Gam- 
well’s twin sons. Four of the five are 
serving Overseas. 

The agency’s business is not confined 
to Providence or Rhode Island. The office 
has customers in many states and. large 
accounts in foreign lands. Real estate 
activities include the management of 
downtown properties and_ residential 
holdings. The agency is sole HOLC con- 
tract management broker for Providence 
and owns:and operates the Homeland 
Realty Co, 
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Tell em again— 
FIRE INSURANCE 
COSTS LESS!” 


Agents’ Associations in all parts of the country are en- 
couraging widespread distribution of North America’s a 
popular Fire Poster and Envelope Enclosures. They con- Pe Plas cages 
sider them to be striking examples of effective public / 
relations material, emphasizing decline of fire insurance 
costs over a 30-year period. 

We invite all Agents—regardless of company affilia- 
tions—also Brokers, to write for supplies of these Posters, 
for use in windows and for office display; and Envelope 
Enclosures for inserting in outgoing mail. Simply send 
us the Coupon below—that’s all! 
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ADVERTISING SERVICE BUREAU NEARLY 
Insurance Company of North America Companies 

1600 Arch Street COSTS MORE TODAY 
Philadelphia 1, Pa. vi 


Gentlemen: 

Please send me _ copies of the mailing 
poster for use in outgoing mail and large 
posters for window or office display, as shown on 
this page. 





NAME. 





ADDRESS 








INSURANCE AGEN'® 
awn COMPAMIE 


INSURANCE COMPANY OF — 


NORTH AMERICA FIRE INSURANCE COSTS 


COM PANIES FULL SIZE POSTER in 3 colors, on coated 


Gi ccsaatenniite paper suitable for window or wall display, size 
18 x 24. Send for one, or more, if you can use 


INSURANCE COMPANY OF NORTH AMERICA INDEMNITY INSURANCE COMPANY OF NORTH AMERICA them! Use the coupon. 
THE ALLIANCE INSURANCE COMPANY OF PHILADELPHIA NATIONAL SECURITY INSURANCE COMPANY 
CENTRAL INSURANCE COMPANY OF BALTIMORE PHILADELPHIA FIRE AND MARINE INSURANCE COMPANY 








PROTECT WHAT YOU HAVE - BUY WAR BONDS AND STAMPS 
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Security Group Dramatizes Need 
For Reporting Forms in July Ads 


To dramatize the need for reporting 
forms in their consumer advertising to 
help agents this month the Security 
Insurance Companies have evolved three 
carton characters billed as “Benny Bloat 

I’m too much insurance; expensive 
and unnecessary,” “Theodore Thin—I’m 
too little insurance; expensive when you 
have a loss,” and “Ronny Right—I cost 
less than Benny and I pay losses in 
full because I follow your property 
values, whether high or low.” These 
cartoon characters appear on a poster, 
a blotter, and a newspaper matrix, all 
of which are supplied free to the agents 
of Security companies. 

“Anybody you know who has stocks 
of goods that change in value from 
season to season needs a reporting form 
of insurance,” reads the Security com- 
panies July message to its agents. “That 
includes not only stores but jobbers, 
wholesalers and manufacturers. It is no 
longer required that numerous locations 
be involved. Reporting forms may now 
be written on values at one location 
only, except in New York State where 
two are required. 

“Get out your list of clients or pros- 
pects—or even the classified telephone 
directory—and select all businesses. that 
have merchandise or a product to sell. 
Then look in your rule book and read 
up on the forms that apply in your 
state and how they work—they’re pretty 
simple, and require easily — figured 
monthly reports of values on which to 
base the final premium. You'll find that 
a deposit is required of fifty or seventy- 
five percent of the total premium for the 
top limit of liability. 

“This premium is adjusted at the end 
of the year, based on the average of 
the values actually at risk during the 
term of the policy. In addition to fire 
insurance; Windstorm, explosion and 
other supplemental coverages may be 
included under reporting forms.” 

Following this is an explanation of 


Report Effort May Be Made 
To Amend Qualification Law 


It is reported in Minnesota that a 
member of the state Senate will intro- 
duce a bill in the next legislature to take 
the teeth out of the qualification mea- 
sure which now provides that all agents 
in the state must pass qualification ex- 
aminations within the next year in or- 
der to have their licenses renewed. 
Newly appointed agents are operating 
under a sixty-day provisional license ex- 
piring July 31 and they must take the 
examinations by that date. Older agents 
have until June 1, 1945. 


KALAMAZOO ELECTION 

Kalamazoo Association of Insurance 
Agents re-elected officers at the annual 
meeting recently as follows: Dale E. 
Bloom, re-elected president; vice presi- 
dent, F. C. Walter; treasurer, Barton 
C. Cortright, and secretary, Harry V. 
Wilson. William H. Pendleton went on 
the executive committee to serve with 
two hold-over members, Arno. R. 
Schorer, president, Michigan Associa- 
tion of Insurance Agents, and Henry 
A. Pierce. 





OREGON BLUE GOOSE ELECTS 
Moe, Fire Companies 


+. Waldemar J. 
Adjustment Bureau, was advanced to 


most loyal gander at annual meeting of 
Blue Goose Oregon Pond. Other of- 
ficers include Harold Larsen, Seeley & 
Co., supervisor; John E. Meeke, for- 
merly Fireman’s Fund special agent, 
now local agent in Hillsboro, Ore., 
custodian; Jack C. Neer, adjuster guar- 
dian; Keith Rhodes, state agent for 
Home of New York, keeper; Nathan 
Lakefish, assistant chief examiner, Ore- 
gon Insurance Rating Bureau, wielder. 


how to promote the coverage, and a 
suggested letter to be sent, with a 
folder, to prospects. 

To Connecticut Indemnity agents a 


campaign on the Seven-Point Store- 
keepers’ Policy is suggested, and a 
folder and a new cartoon-illustrated 


blotter are offered on this line. 


Broderick Purchases Eaton 
Tower Building in Detroit 


The Dearborn National Insurance 
Companies are expected soon to occupy 
home offices in the thirty-four story 
Eaton Tower Building in Detroit. The 
building has been sold to Intertown 
Corporation, headed by David Broderick, 
who also heads the Dearborn National 


Companies. The property was purchased 
from the Northwestern Mutual Life of 
Milwaukee. 








Sf 1775 the American colonies, on 

the brink of war, saw their need 
of a navy. Captain Esek Hopkins of 
Providence was chosen first Com- 
mander-in-chief of the new navy by 
unanimous vote of Congress. 

The first order Congress gave 
Admiral Hopkins was to sail down 
and relieve the Southern coast which 
had been raided by a squadron of 
British vessels. Enthusiastic crowds 
gathered to see him embark. A barge 
lay waiting to take him to the flag- 
ship Alfred. As he boarded the ship, 
Captain Saltonstall gave the signal and 
Lieutenant John Paul Jones ran up 
the first flag of our navy to the mast- 
head. It was of yellow silk; its design 
a pine tree and a rattlesnake. Above 
the design were the words, “An Appeal 
to God;” below, the warning, “Don’t 
Tread on Me.” 

Beaten and battered by storms, the 
fleet reached the Southern coast. With 
many of his men ill and unable to 
fight, Hopkins dared not attack the 
British squadron. Instead, he sailed to 
the Bahama Islands where, without 
bloodshed, he recaptured a large sup- 
ply of arms and ammunition. Over- 
loaded with these supplies, the vessels 
managed to seize two British schoon- 
ers, and return with their valuable 
cargo. Hopkins was praised for his 
accomplishments by the people and 
Congress alike. 


Later, due to misunderstandings of 
the difficulties he had encountered, 
Hopkins was subjected to criticism 
and disfavor. But despite this unfair 
treatment, he remained a true and 
loyal patriot, serving the cause of his 
country long and well. 

Many of America’s worthy tradi- 
tions had their origin in New England, 
and through foresight and leadership, 
Rhode Island contributed its share. 
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In the execution of its business, the Rhode Island Insurance Company has always been, 
and will continue to be, active in carrying on these esteemed American traditions. 


RHODE ISLAND INSURANCE COMPANY 


PROVIDENCE + RHODE ISLAND 
Progressive in Outlook— Conservative in Management 
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Best Co. Issues 1944 
Guide With Key Ratings 


The latest annual edition of the In- 
surance Guide With Key Ratings, pub- 
lished by Alfred M. Best Co., Inc. an- 
nually for the last thirty-eight years, 
has. been completed and issued to sub- 
scribers. Because of the fact that fed- 
eral taxes have assumed major impor- 
tance in company operations, the guide 
introduces a new statistical procedure 
which simplifies the true operating 
figures of all companies. The 1944 guide 
gives all operating figures, from 1939 to 
1943 inclusively, before federal income 
taxes. Federal taxes in every case are 
shown separately for the past five years. 

The guide shows, at a glance, the 
policyholders’ and financial ratings of 
fire, casualty, surety and marine, stock, 
mutual, reciprocal and Lloyd’s insurance 
companies operating in the United 
States, whether domestic or foreign. The 
policyholders’ ratings are based upon 
the analysis of a number of factors 
which, in the operation of any insurance 
institution, results in the permanency 
of the organization and the degree of 
safety to the public. The financial rat- 
ing indicates the Best Company’s esti- 
mate of the net safety factor of each 
company and is based on the surplus to 
nolicvholders plus equities in unearned 
premiums and reserves, less any indi- 
cated shortage in reserve. Best’s Guide 
also contains, in addition to the finan- 
cial, underwriting and rating exhibits, 
a number of charts and lists. 

The guide with key rating costs $5.00 
a copy. 





No Hail Adjustments in 
N. D. Until This Month 


Under a new arrangement agreed to 
by all companies there will be no hail 
adjustments in North Dakota this year 
until after July 1. This policy will give 
the adjusters a better chance to measure 
the real damage to the crop done prior 
to July 1. Hundreds of claims already 
have come in from east central North 
Dakota where the crop is farther ad- 


‘ vanced than in Minnesota. Conditions 


have been such this year that North 
Dakota crops have made good progress 
and should mature earlier than usual. 
This will be a factor in hail losses. 

South Dakota also has had a run of 
hail losses and the rye which is nearing 
the harvest stage has been damaged. In 
Minnesota there has been some damage 
in the south central section. Hundreds 
of windows have been broken as well as 
crops damaged. But as a rule crops in 
Minnesota are too far behind schedule 
to be much damaged. 





DES MOINES FIRE LOSS UP 

Fire losses in Des Moines, Iowa, dur- 
ing 1943 amounted to $442,907, or double 
that of the previous year, the annual 
report of the fire department disclosed. 
The 1942 loss was $211,715 and the five- 
year average for the city is $372,785. 
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WAR RISK OUTLOOK IN CANADA 





Unless Rates Are Lowered Again Or 
Policies Extended Free of Charge 
Many May Drop Insurance 


There is reason to believe that within 
two-or three months broad changes will 
be announced in the structure of war 
risk insurance in Canada. No official an- 


nouncement has been made in this re- 
gard, but some leading insurance men 
are of the opinion that the trend of 
events overseas will force changes favor- 
abie to the buying public. 

t is now close to two years since war 
damage insurance was introduced to 
Canada. When it first came out there 
was a general protest regarding what 
were termed exorbitant rates. Then ob- 
jection was voiced against the ruling that 
industry must insure all plants across 
Canada or none at all. This was a meas- 
ure to prevent the insuring of plants in 
danger areas alone. Then one year ago, 
the turn of war events plus public and 
industrial pressure forced a reduction in 
premium rates. Since then there has 
been a fairly substantial decline in the 
demand for this form of protection, and 
at the time of writing coverage is ap- 
proximately 75% of what it was a year 
ago. 

If war risk insurance is not to drop 
out of the picture altogether some Tor- 


onto insurance men believe that Septem- 
ber must see the adoption of either of 
two plans, when a large number of exist- 
ing contracts come up for renewal. 
These are: a drastic reduction in ex- 
isting premium rates; or free coverage 
for existing clients for a stated period. 

Toronto opinion is that either of the 
two might easily be adopted. The finan- 
cial reserves now behind the war risk 
pool are tremendous in relation to claims 
which have been paid. Latest figures 
show that the amount of war risk in- 
surance sold in Canada up to March 31, 
1944, was over $3,600,000,000, Premiums 
paid up to that time totalled almost $7,- 
700,000 and the cost to the government 
was slightly better than $500,000. Three 
claims for compensation totalling $435 
were admitted by the government in the 
year and a half or more covered by this 
latest report. 


HUBERT H. ROGERS KILLED 


Hubert H. Rogers, 51, rate actuary for 
the Texas Fire Insurance Commission in 
Austin, Texas, was killed last Tuesday 
when his automobile was struck by a 
passenger train in West Austin, as he 
was going home from his office. Mr. 
Rogers was formerly the fire insurance 
commissioner’s representative in Dallas 
and opened the Dallas office some four- 
teen years ago. He returned to the Aus- 
tin office about twelve years ago. 





PROXIMATE CAUSE OF LOSS 





Corn Assured Entitled to Recover for 
Damage Resulting From Fire Loss 
to Moving Machinery 

An explosion and fire occurred in a 
grain elevator and the machinery em- 
ployed to move the corn which required 
regularly to be aired by movement, was 
damaged beyond use. The insured, de- 
spite due diligence, could not resume the 
regular movement of the corn until six 
or seven days after the fire. The corn 
deteriorated in value $20,547, because of 
the insured’s inability to move it during 
the time the machinery was out of com- 
mission, 

The insured held two policies covering 
the grain, an explosion policy and a fire 
policy, The insurance company con- 
tended that since the damage to the 
grain resulted solely from deterioration 
caused by properties within the grain 
itself, the loss was due to consequential 
and remote causes not covered by the 
policy. 

The Fifth Circuit Court of Appeals af- 
firmed a judgment of the Federal Court 
for eastern Louisiana (51 F. Supp. 245) 
for the plaintiff in an action to recover 
on the fire and explosion policies, Nor- 


wich Union Fire v. Board of Commis- 
sions of Port of New Orleans, 141 F. 
2d 600, for the following reasons: 

If the loss followed reasonably from 
the fire, and if no intermediate con- 
trolling and self-sufficient cause inter- 
vened, the loss was the proximate result 
of the fire. It was held to be of no 
consequence that inherent combustible 
properties of ths corn actually caused the 
deterioration and loss, because the prin- 
ciple of probable cause applies although 
within the network of causation the op- 
eration of natural forces may be found 
to which the contingency insured against 
has given play. 





C. G. ROBERTSON DIES 

Cheney G. Robertson, agency super- 
intendent in the Western department of 
the London & Lancashire Group at Chi- 
cago, since 1933, died June 28 at Evans- 
ton Hospital following a heart attack. 
He is survived by his widow. Born at 
La Crosse, Wis., Mr. Robertson lived 
as a youth in Winona, Minn., and en- 
tered insurance with the Brandt Rating 
Organization in Minneapolis. He joined 
the London & Lancashire Group in 1919 
as a fieldman in Minnesota and Iowa. 
Later he served as state agent in Iowa 
and Nebraska before going to Chicago 
as assistant agency superintendent in 
1919. 
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“Lost ground can be regained — lost 
time, never.” So said our President. 


It’s not easy to be on your job 
every minute—but do your best. Job 
absences, whether justified or not, 
lose the nation millions of man- 
hours each year. 


Uncle Sam needs your time. Give 
it to him— in full measure! 


Published in the interest of the 
government’s program on job absences. 
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A ship’s navigator bears a heavy responsibility. He, 


alone, is held accountable for charting a safe course 


... and on his knowledge and experience depend the lives of 


his shipmates. 


The broker or agent buying American insurance for 


American interests abroad also bears a heavy responsibility, 


for his clients rely on him to see that they have the proper 


insurance coverage. That is why so many brokers and agents 


are dealing through the AIU; for with whatever line of pro- 


tection their insured is concerned—fire and allied lines, 


marine, casualty, automobile—if it is foreign coverage, the 


efficient and experienced service this organization offers can 


not be surpassed! 
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Facts, Not Contract, Decide Whether 
Truck Firm Is a Contract Carrier 


be deemed to be a common carrier if 


A stores company 
Massachusetts courts an action of con- 
tract or tort to recover for the 
goods alleged to have been in the 
session of the defendant as a common 
carrier when they were destroyed by 
fire in the early evening of September 
18, 1941. The goods were contained in 
nine trailers belonging to the carrier 
which had been placed at or near the 
unloading doors of the plaintiff’s ware- 
houses in Charlestown, Mass. The trail- 
ers contained canned goods which had 
been hauled by the carrier from various 
steamship piers in Boston. 

The case was tried as concededly one 
involving intrastate commerce The 
plaintiff operated a large number of 
grocery stores. The defendant, a corpo- 
ration, was engaged in the transporta- 
tion of goods for hire. It onerated as 


pos- 


a common carrier over regular routes 
throughout Massachusetts, New Hamp- 
shire and Vermont, together with a 


permit for contract carrier business in 
these states over irregular routes. It did 
a substantial business in Massachusetts 
as a common carrier. For many years tt 
had transmitted goods from the steam- 
ship piers in Boston to the plaintiff's 
warehouses in Somerville and Charles- 
town on contract, at rates substantially 
lower than its rates as a common car- 
rier. It did not have a contract carrier 
permit. 


As Contract Carrier There Was No 
Negligence 

The Boston Municipal Court held that 
as between the parties the defendant 
was a contract carrier and that the loss 
was not caused by its negligence, and 
found for the defendant; that without 
a contract carrier permit the defendant 
could not have the status of an intra- 
state carrier of these goods. The plain- 
tiff appealed from a decision of the 
Appellate Division dismissing the report. 
The order dismissing the report. was 
affirmed by the Supreme Judicial Court 
of Massachusetts, First National Stores, 
Inc., v. H. P. Welch Co., 55 U. E. 2d 200 

After defining the terms “common 
carrier” and “private carrier” under the 
Massachusetts decisions, the Supreme 
Court said that: “Whether a corpora- 
tion is a common or a private carrier 
does not depend upon its chartered 
powers or the name under which it does 
business, but depends upon the nature 
and character of the business actu: lly 
conducted and the methods and means 
employed (Citing Massachusetts and 
other decisions).” 

The facts connected with defendant's 
long previous employment by the plain- 
tiff as a contract carrier, the court said, 
would properly support the inference 
which the trial judge apparently drew, 
that the defendant was hired by the 
plaintiff to render services as a contract 
carrier. “The general finding that the 
defendant was a common carrier in ref- 
erence to the transportation of the 
goods which were destroyed carries with 
it-every implied finding, not inconsistent 
with the subsidiary findings, necessary 
to support the general conclusions 
reached by the judge.” 


Defendant Both Common and Contract 
Carrier 


Although the Massachusetts statutes 
impose a penalty upon one who without 
authority engages in the business of 
a common carrier, and provide for his 
injunction if he has no permit, they 
do not provide that one transporting 


goods for hire as a contract carrier shall 


brought in the 


loss of 


he has no contract carrier permit. The 
court did not find it necessary to decide 
whether such a provision would be valid 
in cases where a defendant conducted 
not only a substantial business as a com- 
mon carrier but also a large business 
contract carrier. 

“It does not follow,” the court con- 
cluded, “that because the defendant had 
no contract carrier permit the contract 
it made to convey the plaintiff's goods 
was a contract to transport the goods 
as a common carrier. The plaintiff could, 
by paying the regular rates established 
for the transportation of its goods by 
one acting as a common carrier, have 
secured full protection for its goods, 
but having failed to secure and pay for 
such protection it cannot now impose 
such a liability upon the defendant.” * 


as a 


The plaintiff was not harmed by the 
trial judge’s refusal to rule that the 
defendant was a common carrier of 
goods. The judge having fonud that the 
defendant was not negligent and by 
necessary implication that the defend- 
ant did not act as a common carricr; 
the plaintiff could not recover. 





889 IN N. J. AGENTS ASS’N 
New Jersey 
Agents is 


Total membership in the 
Association of Insurance 
now 8&89. 


Bischoff in Philadelphia 


For the Pennsylvania Fire 


The Pennsylvania Fire announces 
permanent assignment of Charles A. 
Bischoff to the Philadelphia office, 508- 
10 Walnut Street, where he will spe- 
cialize in inland marine and_ special 
lines risks and will be in charge of that 
phase of the business. The other four 
associated companies in the group are 
North British, Commonwealth, Mercan- 
tile and Homeland. 

Mr. Bischoff was transferred recently 
from New York to the Philadelphia 
office with increased responsibilities. He 
had previously been associated with the 
home office inland marine and special 
lines department handling country-wide 


business. Mr. Bischoff has been in the 
inland marine business more than 
twenty years, having at various times 


been connected with the Jewelers’ Block 
Conference and other inland marine 
organizations, He has had field and 
company training, and is well qualified 
to assume his new duties. 





WATCH AWARDED MIDSHIPMAN 

Cadet Midshipman G. L. Gideon, who 
was graduated from the United States 
Merchant Marine Academy at Kings 


Point, Long Island, last week, was 
presented with a gold watch by the 
Board of Underwriters of New York 


in recognition of his high marks in 
shipping economics. The presentation 
was made by Henry C. Thorn, Insur- 
ance Company of North America, in his 
capacity as president of the American 
Institute of Marine Underwriters. 





R. J. CHILLAS NEW POST 
Kenneth B. S. Robertson, Ltd., of 
Montreal, announces the appointment of 
R. J. Chillas as assistant to the marine 
underwriter. Formerly Mr. Chillas was 
inland marine superintendent of the 


Royal Liverpool group, 





Tugs Exonerated From Liability for 
Damage to Barges in 1938 Hurricane 


The Pennsylvania Railroad Company, 
as owner of the steamtug ¢ ‘leveland and 
as chartered owner in possession of the 
steamtug Delmar, and the New York, 
Philadelphia & Norfolk Railroad Com- 
pany, owner of the Delmar, were granted 
decree exonerating them from liability 
for the loss of several barges which 
were in a hawser tow of the Pennsyl- 
vania in the hurricane of September 21, 
1938. The Cleveland, Federal District 
Court for Southern New York, 54 F. 
Supp. 819. 

The barges and_ their 
while being towed by the Cleveland in 
a tow of fourteen loaded coal boats 
from South Amboy to the Pennsylvania 
stakeboat near Ellis Island. The tow 
was joined by the Delmar off Carteret, 
N. J. The accident occurred after the 
tow arrived near the stakeboat about 
8:15 a. m. The Delmar proceeded to 
shift the barges already lying at the 
stakeboat to allow the Cleveland to 
make her tow fast. As the Cleveland 
was maneuvering to shorten the hawsers 
preparatory to landing, her deck hand 
who was handling the port hawser 
slipped and lost control of it and the 
hawser became fouled in the tug’s pro- 
pellers, completely disabling her. 
Refusal of Assistance General Practice 

The Delmar then put out two six-inch 
hawsers to the tow and the disabled 
Cleveland was made fast on the Del- 
mar’s port side. The tow drifted down 
with the tide about half a mile. The 
captain of the Delmar refused an offer 
of assistance from a passing tug having 
decided to “pull out the tide” a usual 
and customary practice which the ex- 
perienced captain had followed many 
times, He testified that he used his best 
judgment, not expecting that a hurri- 
cane would strike New York harbor 


cargoes sank 


that afternoon, and that the Delmar had 
ample power to handle the tow under 
normal conditions. He had _ previously 
notified the Pennsylvania that he needed 
another tug to take the place of the 
disabled Cleveland. 

When the danger threatening the tow 
became known to the railroad company, 
the court said, nine additional tugs were 
obtained and sent to assist. “Notwith- 
standing the assistance of these ten 
powerful tugs,” the court said, “it was 
impossible to keep the tow intact during 
the hurricane with the high seas which 
accompanied it, and some of the barges 
sank and others went ashore. This in- 
dicates that there was no lack of tugs 
to handle the two and is convincing 
evidence of the extraordinary severity 
of the hurricane. The loss of the barges 
was, it seems to me, due to inevitable 
accident or ‘vis major’.” During the 
hurricane some of the barges which 
broke loose from the tow were landed; 
five sank with their cargoes. 

The question of whether the tug 
owners did or did not fail to anticipate 
reasonably that the hurricane would 
strike the harbor that afternoon, en- 
dangering the safety of the tow and 
failed to send it timely assistance, was 
the principal question considered. by the 
court. 

Neither the deckhand nor the tug- 
master could be charged with negligence 
for the entangling of the hawser, be- 
cause the deck was wet. Moreover, the 
fouling of the propeller was held so 
remote that it had no legal connection 
with the damage to the tow in the 
hurricane a number of hours later. 

The District Court’s decree was af- 
firmed by the Second Circuit Court of 
Appeals on the opinion of the lower 
court, 140 F. 2d 1020. 
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Opportunity for experienced, energetic 
man to open Inland Marine Deps:t- 
ment for old, established compa-y, 
Write Box 1531, The Eastern Und:r. 

writer, 41 Maiden Lane, New Yor ". 











EXPLAINS PPF TO BROKERS 


K. J. Heindel, Automobile Special Agent, 
Tells Producers Why It Is Profitab!- 
to Sell All Risk Cover 


Expert advice on production and sii- 
derwriting of the new personal property 
floater in New York State was given io 
members and guests of the Brooklyn [n- 
surance Brokers Association by Kenneth 
J. Heindel, special agent of the Auto- 
mobile and Standard Fire of Hartford, 
at a meeting July 6 at the Elks Club in 
Brooklyn. Mr, Heindel operates in the 
Ohio field, but as a specialist in the per- 
sonal property floater has been assisting 
agents and brokers to sell this line dur- 
ing the last year in Michigan, New Jer- 
sey and New York, states which recently 
legalized this form of insurance. 

While every client is not a prospect 
for the personal property floater Mr. 
Heindel told the Brooklyn producers 
that every broker has some clients who 
are eligible for this all risk coverage. 
Assureds who have fine jewelry, furs, 
linens and other valuable possessions are 
prospects. Instead of now insuring their 
goods with perhaps five to nine different 
fire, inland marine and casualty policies 
they can secure the same protection un- 
der a single policy by buying the per- 
sonal property floater, the speaker em- 
phasized. 


Careful underwriting must be done in 
this field Mr. Heindel said. From ex- 
perience in other states, where the form 
has been sold for years, brokers who 
intelligently select their clients build up 
a excellent line of business. From the 
broker’s income standpoint he will get 
more commissions by selling the personal 
property floater than the miscellaneous 
forms he now has to give his clients. 
The cost of the personal property floater 
is slightly higher, generally, than the 
combined cost of extended coverage and 
theft insurance, but the coverage is so 
broad that the assured obtains much 
more insurance at a nominal increase in 
cost. And the broker, or agent, benefits 
by more commission expressed in dollars. 

Mr. Heindel explained the policy con 
ditions to the brokers, also rating and 
underwriting and his talk was followed 
by an open discussion of the whole 
subject. 








Inland Marine 


(Continued from Page 1) 


New Jersey. To what extent sales of 
this policy in those two states will affec! 
the nationwide inland marine premium 
production is difficult to forecast, bu! 
they will certainly add something to the 
grand total. 

Inland marine losses are higher this 
year than in 1943 but are not runnin; 
ahead of the gains in income, according 
to underwriters. It is expected that thi 
year will show moderate underwriting 
gains unless the loss trend becomes 
more unfavorable than it is at present 





Says Big Bill 
(Continued from Page 15) 


and is an active member of the Adjus 
ters Round Table which meets in Ne 
York every Wednesday except during 
the summer. 

Mr. Williams’ wife was Miss Madge 
Dee Jones of Du Bois, Pa. They have 
two children: Richard C., Jr., 6; and 
Ann, 10, 
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Circus Fire Will Bring At Least 
$1,000,000 Personal Liability Claims 


casualty 
personal 


Conservative estimates in 
insurance circles is that the 
liability claims involved in the disastrous 
‘ircus fire in Hartford July 6 of Ring- 
ling Brothers and Barnum and Bailey 
will amount to at least $1,000,000. Total 
dead approximated 160 with at least 230 
injured, mostly children and women. _ 

Best available information this week is 
that Ringling Brothers are self-insured 
up to $10,000 liability, with an excess 
policy in London Lloyd’s of $500,000. 
Most interesting angle to this $500,000 
coverage is that at the time of the 
fire it was reportedly a “cover note” or 
“on binder’ which might indicate that 


the insurance had been placed with 
Lloyd’s within comparatively recent 
weeks. 


Brokers on the line are Ludwig & 
Walpole in Sarasota, Fla., active part- 
ner in which is Mrs. Walpole. This 
frm obtained the line about two years 
ago when there was a change of owner- 
ship interest in the Ringling Brothers 
and Barnum and Bailey Circus. Prior to 
that a prominent New York insurance 
brokerage firm controlled the insurance 
for five to six years during which time 
the liability, compensation and automo- 
bile experience “was excellent.” 

It is definitely established that the 
compensation and automobile liability 
coverage on the circus is carried in 
the Fidelity & Casualty but the losses 
on those lines will be relatively small. 
Spokesmen of the F. & C. vigorously 
denied this week that the public lia- 





KEMPER CALLS ON DEWEY 


Chicago Insurance Man Tells Reporters 
West Is Pleased with Nominations 
by Republicans 

Among visitors to Governor Dewey in 
Albany on July 10 were Harrison E. 
Spangler, former national chairman and 
now counsel of the National Republican 


Committee. He was accomparied by J. S.-: 


Kemper, Chicago insurance man. 

“The people in the Middle West are 
very much pleased with the Republican 
ticket,” Mr. Kemper was quoted in the 
New York Sun while he was in Albany. 
“They liked Gov. Dewey’s acceptance 
speech and Gov. Bricker’s sportsman- 
ship. The business men are particularly 
interested in the Republican ticket. 
They feel that unless it wins most of 
the plans they are now making to meet 
the post-war problems will be of no 
avail. We need a sound, economic gov- 
ernment to meet the problems of the 
post-war period.” 

Mr. Kemper also said that women are 
particularly interested in the Republican 
ticket. Their concern, he explained, 
seems to be in plans for paying off the 
Federal debt. “They want an economy 
that can take care of that,” he said. 


HARRY KAHN ADVANCED 


Harry Kahn, a senior examiner in the 
New York Insurance Department, is 
now handling casualty rating matters 
in the rating section following the resig- 
nation of Paul J. Molnar. Mr. Kahn 
has given more than twenty years’ serv- 
ice to the Department. 


H, A. BUNCE TO NEWARK 
H. A. Bunce, special agent in the Des 
Moines branch of American Surety for 
the past ten years, has been transferred 
to the Newark, N. J. branch in the same 
capacity, 








bility was also carried in that com- 
pany, confusion in this connection hav- 
ing been created when Howard Duval, 
adjuster for the show, told reporters 
that it was his impression that public 
liability was handled by the F. & C. 

Liberty Mutual of Boston was also 
mentioned as the carrier for the pri- 
mary first $10,000 of liability coverage, 
but Vice President Hubert W. Yount 
of that company said: “We have no 
record of any coverage whatever on 
Barnum and Bailey.” 

Veteran claims men viewed with pes- 
simism this week the outcome of set- 
tlements with insureds or their bene- 
ficiaries. “It looks like a terrible mess, 
and a long-drawn out affair,” was the 
comment made. According to the Con- 
necticut statutes the top limit of re- 
covery for accidental death in the state 
is $15,000, and the extent of the negli- 
gence involved in such death is a 
question of fact for the jury 10 decide. 
One expression of opinion was that 
most of the claims against Ringling 
Brothers and Barnum and Bailey will 
probably go to court where it will be 
necessary to prove that the circus peo- 
ple were negligent. That the people of 
Hartford are determined to go on rec- 
ord in proving such negligence has al- 
ready been indicated by the number 
of damage suits already filed. 


Boiler Rates, Manual 
Become Effective Aug. 1 


ON A COUNTRYWIDE BASIS 


Move Being Made by Both Nat’! Bureau 
and Independent Cos.; Sup’t Dineen 
Approves for N. Y. State 


Following several recent conferences 
with Superintendent of Insurance Rob- 
ert E. Dineen of New York, the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters has decided to put into effect 
on August 1 the revised boiler and ma- 
chinery manual in all states in the U. S. 
A. except in Louisiana, where the au- 
thorities recently announced a rate re- 
vision, and in Massachusetts where pre- 
mium gradation is not permitted. Super- 
intendent Dineen has officially accepted 
the manual for filing in New York State, 
and with the necessary filings already 
made in other states, it is anticipated 
that the manual will likewise be accept- 
able to authorities in those states be- 
cause of the basis and manner of its 
preparation. 

The revised manual of the independent 
companies in the B. & M. field, headed 
by Hartford Steam Boiler, will also go 
into effect on August 1 

Actual preparation of the manual ex- 
tended over a period of eight months, 
ending last May. Throughout this period 
Superintendent Dineen and the staff of 
the Rating Bureau of his department, 
have been in close touch with all de- 
velopments. As the work progressed, 
they examined each step and indicated 
tentative agreement or disagreement. 
They studied the statistical basis‘ of the 
rates and verified all calculations. 

News of the bureau’s decision to put 
its B, & M. rates and manual into ef- 
fect August 1 is contained in a letter to 
company chief executives sent out July 
11 by William Leslie, general manager 
of the bureau. It was pointed out that 











Democratic State Chairman 


Heads Buffalo Ins. Agency 


Paul E. Fitzpatrick, Buffalo business 
man, who was elected Tuesday as chair- 
man of the State Democratic Committee 
to succeed James A. Farley, retired, is 
president of three business firms, one of 
them being Fitzpatrick-Danahy, Inc., 
insurance agency. Mr, Fitzpatrick also 
operates the radio station WEBR, W. 
H. Fitzpatrick & Sons, Inc., real estate 
office; and American Lubricants, Inc., 
producers of industrial and fuel oils. 
Formerly, in politics, he was Erie Coun- 
ty’s Democratic chairman. 

The insurance agency, Fitzpatrick- 
Danahy, Inc., established in 1940, repre- 
sents some of the nation’s leading fire 
and casualty-surety companies. Its offi- 
cers besides President Fitzpatrick in- 
clude Richard Shaughnessy, secretary, 
and Edward T. Danahy, treasurer. The 
following fire companies are represented 
by thé agency: Birmingham Fire of Pa., 
Citizens Fire of N. J., Empire State Fire, 
Marine Office of America and Royal. 

For casualty lines the agency repre- 
sents Hartford Accident as_ general 
agents, and American Automobile; for 
surety the National Surety Corp. 








all policy forms, schedules and endorse- 
ments have been completely reviewed; 
that all schedules and more important 
endorsements have been revised and re- 
printed, as have the off-premises explo- 
sion policy and the special residence 
policy explosion only. It is further 
noted: “The general policy has not been 
reprinted, but typewritten endorsements 
have been prepared to amend that pol- 
icy to take care of the changes necessi- 
tated by the revisions in the manual. 
All other endorsements’ shall be con- 
tinued in use pending promulgation of 
a complete standard provisions pro- 
gram.” Attached to Mr. Leslie’s letter 
was a memorandum summarizing the 
more important changes that have been 
made in the new manual as compared 
with the May 1, 1943 manual. 

Rule As to Commission Payments 

The following rules also become effec- 
tive August 1 with the revised manual: 

As respects policies to which premium 
gradation is applicable the rate of commission 
payable shall be the same as provided in con- 
nection with the Manual effective May 1, 1943. 
That is, the rate of commission payable to any 
class of producer on the discounted premium in 
excess of $3,000 (in excess of $1,000 for poli- 
cies issued for a term of one year or less) for 
the effective period of coverage shall be 40% 
less than the rate of commission payable to said 
producer on the first $3,000 of premium ($1,000 
for a one year policy) ‘for example, 10'%4% in- 
stead of 1714%, or 15% instead of 25%, 

Any proposal for objects not specifically 
rated in the Manual, for Power Interruption 
Coverage or for Special Indirect Damage Cover- 
age Endorsements shall be referred to this office 
for the establishment of rates. A copy of the 
proposed policy form must accompany the sub- 
mission for Power Interruption Insurance and 
a copy of the proposed endorsement must ac- 
company the submission for Special Indirect 
Damage Coverage Endorsements. 

The bureau in a statement said: 

“The National Bureau is a duly ap- 
pointed statistical agent of the New 
York Insurance Department for the col- 
lection and compilation of statistics to 
be used in connection with the rate 
supervising activities of the New York 
Insurance Department. The bureau calls 
for experience from all stock insurance 
carriers transacting insurance in the 
state of New. York in accordance with 
an ‘official call’ which is prepared by 
the statistical department of the Bureau 
and submitted to the New York Depart- 
ment for approval. In the -boiler and 
machinery line, this ‘official call’ has al- 
ways required the carriers to report 
their countrywide statistics. The limited 
volume in this line of insurance, coupled 
with the absence of any known factors 
which would require or justify any rate 
variations, has made this procedure 
necessary to produce rates that con- 
form to the customary rate regulatory 
standards namely, rates that are ade- 
quate, reasonable and not unfairly dis- 
criminatory.” 
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Facts, Not Contract, Decide Whether 
Truck Firm Is a Contract Carrier 


A stores company brought in the 
Massachusetts courts an action of con- 
tract or tort to recover for the loss of 
goods alleged to have been in the pos- 
session of the defendant as a common 
carrier when they were destroyed by 
fire in the early evening of September 
18, 1941. The goods were contained in 
nine trailers belonging to the carrier 
which had been placed at or near the 
unloading doors of the plaintiff’s ware- 
houses in Charlestown, Mass. The trail- 
ers contained canned goods which had 
been hauled by the carrier from various 
steamship piers in Boston. 

The case was tried as concededly one 
involving intrastate commerce The 
plaintiff operated a large number of 
grocery stores. The defendant, a corpo- 
ration, was engaged in the transporta- 
tion of goods for hire. It operated as 


a common carrier over regular routes 
throughout Massachusetts, New Hamp- 
shire and Vermont, together with a 


permit for contract carrier business in 
these states over irregular routes. It did 
a substantial business in Massachusetts 
as a common carrier. For many years it 
had transmitted goods from the steam- 
ship piers in Boston to the plaintiff's 
warehouses in Somerville and Charles- 
town on contract, at rates substantially 
lower than its rates as a common car- 


rier. It did not have a contract carrier 
permit. 
As Contract Carrier There Was No 


Negligence 

The Boston Municipal Court held that 
as between the parties the defendant 
was a contract carrier and that the loss 
was not caused by its negligence, and 
found for the defendant; that without 
a contract carrier permit the defendant 
could not have the status of an intra- 
state carrier of these goods. The plain- 
tiff appealed from a decision of the 
\ppellate Division dismissing the report. 
The order dismissing the report . was 
affirmed by the Supreme Judicial Court 
of Massachusetts, First National Stores, 
Inc., v. H. P. Welch Co., 55 U. E. 2d 200. 

After defining the terms “common 
carrier” and “private carrier” under the 
Tneanihainehts decisions, the Supreme 
Court said that: “Whether a corpora- 
tion is a common or a private carrier 
does not depend upon its chartered 
powers or the name under which it does 
business, but depends upon the nature 
and character of the business actually 
conducted and the methods and means 
employed (Citing Massachusetts and 
other decisions).” 

The facts connected with defendant's 
long previous employment by the plain- 
tiff as a contract carrier, the court said, 
would properly support the inference 
which the trial judge apparently drew, 
that the defendant was hired by the 
plaintiff to render services as a contract 
carrier. “The general finding that the 
defendant was a common carrier in ref- 
erence to the transportation of the 
goods which were destroyed carries with 
it every implied finding, not inconsistent 
with the subsidiary findings, necessary 
to support the general conclusions 
reached by the judge.” 


Defendant Both Common and Contract 
Carrier 

Although the Massachusetts statutes 
impose a penalty upon one who without 
authority engages in the business of 
a common carrier, and provide for his 
injunction if he has no permit, they 
do not provide that one transporting 


goods for hire as a contract carrier shall 


be deemed to be a common carrier if 
he has no contract carrier permit. The 
court did not find it necessary to decide 
whether such a provision would be valid 
in cases where a defendant conducted 
not only a substantial business as a com- 
mon carrier but also a large business 
as a contract carrier. 

“It does not follow,” the court con- 
cluded, “that because the defendant had 
no contract carrier permit the contract 
it made to convey the plaintiff's goods 
was a contract to transport the goods 
as a common carrier. The plaintiff could, 
by paying the regular rates established 
for the transportation of its goods by 
one acting as a common carrier, have 
secured full protection for its goods, 
but having failed to secure and pay for 
such protection it cannot now impose 
such a liability upon the defendant.” * 

The plaintiff was not harmed by the 
trial judge’s refusal to rule that the 
defendant was a common carrier of 
goods. The judge having fonud that the 
defendant was not negligent and by 
necessary implication that the defend- 
ant did not act as a common carricr; 
the plaintiff could not recover. 


889 IN N. J. AGENTS ASS’N 
Total membership in the New Jersey 
Association of Insurance Agents is 
now &89, 


Bischoff in Philadelphia 


For the Pennsylvania Fire 


The Pennsylvania Fire announces 
permanent assignment of Charles A. 
Bischoff to the Philadelphia office, 508- 
510 Walnut Street, where he will spe- 
cialize_ in inland marine and_ special 
lines risks and will be in charge of that 
phase of the business. The other four 
associated companies in the group are 
North British, Commonwealth, Mercan- 
tile and Homeland. 

Mr. Bischoff was transferred recently 
from New York to the Philadelphia 
office with increased responsibilities. He 
‘ad previously been associated with the 
home office inland marine and special 
lines department handling country-wide 


business. Mr. Bischoff has been in the 
inland marine business more than 
twenty years, having at various times 


been connected with the Jewelers’ Block 
Conference and other inland marine 
organizations, He has had field and 
company training, and is well qualified 
to assume his new duties. 





WATCH AWARDED MIDSHIPMAN 
Cadet Midshipman G. L. Gideon, who 
was graduated from the United States 
Merchant Marine Academy at Kings 
Point, Long Island, last week, was 
presented with a gold watch by the 
Board of Underwriters of New York 
in recognition of his high marks ‘in 
shipping economics. The presentation 
was made by Henry C. Thorn, Insur- 
ance Company of North America, in his 
capacity as president of the American 
Institute of Marine Underwriters. 





R. J. CHILLAS NEW POST 
Kenneth B. S. Robertson, Ltd., of 
Montreal, announces the appointment of 
R. J. Chillas as assistant to the marine 
underwriter. Formerly Mr. Chillas was 
inland marine superintendent of the 


Royal Liverpool group, 





Tugs Exonerated From Liability for 
Damage to Barges in 1938 Hurricane 


The Pennsylvania Railroad Company, 
as owner of the steamtug Cleveland and 
as chartered owner in possession of the 
steamtug Delmar, and the New York, 
Philadelphia & Norfolk Railroad Com- 
pany, owner of the Delimar, were granted 
decree exonerating them from liability 
for the loss of several barges which 
were in a hawser tow of the Pennsyl- 
vania in the hurricane of September 21, 
1938. The Cleveland, Federal District 
Court for Southern New York, 54 F. 
Supp. 819. 

The barges and_ their 
while being towed by the Cleveland in 
a tow of fourteen loaded coal boats 
from South Amboy to the Pennsylvania 
stakeboat near Ellis Island. The tow 
was joined by the Delmar off Carteret, 

J. The accident occurred after the 
tow arrived near the stakeboat about 
8:15 a. m. The Delmar proceeded to 
shift the barges already lying at the 
stakeboat to allow the Cleveland to 
make her tow fast. As the Cleveland 
was maneuvering to shorten the hawsers 
preparatory to landing, her deck hand 
who was handling the port hawser 
slipped and lost control of it and the 
hawser became fouled in the tug’s pro- 
pellers, completely disabling her. 
Refusal of Assistance General Practice 

The Delmar then put out two six-inch 
hawsers to the tow and the disabled 
Cleveland was made fast on the Del- 
mar’s port side. The tow drifted down 
with the tide about half a mile. The 
captain of the Delmar refused an offer 
of assistance from a passing tug having 
decided to “pull out the tide” a usual 
and customary practice which the ex- 
perienced captain had followed many 
times, He testified that he used his best 
judgment, not expecting that a hurri- 
cane would strike New York harbor 


cargoes sank 


that afternoon, and that the Delmar had 
ample power to handle the tow under 
normal conditions. He had_ previously 
notified the Pennsylvania that he needed 
another tug to take the place of the 
disabled Cleveland. 

When the danger threatening the tow 
became known to the railroad company, 
the court said, nine additional tugs were 
obtained and sent to assist. “Notwith- 
standing the assistance of these ten 
powerful tugs,” the court said, “it was 
impossible to keep the tow intact during 
the hurricane with the high seas which 
accompanied it, and some of the barges 
sank and others went ashore. This in- 
dicates that there was no lack of tugs 
to handle the two and is convincing 
evidence of the extraordinary severity 
of the hurricane. The loss of the barges 
was, it seems to me, due to inevitable 
accident or ‘vis major’.” During the 
hurricane some of the barges which 
broke loose from the tow were landed ; 
five sank with their cargoes. 

The question of whether the tug 
owners did or did not fail to anticipate 
reasonably that the hurricane would 
strike the harbor that afternoon, en- 
dangering the safety of the tow and 
failed to send it timely assistance, was 
the principal question considered. by the 
court. 

Neither the deckhand nor the tug- 
master could be charged with negligence 
for the entangling of the hawser, be- 
cause the deck was wet. Moreover, the 
fouling of the propeller was held so 
remote that it had no legal connection 
with the damage to the tow in the 
hurricane a number of hours later. 

The District Court’s decree was af- 
firmed by the Second Circuit Court of 
Appeals on the opinion of the lower 
court, 140 F. 2d 1020. 
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EXPLAINS PPF TO BROKERS 


K. J. Heindel, Automobile Special Agent, 
Tells Producers Why It Is Profitab!- 
to Sell All Risk Cover 


Expert advice on production and ii- 
derwriting of the new personal property 
floater in New York State was given io 
members and guests of the Brooklyn [n- 
surance Brokers Association by Kenneth 
J. Heindel, special agent of the Auto- 
mobile and Standard Fire of Hartford, 
at a meeting July 6 at the Elks Club in 
Brooklyn. Mr, Heindel operates in the 
Ohio field, but as a specialist in the per- 
sonal property floater has been assisting 
agents and brokers to sell this line dur- 
ing the last year in Michigan, New Jer- 
sey and New York, states which recently 
legalized this form of insurance. 

While every client is not a prospect 
for the personal property floater Mr. 
Heindel told the Brooklyn producers 
that every broker has some clients who 
are eligible for this all risk coverage. 
Assureds who have fine jewelry, furs, 
linens and other valuable possessions are 
prospects. Instead of now insuring their 
goods with perhaps five to nine different 
fire, inland marine and casualty policies 
they can secure the same protection un- 
der a single policy by buying the per- 
sonal ‘property floater, the speaker en- 
phasized. 


Careful underwriting must be done in 
this field Mr. Heindel said. From ex- 
perience in other states, where the form 
has been sold for years, brokers who 
intelligently select their clients build up 
a excellent line of business.. From the 
broker’s income standpoint he will get 
more commissions by selling the personal 
property floater than the miscellaneous 
forms he now has to give his clients. 
The cost of the personal property floater 
is slightly higher, generally, than the 
combined cost of extended coverage an 
theft insurance, but the coverage is so 
broad that the assured obtains much 
more insurance at a nominal increase in 
cost. And the broker, or agent, benefits 
by more commission expressed in dollars. 

Mr. Heindel explained the policy con 
ditions to the brokers, also rating and 
underwriting and his talk was followed 
by an open discussion of the whole 
subject. 








Inland Marine 


(Continued from Page 1) 


New Jersey. To what extent sales of 
this policy in those two states will affect 
the nationwide inland marine premium 
production is difficult to forecast, but 
they will certainly add something to the 
grand total. 

Inland marine losses are higher this 
year than in 1943 but are not running 
ahead of the gains in income, according 
to underwriters. It is expected that thi 
year will show moderate underwritin; 
gains unless the loss trend become: 
more unfavorable than it is at present 





Says Big Bill 
(Continued from Page 15) 


and is an active member of the Adjus 
ters Round Table which meets in Ne\ 
York every Wednesday except during 
the summer. ; 

Mr. Williams’ wife was Miss Madge 
Dee Jones of Du Bois, Pa. They hav: 
two children: Richard C., Jr., 6; and 
Ann, 10. 





July 





C. 
$1 


Cor 
insuré 
jiabili 
circus 
ling | 
will 
dead 
injure 

Bes 
that 


Spoke 





partic 
ticket 
seems 
Feder 
that ¢ 


now 
in the 
natior 
has g 
ice tc 






















July 14, 1944 





Caruatltro 





THE EASTERN 
K UNDERWRITER 2 ey 





Page 25 

















Circus Fire Will Bring At Least 
$1,000,000 Personal Liability Claims 


casualty 
personal 


Conservative estimates in 
insurance circles is that the 
liability claims involved in the disastrous 
‘ircus fire in Hartford July 6 of Ring- 
iing Brothers and Barnum and Bailey 
will amount to at least $1,000,000. Total 
dead approximated 160 with at least 230 
injured, mostly children and women. | 

Best available information this week is 
that Ringling Brothers are self-insured 
up to $10,000 liability, with an excess 
policy in London Lloyd’s of $500,000. 
Most interesting angle to this $500,000 
coverage is that at the time of the 
fire it was reportedly a “cover note” or 
“on binder’ which might indicate that 


the insurance had been placed with 
Lloyd’s within comparatively recent 
weeks. 


Brokers on the line are Ludwig & 
Walpole in Sarasota, Fla., active part- 
ner in which is Mrs. Walpole. This 
firm obtained the line about two years 
ago when there was a change of owner- 
ship interest in the Ringling Brothers 
and Barnum and Bailey Circus. Prior to 
that a prominent New York insurance 
brokerage firm controlled the insurance 
for five to six years during which time 
the liability, compensation and automo- 
bile experience “was excellent.” 

It is definitely established that the 
compensation and automobile liability 
coverage on the circus is carried in 
the Fidelity & Casualty but the losses 
on those lines will be relatively small. 
Spokesmen of the F. & C. vigorously 
denied this week that the public lia- 





KEMPER CALLS ON DEWEY 


Chicago Insurance Man Tells Reporters 
West Is Pleased with Nominations 
by Republicans 

Among visitors to Governor Dewey in 
Albany on July 10 were Harrison E. 
Spangler, former national chairman and 
now counsel of the National Republican 


Committee. He was accomparied by J. S.° 


Kemper, Chicago insurance man. 

“The people in the Middle West are 
very much pleased with the Republican 
ticket,” Mr. Kemper was quoted in the 
New York Sun while he was in Albany. 
“They liked Gov. Dewey’s acceptance 
speech and Gov. Bricker’s sportsman- 
ship. The business men are particularly 
interested in the Republican ticket. 
They feel that unless it wins most of 
the plans they are now making to meet 
the post-war problems will be of no 
avail. We need a sound, economic gov- 
ernment to meet the problems of the 
post-war period.” 

Mr. Kemper also said that women are 
particularly interested in the Republican 
ticket. Their concern. he _ explained, 
seems to be in plans for paying off the 
Federal debt. “They want an economy 
that can take care of that,” he said. 


HARRY KAHN ADVANCED 


Harry Kahn, a senior examiner in the 
New York Insurance Department, is 
now handling casualty rating matters 
in the rating section following the resig- 
nation of Paul J. Molnar. Mr. Kahn 
has given more than twenty years’ serv- 
ice to the Department. 





H, A. BUNCE TO NEWARK 
H. A. Bunce, special agent in the Des 
Moines branch of American Surety for 
the past ten years, has been transferred 
to the Newark, N. J. branch in the same 
capacity. 





bility was also carried in that com- 
pany, confusion in this connection hav- 
ing been created when Howard Duval, 
adjuster for the show, told reporters 
that it was his impression that public 
liability was handled by the F. & C. 

Liberty Mutual of Boston was also 
mentioned as the carrier for the pri- 
mary first $10,000 of liability coverage, 
but Vice President Hubert W. Yount 
of that company said: “We have no 
record of any coverage whatever on 
3arnum and Bailey.” 

Veteran claims men viewed with pes- 
simism this week the outcome of set- 
tlements with insureds or their bene- 
ficiaries. “It looks like a terrible mess, 
and a long-drawn out affair,” was the 
comment made. According to the Con- 
necticut statutes the top limit of re- 
covery for accidental death in the state 
is $15,000, and the extent of the negli- 
gence involved in such death is a 
question of fact for the jury 10 decide. 
One expression of opinion was that 
most of the claims against Ringling 
Brothers and Barnum and Bailey will 
probably go to court where it will be 
necessary to prove that the circus peo- 
ple were negligent. That the people of 
Hartford are determined to go on rec- 
ord in proving such negligence has al- 
ready been indicated by the number 
of damage suits already filed. 








Boiler Rates, Manual 
Become Effective Aug. 1 


ON A COUNTRYWIDE BASIS 


Move Being Made by Both Nat'l Bureau 
and Independent Cos.; Sup’t Dineen 
Approves for N. Y. State 


Following several recent conferences 
with Superintendent of Insurance Rob- 
ert E, Dineen of New York, the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters has decided to put into effect 
on August 1 the revised boiler and ma- 
chinery manual in all states in the U. S. 
A. except in Louisiana, where the au- 
thorities recently announced a rate re- 
vision, and in Massachusetts where pre- 
mium gradation is not permitted. Super- 
intendent Dineen has officially accepted 
the manual for filing in New York State, 
and with the necessary filings already 
made in other states, it is anticipated 
that the manual will likewise be accept- 
able to authorities in those states be- 
cause of the basis and manner of its 
preparation. 

The revised manual of the independent 
companies in the B. & M. field, headed 
by Hartford Steam Boiler, will also go 
into effect on August 1. 

Actual preparation of the manual ex- 
tended over a period of eight months, 
ending last May. Throughout this period 
Superintendent Dineen and the staff of 
the Rating Bureau of his department, 
have been in close touch with all de- 
velopments. As the work progressed, 
they examined each step and indicated 
tentative agreement or disagreement. 
They studied the statistical basis‘ of the 
rates and verified all calculations. 

News of the bureau’s decision to put 
its B. & M. rates and manual into ef- 
fect August 1 is contained in a letter to 
company chief executives sent out July 
11 by William Leslie, general manager 
of the bureau. It was pointed out that 








Democratic State Chairman 


Heads Buffalo Ins. Agency 


Paul E. Fitzpatrick, Buffalo business 
man, who was elected Tuesday as chair- 
man of the State Democratic Committee 
to succeed James A. Farley, retired, is 
president of three business firms, one of 


them being Fitzpatrick-Danahy, Inc., 
insurance agency. Mr, Fitzpatrick also 
operates the radio station WEBR, W. 
H. Fitzpatrick & Sons, Inc., real estate 
office; and American Lubricants, Inc., 
producers of industrial and fuel oils. 
Formerly, in politics, he was Erie Coun- 
ty’s Democratic chairman. 

The insurance agency, Fitzpatrick- 
Danahy, Inc., established in 1940, repre- 
sents some of the nation’s leading fire 
and casualty-surety companies. Its offi- 
cers besides President Fitzpatrick in- 
clude Richard Shaughnessy, secretary, 
and Edward T. Danahy, treasurer. The 
following fire companies are represented 
by thé agency: Birmingham Fire of Pa., 
Citizens Fire of N. J., Empire State Fire, 
Marine Office of America and Royal. 

For casualty lines the agency repre- 
sents Hartford Accident as_ general 
agents, and American Automobile; for 
surety the National Surety Corp. 








all policy forms, schedules and endorse- 
ments have been completely reviewed; 
that all schedules and more important 
endorsements have been revised and re- 
printed, as have the off-premises explo- 
sion policy and the special residence 
policy explosion only. It is further 
noted: “The general policy has not been 
reprinted, but typewritten endorsements 
have been prepared to amend that pol- 
icy to take care of the changes necessi- 
tated by the revisions in the manual. 
All other endorsements’ shall be con- 
tinued in use pending promulgation of 
a complete standard provisions pro- 
gram.” Attached to Mr. Leslie’s letter 
was a memorandum summarizing the 
more important changes that have been 
made in the new manual as compared 
with the May 1, 1943 manual. 

Rule As to Commission Payments 

The following rules also become effec- 
tive August 1 with the revised manual: 

As respects policies to which premium 
gradation is applicable the rate of commission 
payable shall be the same as provided in con- 
nection with the Manual effective May 1, 1943. 
That is. the rate of commission payable to any 
class of producer on the discounted premium in 
excess of $3,000 (in excess of $1,000 for poli- 
cies issued for a term of one year or less) for 
the effective period of coverage shall be 40% 
less than the rate of commission payable to said 
producer on the first $3,000 of premium ($1,000 
for a one year policy) ‘for example, 10%% in- 
stead of 1714%, or 15% instead of 25%, 

Any proposal for objects not specifically 
rated in the Manual, for Power Interruption 
Coverage or for Special Indirect Damage Cover- 
age Endorsements shall be referred to this office 
for the establishment of rates. A copy of the 
proposed policy form must accompany the sub- 
mission for Power Interruption Insurance and 
a copy of the proposed endorsement must ac- 
company the submission for Special Indirect 
Damage Coverage Endorsements. 

The bureau in a statement said: 

“The National Bureau is a duly ap- 
pointed statistical agent of the New 
York Insurance Department for the col- 
lection and compilation of statistics to 
be used in connection with the rate 
supervising activities of the New York 
Insurance Department. The bureau calls 
for experience from all stock insurance 
carriers transacting insurance in the 
state of New. York in accordance with 
an ‘official call’ which is prepared by 
the statistical department of the Bureau 
and submitted to the New York Depart- 
ment for approval. In the -boiler and 
machinery line, this ‘official call’ has al- 
ways required the carriers to report 
their countrywide statistics, The limited 
volume in this line of insurance, coupled 
with the absence of any known factors 
which would require or justify any rate 
variations, has made this procedure 
necessary to produce rates that con- 
form to the customary rate regulatory 
standards namely, rates that are ade- 
quate, reasonable and not unfairly dis- 
criminatory.” 
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Zurich’s Statement of Principles on 
Workmen’s Compensation Claims 


Neville Pilling, chief executive of the 
Zurich Insurance Companies, has issued 
a clear-cut statement of principles 
adopted by these companies relative to 
the handling of workmen’s compensation 
claims. This statement, widely broad- 
cast, and favorably received both by 


Zurich 


follows: 


agents and insureds, reads as 


First: There must be no misunder- 
standing about the status of a compen- 
sation claimant. An injured worker is 
not a suppliant. He is entitled to the 


payments provided by the compensation 
act. His dealings with our companies 


must be clothed with corresponding 
dignity and respect. 
Second: Reports should receive the 


prompt and necessary attention which 
will permit the payment of compensa- 
tion on the day it is due. 

Third: A frank and friendly attitude 
should be adopted towards all claimants. 
If there is any question of compensabil- 
ity, claimant should be told of the in- 
surer’s position at the earliest possible 
moment. 

Fourth: The best medical and surgical 
attention should be provided where law 
permits insurer to select the doctor. No 
physician should ever feel that he must 
favor the insurer 


Avoid Unnecessary Hearings 


Fifth: Avoid mnnecessary formal hear- 
ings. Good faith and real issues should 
determine the cases contested or ap- 





REPORTING OVERTIME DATA 





National Council on Comp. Insurance 
Issues Call for Statistical Information 
as to Effect of Oct. 1, 1943 Rule 
The special committee on overtime 
wages of the National Council on Com- 
pensation Insurance has adopted mea- 
sures for reporting data which will per- 
mit some estimate of the effect of the 
rule, adopted October 1, 1943, which ex- 
cluded the penalty portion of overtime 
wages in determination of the work- 
men’s compensation premium where the 
employer’s record permitted such ex- 
clusion. In keeping with the National 
Council’s move, the New Jersey Rating 
and Inspection Bureau has approved 
through its governing committee a call 
for data which shall be filed with the 
bureau on audits entered on all risks 
having an annual premium of more than 
$500,000. Exception to this requirement 
are risks written under the comprehen- 

sive rating plan. 

Observation is made by Chairman 
Bernard Hamilton of the New Jersey 
bureau that the exclusion rule is having 
its intended, effect in reducing the pre- 
mium on risks which operate on an 
overtime basis. He says: “The amount 
of the reduction is not known nor can 
it be ascertained without the collection 
of data directed to that end. The effect 
on premium is estimated to be substan- 
tial and if the estimates are approxi- 
mately correct it is evident that ex- 
perience developed prior to October 1, 
1943 may properly require correction if 
it is to reasonably reflect present condi- 
tions.’ 

Accordingly, Mr. Hamilton has re- 
quested member companies to furnish 
five items of statistical information as 
follows on the specially prepared blank 
provided by the National Council: 


1. State or Code Number. In each case 
only New Jersey experience will be reported 
here and all such experience should be reported. 

2. Governing Classification, It is intended 


that the entire payroll for the risk shall be as 
signed to the governing classification determined 
in accordance with the rules of the Manual. 


The purpose is, of course, to simplify the call 
for data and it is expected that the results so 


pealed. Dilatory tactics will not be 
tolerated. 

Sixth: Payments should be made di- 
rectly to beneficiaries. They should be 
made through the employer only when 
that method will expedite receipt of pay- 
ment or be more convenient for the in- 
sured or his dependents, Payment of 
compensation, after an agreement or 
award, should not be discontinued be- 
cause of change in the status of dis- 
ability, except when otherwise provided 
by law, until the injured is so advised 
or returns to work. 

Seventh: Employers should be helped 
to understand Workmen’s Compensation 
\cts and the importance of reporting 
accidents promptly. When necessary, 
employers should be advised why certain 
claims are not paid, why certain cases 
must be contested and why certain cases 
must be paid. 

Eighth: Compensation boards should 
have complete cooperation. Complaints 
and criticism should be discovered and 
remedied. Strict compliance with com- 
pensation laws must be achieved. 

Ninth: Dishonest claims should be re- 
sisted. This is a duty we owe our policy- 
holders, honest claimants, the public and 
ourselves. But the intent to defraud 
should be clear before it is concluded 
that a claimant is dishonest. 

Tenth: All responsibilities arising from 
workmen’s compensation laws should be 
acknowledged and accepted, They should 
be so handled that there will never be 
any question of our integrity and good 
faith. Keep in mind always the value 
of the public good will. 





obtained will be sufficiently indicative. In con- 
nection with each audit, therefore, the entire 
payroll shall be assigned to that classification 
which carries the largest amount of payroll in 
accordance with Rule 1 of Section VII of the 
New Jersey Manual. 

3. Total Payroll. In this column the total 
payroll, that which is the basis of premium plus 
the penalty portion of overtime wages to be 
eliminated, shall be reported. 

4. Payroll Taken. In this column the total 
payroll which is the basis of premium shall be 
reported, 

5. Payroll Eliminated, In this column the 
penalty portion of overtime wages which is 
eliminated in the determination of premium shall 
be reported (the sum of columns 4 and 5 
should equal the amount reported in column 3). 

Data need not be reported by individual risk. 
In any one reporting payrolls for all risks hav- 
ing the same governing classification may be 
combined. Report of data should be made at 
least monthly. 





Texas Board Sets Rates for 
U. S. Army Exchange Policy 


Effective July 1, 1944, the Texas board 
of insurance commissioners has fixed 
rates and prescribed the combination 
Army Exchange policy, combining cas- 
ualty and surety coverages to be used 
exclusively by Army Exchanges in 
Texas. Detailed declarations, insuring 
agreements, conditions and definitions 
are included in the board’s order em- 
bracing this policy which represents a 
revision over the original Post Exchange 
coverage. The following facts are re- 
vealed by the Texas board 

(a) Each Army Exchange insured shall be 
covered by an individual policy. In other words, 
it will not be permissible to insure all Army 
Exchanges under one blanket policy or with 
certificates issued under one policy. 

(b) The provisions of the experience rating 
plan or fleet discount plan shall not apply. 

(c) A combination rate of 63 cents per $1,000 
of sales is prescribed for the coverages at the 
limits shown on the declarations page of the 
Combination Army Exchange Policy. 

For statistical and tax purposes, the 
combined rate shall be divided as fol- 
lows: 


Bodily Injury and Property 
Damage Liability ...... 12c 

Fidelity and Forgery ...... 23c 

Other Casualty Coverages.. 28c 


CONSOLIDATES DEPARTMENTS 


Phoenix-London Inland Marine and Bur- 
glary-Glass Depts. Merged As of 
July 1; Significance of Move 

The Phoenix-London Group announces 
that effective July Ist the inland marine 
department of their fire companies and 
the burglary and glass departments of 
their casualty companies have been con- 
solidated. 

D. H. Davies, assistant secretary in 
charge of the inland marine department 
has been appointed also assistant secre- 
tary of the casualty companies and will 
be in general charge of underwriting and 
the adjustment of losses under all forms 
of inland marine, burglary, glass and 
combination residence policies written by 
the group. 

In respect to the burglary department, 
Mr. Davies succeeds the late 
Hamilton who died on June 9. 

Ralph Eaton, underwriter in the bur- 
glary department, has been given title 
of superintendent and will also assist Mr. 
Davies in connection with inland marine 
business. 

This arrangement is a progressive step 
in line with the present trend toward 
the over-lapping, if not duplication, of 
the writing powers of inland marine and 
casualty companies, which is becoming 
increasingly evident, particularly in the 
field of personal property insurance. It 
is pointed out: “Already the new resi- 
dence and outside theft policy has so 
much in common with both the personal 
property floater and the personal effects 
policy that in the case of the Phoenix- 
London Group, where the fire and cas- 
ualty companies are operated in such 
close coordination, absolute uniformity 
in underwriting practice and especially 
a uniform policy in the adjustment of 
losses is essential. 

“We have long believed that first- 
party losses, i.e., losses payable directly 
to the assured, require handling by ad- 
justers especially qualified by personality 
and experience to deal sympathetically 
with the claimant. This new combined 
burglary and inland marine department 
will have full authority to cooperate with 
our agents in the selection of the best 
available adjusters, not only from among 
the members of their own staff, but from 
among the fire adjustment bureaus and 
the best independent specialists. 

“Such an arrangement also makes it 
possible for us to render our producers 
an additional unusual service in that each 
proposal submitted will be subjected to 
an impartial analysis to make certain 
that the risk proposed will be covered 
to the best advantage of the agent and 
the policyholder. In many cases this is 
a close question.” 

Some parts of this program have al- 
ready been established in various field 
offices, and now the plan in its entirety 
is being put into effect throughout the 
country. 





“Peppergrams” Published 


“Peppergrams” a_ spritely written 
booklet of the American Surety Com- 
panies, has just been published. Por- 
traying the human side of the fidelity- 
surety business, two and three line items 
of epigrammatic comment are given 
which, it is hoped, will furnish mental 
stimulus. Objective is to help the surety 
bond business relax in some of “our old- 
time stiffness.” Here are a few samples 
of the “peppergrams” 

Honesty sometimes goes into reverse with 
unexpected suddenness, 
* * * 

Personality without individuality may be cor- 

rectly designated by the sign x. 
* * * 
The right signature by the wrong man usually 
means disaster. 
* * * 
When hard luck and hard work meet it is 
usually as strangers. 
* * an 
Big damage suits from little injuries grow. 
Every landlord knows this—but needs to be 
reminded. > 


* ” » 


Complacency is self-satisfaction slopped over. 
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TRAVELERS ANNIVERSARIES 


H. D. Sherwood and S. W. Shepherd 
oth Observe 25th Milestones With 
Company; Their Respective Careers 
Homer D. Sherwood, assistant super- 

visor, Travelers casualty and surety 
agency field service division, and Sum- 
ner W. Shepherd, assistant manager, 
casualty lines of the company’s Hartford 
branch office, recently celebrated their 
twenty-fifth anniversaries with the or- 
ganization. 

Mr. Sherwood, University of Colorado 
graduate, received his A.M. degree from 
Harvard University in 1913. He joined 
the Travelers in July, 1919, and after 
attending the home office casualty train- 
ing school, was assigned to Worcester 
as special agent in casualty lines. Later 
he was promoted to assistant manager 
there; then served as manager at Van- 
couver, B. C. In 1924 he was transferred 
to the Los Angeles office and in July, 
1927, was called into the home office to 
serve as assistant instructor, casualty 
training school. Appointed assistant su- 
pervisor of the school in 1930, he served 
three years in that capacity, then went 
to Waterbury, Conn., as assistant man- 
ager. In 1935 he was made casualty 
manager of the New Haven branch and 
on February 1, 1938, was again called 
into the home office as assistant super- 
visor in the agency field service division 
for casualty-surety lines. 

During the last few years Mr, Sher- 








wood has served as a discussion leader - 


for a number of state agents association 
schools throughout the country. 

Mr. Shepherd, native of Cambridge, 
Mass., was graduated from Trinity Col- 
lege and on joining the Travelers he 
attended the casualty training school. 
He served in branch offices in Worces- 
ter, Boston and Providence before com- 
ing to the Hartford office as assistant 
manager, casualty lines. 


G. E. Ashley Observes 40th 
Milestone With Aetna C. & S. 


Gilbert E. Ashley, secretary, burglary 
department of the Aetna Casualty & 
Surety, recently observed his fortieth 
anniversary with the company. 

Mr. Ashley was born in Willimantic 
and was educated in the Hartford pub- 
lic schools. He joined the Aetna on 
July 5, 1904, as a typist, subsequently 
becoming an underwriter in the burglary 
department. He was elected assistant 
secretary of this department in 1918 and 
later was elected secretary. 

Mr. Ashley is a member of the rating 
committee of the burglary division ol 
the National. Bureau of Casualty & 
Surety Underwriters and of the burglary 
council of Underwriters Laboratory, Inc. 
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N. J. Comp. Law Revision 
Set for 1945 by Gov. Edge 


SURVEY TO BEGIN IMMEDIATELY 








State’s Comm. on Post-war Economic 
Welfare Also to Revise Unemployment 
Comp. Act; Eastwood’s First Report 





Ine of the major legislative reforms 
to be undertaken in 1945 by Gov. Walter 
E. Edge of New Jersey will be a revision 
ot the state’s workmen’s compensation 
laws and of the state unemployment 
compensation acts. In charge of these 
revisions will be the Commission on 
Post-War Economic Welfare, appointed 
by Gov. Edge and chairman of which is 
S:ate Senator Howard Eastwood, Re- 
publican of Burlington, N. J. Senator 
Eastwood is president of the State Sen- 
ate and acting Governor of New Jersey 
when Mr. Edge is out of the state. 

The survey into the compensation rate 
situation will begin immediately accord- 
ing to Chairman Eastwood, objective be- 
ing to modernize the statutes as far as 
workmen’s compensation and unemploy- 
ment compensation laws are concerned. 

In a letter to Mr. Eastwood request- 
ing the survey, Gov. Edge pointed out 

that the original workmen’s compensa- 
tion law was sponsored by him during 
his first term as governor but that the 

entire program should be revised to 
aos present conditions. In his recent 
inaugural message, Governor Edge ad- 
vocated liberalization of the workmen’s 
compensation statute. 


Praise for Eastwood 


Governor Edge praised Senator East- 
wood for the first report of the Com- 
mission on Post-war Economic Welfare, 
which led directly to the creation of 
the new Department of Economic De- 
velopment, established to handle all an- 
ticipated post-war problems for the 
state government of New Jersey. 

_Mr, Eastwood declared that in addi- 
tion to needed workmen’s compensation 
changes, the unemployment compensa- 
tion acts of the state needed changes, 
such as the lengthening of the period of 
compensation, increasing the rate of 
payments, changes in the merit rating 
system, and the possibility of paying 
unemployment compensation benefits to 
all returning veterans until they secure 
positions, regardless of whether they 
have donated any monies to the fund. 

He further declared that the survey by 
the Post-War Economic Welfare Com- 
mission will obviate the necessity of 
creating a new agency to complete such 
a needed task. The commission regarded 
the assignment as one of the most im- 
portant problems before the state gov- 
ernment and on this basis is calling a 
meeting in the near future with the un- 
employment and workmen’s compensa- 
tion administrative officials to begin its 
work. 

In addition to Senator Eastwood, 
members of the commission are Harry 
L. Derby, president, American Cyana- 
mid and Chemical Corp.; Howard M. 
ae treasurer, Vineland borough; 
William J. Ellis, state commissioner of 
institutions and agencies; Senator 
George H. Stanger, Vineland; William 
S. Carpenter, president of the State Civil 
Service Commission; House Speaker 
Dominic A. Cavicchia, Essex County. 
red R. Ehrlich, president, Automotive 
Equipment Co.; (nat Kort, War Man- 
power Commission; Roscoe P. McClave, 
hergen county engineer, and Senator 
lfred B. Littell Sussex County. 





Bonds on Pacific Coast 


Peter Kiewet Sons Co., of Los An- 
geles; Al Johnson Construction Co., and 
Hubert H, Everest of Minneapolis, 
\linn., as joint venturers, have been 

warded by the U. S. Army the con- 
tract for additional landing field facili- 
ties at the Muroc (Calif.) Army Air 
lase, at their bid of $6,634,167.03. It is 
understood here that the bonds cover- 
ing the contract, to run to the United 

States, will originate in one of the mid- 
west offices of the Fidelity & Deposit. 
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industrialists and 


AR-SIGHTED 

economists are predicting a new 
world of tomorrow. New products... 
improvements in design, construction 
and performance . .. increased public 
services and conveniences — all 
designed to create a better way of life. 
And men of vision are planning now 
to take their proper place under the 


new conditions. 


Insurance agents will do well to 
establish now the principles which 
will guide them in the future. For 
this new world will undoubtedly 
broaden the concept of insurance 
production and produce new fields 
of opportunity. Our Companies are 
prepared to provide fullest cooper- 
ation to Agents in helping them plan 


ahead for the world of tomorrow. 


AGENCY DEPARTMENT 
GENERAL BUILDINGS 


PHILADELPHIA 
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Harry Krueger and Walter Davidson, 
Northwestern 





the new Mutual general 
agents in New York, tell us that they 
understand London Lloyd’s is doing 


some post-war planning and will offer— 
after the peace—world-wide “In-Case-I 
Get-A-Job” Insurance. 
* Ok * 
In 1738 Poor Richard 
what thou hast no need of, 
thou shalt sell thy 
* 


said: “Buy 
and e’er long 
accessories.” 

* * 


Speaking again of Krueger and David- 
son, a group of their agents were dis- 
cussing the desirability of increased pro- 
duction. Frederick L. Katz, one of the 
kiddingest fellows we know, said: “Sure 
it’s desirable, but so is world peace and 
Mae West.” 

* * * 

A radio manufacturer of our acquain- 
tance was talking about the present con- 
ditions in that field. “We have great 
hopes for the post-war business, for to- 
day, with only used instruments on the 
market, thousands of people are buying 
radios just to be able to choke off politi- 
cal speakers.” 

* * Ox 

The latest ‘“What-is-the-difference- 
between” gag is the one about Billy 
Rose and President Roosevelt. Answer: 

silly Rose has Eleanor Holm.” 

x * x 


Pat-On-the-Back-De partment. White & 
Camby’s semi-monthly News Letter, 
which in our opinion tops anything at- 
tempted by any agency or company. 

* * * 

Archibald R. Cassidy, Miami Life 
Wonderwriter, writes to say that the 
boom is on again and the real estate 
boys are now selling under-sea parcels. 
He plans to inspect some property he 
recently bought, just as soon as he is 
able to hire a row-boat. 

* * x 
railroads are recovering 
from the terrific Over-The-Fourth- 
Holiday travel surge, it is rumored that 
the I.C.C. is investigating the story that 
railroad presidents were seen carrying 
signs bearing this message: “The Inter- 
state Commerce Commission is unfair to 
the Railroads.” 

* 


Now that the 


* * 
With the stock market doing nicely 
these days, we are in favor of more ele- 
vator strikes. “It’s the only sure way of 
keeping Wall Streeters on the level.” 
MERVIN L. LANE. 


O. D. Bayrer’s Milestone 


O. D. Bayrer, supervising engineer in 
charge of the mechanical research unit of 
the Travelers’ engineering and inspection 
division, recently celebrated the completion 
of thirty years’ service with the organiza- 
tion. Mr. Bayrer, who is known through- 
out the United States for his work in de- 
signing machine guards, started with the 
company in the Hartford branch office. 
He was called into the home office en- 
gineering and inspection division March 1, 
1921, and since then his duties have taken 
him into the field a number of times, 
during which he has worked out of branch 
offices in Montreal, Buffalo and Bridge- 
port. Prior to coming with The Travelers, 
he was employed at Billings and Spencer 
Company and Sigourney Tool Company in 
Hartford. 

Since the United States began prepara- 
tions for war, Mr. Bayrer has been work- 
ing actively with industries engaged in 
war production, designing guards against 
mechanical hazards and establishing safe 
processes for wees various types of work. 


Wm. P. Neil Co., Los Angeles, has 
been awarded a contract by the U. S. 
Navy for construction of an ammunition 
overhaul depot at Seal Beach, Calif., at 
its bid of $1,229,424. Hartford Accident 
& Indemnity Co., through its Los An- 
geles office, will execute the bond, 
S. Navy, covering 


running to the U. 
the contract. 
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National A. & H. Ass’n 
Expansion Under Way 


NO EXECUTIVE V.P, UNTIL 1945 





E. H. Mueller, Planning Committee 
Chairman, Says Streamlining of Bulletin 
First Move; Spirit of Unity Prevails 





E. H. Mueller, Pacific Mutual’s gen- 


eral agent in Milwaukee, who is chair- 
man of the planning committee of the 
National Accident & 
Health Underwriters, is losing no time 


program 


Association of 
in furthering the expansion 
his committee recommended and 
the recent St. 


which 


which was approved at 


Louis meeting of the association. He 
said this week that nothing will be 
done about selection of an executive 


vice president “until we have an assur- 
ance that we can put the financial end 
of our program across. But with $2,000 
in actual cash on hand, and with more 
coming in every day, we feel confident 
that if we have built up a fund of 
$10,000 by next January when the mid- 
year meeting of the association is held, 
we can go ahead in a big way.” 

Chairman Mueller indicated that the 
first innovation to be made in the 
National Association will be the creat- 
ing of a new bulletin, streamlining its 
set-up and pepping up its content so 
that it will be of greater benefit to A. 
& H. producers. Key men of the or- 
ganization are now at work on these 
changes. 

As one of the organizers of the Na- 
tional Association fifteen years ago, Mr. 
Mueller is just as enthusiastic today 
about its future as he was then. But 
he emphasizes that the job today must 
be done with the concerted cooperation 
of the entire membership; not just by 
a few leaders “carrying the load” and 
with the rest of the membership “coast- 
ing along.” His slogan, and one which 
will undoubtedly be used again and 
again in the months ahead, is “We can 
go forward by design and not back- 
ward by default.” 


Key Men Working Together 


At the St. Louis meeting it was 
notably evident that the National Asso- 
ciation grew in strength and _ stature 


because it “held together” in the face 
of “politics within the ranks.” Prevail- 
ing spirit of the organization is to back 
up wholeheartedly Clarence A. Sholl of 
Columbus, O. (Globe Casualty), as pres- 
ident. Consensus of opinion is that he 
will make a good leader as he has both 
feet on the ground and, in the words 
of Mr. Mueller, “took all the good 
natured discussions about the election 
with a calmness that was most pleasing. 
I think he will and can do the job.” 
President Sholl has the support of 
Robert J. Costigan as first vice presi- 


dent (Business Men’s Assurance) and 
P. E. Ansel as second vice president 
(Monarch Life) both of whom _ have 
been unusually successful in running 


\. & H. agencies. 
Leading Producers Round Table 

Another strong factor in the new 
set-up is the Leading Producers Round 
Table, new chairman of which is Rollin 
B. Smith, regional supervisor of Great 
Northern Life for Oklahoma and Texas. 
He organized and served as first presi- 
dent of the Oklahoma City A. & H. 
Association and is one of the foremost 
insurance men of that city. 

Mr. Smith organized the American 
Fidelity Insurance Co. of Oklahoma 
City in 1929 after serving as state man- 
ager for Business Men’s Assurance. He 
was elected president of American 
Fidelity, The company was reinsured in 
1932 by the Great Northern at which 
time he became state manager in Okla- 


homa. He is a graduate of University 


of Nebraska. 


Vice chairman of the Leading Pro- 
ducers is Walter J. Sullivan, who is 
general agent of Monarch Life in 


Cleveland and whose agency ranks sec- 
ond in new paid A. & H. and life busi- 
ness for that company so far this year. 
His career started with Metropolitan 
Life in 1919 and he served successively 
as agent, assistant branch manager and 
general field assistant manager. After a 
brief stay with Missouri State Life he 
resigned in 1932, a year prior to its 
reorganization, to become a partner in 
a local insurance agency. He sold his 
interest in 1935, connected with Mon- 
arch Life as general agent for north- 
eastern Ohio and has been happy ever 
since. 





E. J. Bachman, who has been manager 
of the insurance department of the 
Stock Yards Mortgage Co., South St. 
Paul, has become associated with the 
Hannaford-O’Brien agency of St. Paul. 
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Standard Makes Changes 
In Its A. & H. Department 


William L. Schlie has been named ex- 
ecutive assistant in the personal accident 
and health department of the Standard 
Accident, and Wilfred M. Bataille has 
been named chief underwriter, commer- 
cial division of the same department suc- 
ceeding Mr. Schlie. 

Tom R. Wyles, Jr., continues as chief 
underwriter of the group division. 

Mr. Schlie started with Standard in 
1936 in the A. & H. department of the 


company’s Chicago branch office. 
1942, he was transferred to the ho 
office where he was made chief under- 
writer of the Personal A. & H. depai 
ment. In his new capacity as executiy: 
assistant, he will contact agents in tl:e 
territory of the Chicago office where |e 
will maintain his headquarters. 

Mr. Bataille came to Standard in 1942 
from the Bankers Indemnity where lhe 
served as A. & H. underwriter. Previous 
to that he was connected with the Com- 
mercial Casualty. His insurance expei 
ence covers a period of more than 
twenty-two years. 











World-wide personal accident 
insurance covering all travel 
risks at home and abroad... 





WORLD-WIDE TRAVE 
ACCIDENT COVERAG 


World-wide personal accident insurance . . . cover- 
ing all travel risks at home and abroad .. . is now 
offered by CONTINENTAL CASUALTY, one 


of the nation’s largest multiple line insurance 


institutions. 


A new policy, just put on the market, is avail- 
able to all persons including the military ... except 











Furthermore, it marks a pioneering step by 
Continental in a field that has produced well over 
$1,000,000 in premiums for foreign markets in the Ur 
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past year but which you can now place on your 1943 
books and retain in this country. The protection ation 
provided is a broad, flexible “personal trip” con- joy 

1eé ¢ 





tract, available for your clients in amounts up 4 














s : to $200,000 on any one life. entel 
combat and training forces . . . covering travelers im. fi 
against death or disability from all accidental Special programs available for employee groups, New 
causes . . . including the hazards of air, land or covering all travel risks at home and abroad. ao 
water travel, AND THE RISKS OF WAR... who 
anywhere in the world. Weekly indemnity cover- . there 
ing disability and medical reimbursement features Ss 
are also included. A to p 

4 ¥ e Mi 

We believe this coverage to be the broadest AV | ATI ON Sp IVISION a m 
world-wide aviation and travel accident policy to — 
be offered by any American insurance company. ba °F 
AGENTS AND BROKERS “C 

interested in immediate and post-war profit potentialities of aviation accident insurance coverage are invited to write A 

or phone for complete information . . . including details of Continental’s plan for helping you promote sales now. ner 
educ. 
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Walter C. Schryver, Dies, 
Veteran U.S.F.&G. Mer. 


REPRESENTED COMPANY 46 YRS. 








Highly Respected in Newark, N, J. Fra- 
ternity; Founder and Past President 
of Local Casualty Ass’n; His Career 





Walter C. Schryver, one of the deans 
New Jersey’s casualty-surety branch 
nianagers, who had _ represented the 
United States F. & G. for forty-six 


years, died July 6 at his home in Mont- 
clair, N, 


J. after an illness of five weeks. 





WALTER C. SCHRYVER 


His passing came as a shock to the 
Newark insurance fraternity where he 
had been a well known and highly re- 
spected figure as co-manager of the 
U. S. F. & G. branch office with John 
B. Geyler for many years. He was also 
regarded as second oldest manager in 
point of service with his company. 


Funeral services for Mr. har! ype 
were held Saturday afternoon, July 8, at 
the Colonial Home, East Or: inge, and 


were attended by many of his contem- 
poraries in Newark’s  casualty-surety 
managerial ranks. Both the Casualty 
Underwriters Association of New Jersey 
and the local Surety Underwriters Asso- 
ciation were well represented. He was 
a founder and past president of the cas- 
ualty organization, and similarly served 
as an officer of the surety group. He is 
survived by his wife, Mrs. Eleanor T. 
Schryver, two sons, E, Burton of Pel- 
ham, N. Y., and Thomas B. of West- 
field; four grandchildren and five sisters. 

Upon observance of his forty-fifth an- 
niversary with U.S.F.&G. in April, 
1943, the Casualty Underwriters Associ- 
ation gave a luncheon in his honor 
which was well attended. Many were 
the congratulatory messages he received. 

A native of Baltimore, Mr. Schryver 
entered the home office of U. S. F. & G. 
in. 1898, later being transferred to the 
New York office where he became as- 
sistant treasurer. In 1912 he was made 
co-manager at Newark with Mr. Geyler 
who already represented the company 
there. In the years that followed Mr. 
Schryver assumed managerial duties and 
Mr, Geyler devoted his attention largely 
to production of business. 

Mr. Schryver was active in Masonry, 
a member of various Newark and su- 
burban organizations, and an officer of 
the Church of the Disciples of Christ 
in East Orange for forty-two years. 





“CARE IN CANNING” BOOKLET 


A new booklet entitled “Care In Can- 
ning” has been produced by the safety 
education department of the Aetna Life 
Affiliated Companies and is now ready 
for distribution. By means of humorous 
cartoons and short captions, the new 
booklet makes twelve safety suggestions 
which, if followed, should reduce the 
home canning accident toll. 





PAUL J. MOLNAR’S NEW POST 


Now with N. J. Banking & Insurance 
Dep’t as Assistant Chief Rater After 
19 Years with N. Y. Department 


First step taken by the New Jersey 
Department of Banking & Insurance to 
set up its recently authorized rating de- 
partment is the appointment of Paul J. 
Molnar as assistant chief rater in charge 
of casualty rates. Mr. Molnar has re- 





signed from the New York Insurance 
Department where he was. assistant 
chief, rating bureau, to take his new 





OR many years Albert Flandreau Dean, an executive 


officer of a leading fire insurance 


satile inventor of interest tables and adding machines, told 


insurance leaders; 


“You have the power to prevent many conflagrations 
.. + by offering liberal rate reductions where build- 
ings are constructed of fire-proof materials, equipped 
with proper safeguards and protected by their 
communities with adequate fire-fighting facilities.” 


The disastrous Baltimore and San Francisco fires in 1906 


post. 
January, 


tional Surety Co. in its 
and salvage departments. 


haustive study and survey of 


at Washington. 


He joined that Department 
1925, as an examiner after ini- 
tial insurance experience with the Na- 
fidelity claim 
A graduate 
of City College of New York, Mr. Mol- 
nar is a member of the New York bar. 
Mr. Molnar’s most recent bid to insur- 
ance fame came asa result of the ex- 
aviation 
insurance rates and rate-making which 
he made for the Civil Aeronautics Board 
He was loaned to the 
CAB during part of 1942 and 1943 for 


= \ 


this work and did a thorough job. It is 
reported that considerable of his_find- 
ings were incorporated in the CAB re- 
port which was released last Spring. In 
his departmental work Mr. Molnar has 
conducted many statutory examinations 
of fire and casualty rate making organi- 
zations; has reviewed, analyzed and 
passed on many rate revisions. This 
background fits him for his new post. 





$50,000 TO HOSPITAL 
The Aetna Life Affiliated Companies 


has subscribed $50,000 to St. Francis 
Hospital’s $2,000,000 building fund in 
Hartford. 
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convinced them he was right, and his “Analytic System for 
the Measurement of Fire Hazards,” then in use in Illinois, 
was adopted in many cities. 


Today Dean’s methods are in use in more than half the 


nation and similar plans employed elsewhere. His work 
opened the way for the insurance industry ¢o prevent fires, 
as well as protect against financial loss. 


Thanks to “Schedule Rating,” the modern fire insurance in- 
dustry helps save thousands of American lives and millions 
of dollars of insured property, 


A Comprehensive Reinsurance Service 
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Sells Insurance in Hamlet of 40 


C. R. Hewitt of Dorset, Minn., a com- 
munity of forty persons located in Hub- 
hard County, Minnesota, deep in the pine 
woods and lakes of Northern Minnesota, 
recently told in the United States F. & G. 
Bulletin how he operates. In the hamlet 
are a bank, store, lumber yard, restaurant, 
garage and filling station, two churches and 
a dozen dwellings. His story for the Bulle- 
tin follows: 


I took charge of the insurance agency in 
1920 with less than $200 in premiums on 
the books. For the past three years, my 
total premiums have exceeded $18,000. 
Why? 

Through the years I have accumulated 
a mailing list of 1,000 names. I never send 
out mail without enclosing some good piece 
of advertising. 


Income Tax Reports 


My assistant makes out income tax re- 
ports and we call attention to the fact 
that a percentage of overhead on a car 
used in business can be deducted from in- 
come tax. Farmers especially are inter- 
ested and we have written more Automo- 
bile Public Liability and Property Dam- 
age insurance in the past two years on 
farmers than in any previous five years. 

The county newspapers give the news of 
people who are moving, so that a removal 
permit can be attached or a vacancy clause 
attached. Also, I watch the sale of prop- 
erty that proper transfer can be made to 
the purchaser. 

I use advertising in home papers and 
call attention to any new changes in poli- 
cies, such as 10% of household goods cov- 
ering away from the premises and out- 
side coverage in Burglary policies. Blot- 
ters, household inventories, year-books and 
calendars are distributed to good advan- 
tage. I have a certain.yearbook and calen- 
dar that bring me many new customers 
each year, 

Increase in Building Costs 

Last vear IT went through my files and 

called the attention of many to the fact 


that building costs had gone up nearly 
60%. This also applies to household goods, 
and you will be surprised how many policy- 
holders should and will increase their in- 
surance. With new war jobs many people 
are buying more furniture. 

A good salesman must like to sell and 
feel the urge to have the prospect buy in- 
surance. Cultivate friendships, for your 
friends and patrons are your ambassadors 
of good will. Become acquainted with 
your public officials as they can do nu- 
merous good turns for you. Tn our county, 
although I do not live in the county seat, 
I have all the county business I am en- 
titled to. 

‘“You have to see them to sell them.” 
You cannot do that sitting in an office 
chair and putting a shine on the seat of 
your pants. 

Although I personally write 90% or 
better of my business, I make an effort 
to go out with special agents, but onlv 
when they have notified me in advance that 
they are coming, then I can arrange mv 
affairs to spend a day with them. Such 
days are educational and lucrative. 

Concentrates on Certain Days 

I make special drives and concentrate 
on certain lines of insurance on certain 
days. For example, I write life insurance 
about ten days a year and write $100.000 
a year. The average is $10.000 daily; 
sometimes it is as high as $20,000. T also 
try to arrange special drives for Burglary 
insurance, Automobile insurance, Farm 
Fire insurance, and when T am out on 
these drives I pick up any other insurance 
business for which the applicant may be 
in the market. 

T have not lost fifty dollars in collections 
in twenty-three years of business. T expect 
my customers to pay promptly and thev do 
T have a couple of forms of billings that 
bring responses. 

T take all available trade magazines and 
get many ideas from them. All insurance 
men should belong to their state associa- 
tions, as the contacts with other agents 
give them new incentives. 





Eglof Predicts Greatest Recruiting 
Opportunity in History After War 


\ vast recruiting and educational job 
by insurance companies is envisioned by 
John H, Eglof in an article which ap- 
peared July 1, in the mid-year “insur- 
ance and financial” edition of The Hart- 
ford Times. 

“What undoubtedly will prove the 
greatest recruiting and educational op- 
portunity in their history now faces 
American insurance companies,” writes 
Mr. Eglof, who is supervisor of the 
Travelers’ agency field service, casualty 
lines. “Indications are that the com- 
panies are aware of this opportunity and 
have no intention of neglecting it.” 

Among Mr. Eglof’s observations are 
the. following: 

“There has always been enthusiasm 
among agents and prospective agents 
for vocational training, but shortly be- 


fore the present war this enthusiasm 
approached a crescendo which, appar- 
ently, will not have reached its peak 
until several years after the war. 

The renewed accent on education 
began less than five years ago and was 
occasioned by an unprecedented move- 
ment toward the broadening of casualty 
insurance coverages. The liberalization 


of burglary insurance contracts, the in- 
troduction of new comprehensive forms 
of general liability and automobile lia- 
bility, the broadening of boiler and ma- 
chinery coverages, the adoption of new 
rating programs in respect to workmen’s 
compensation, the extended scope of 
fidelity and surety bonds, and the ad- 
vancement of the varied contracts ap- 
plying to aviation—all came within a 
remarkably short period, causing sweep- 
ing changes in the business. 

“Tt must be granted that the war, 
which has taken from civilian life thou- 
sands of younger men, is largely re- 
sponsible for the preponderance of older 
men among insurance students, but the 
fact remains that, even before the war, 
older agents were evincing an increased 
interest in self-improvement through 
education. The so-called ‘refresher’ 
courses and those pertaining to new 
and revised are enjoying a consistent 
increase in popularity 


“Freshening Up” Courses Needed 

“The: highest pitch of educational ac- 
tivity will not be reached until the war 
is over, but already it is being felt by 
insurance educators. It is difficult to 
believe, but it is a fact that more than 
a million men have already been dis- 
charged from our armed forces. Of 
these men, many are former insurance 


- Travelers 


ELECTIONS IN SO. CALIFORNIA 





Acquisition Cost Conferences. Elect Gov- 
erning Committees; Rollo E. 
Fay Presides 

Annual meetings were held in Los 
Angeles, recently by the Southern Cali- 
fornia Fidelity & Surety Acquisition 
Cost Conference and the Southern 
California section of the California 
Casualty Acquisition Cost Conference, at 
which Rollo E. Fay, manager of the 
Pacific Coast Branch of the National 
Bureau of Casualty & Surety Under- 
writers presided. Governing committee 
members as follows were chosen for the 
coming year: id 

Southern California Fidelity & Surety 
Acquisition Cost Conference governing 
committee: Travelers Indemnity, Fidel- 
ity & Deposit, Royal Indemnity, Aetna 
Casualty & Surety, Indemnity Insurance 
Co. of North America, U. S. Fidelity & 
Guaranty. ; : 

Southern California section, California 
Casualty Acquisition Cost Conference 
governing committee: Aetna Casualty & 
Surety, Leland Mann, manager; Fidelity 
& Casualty; Paul G. Emme, manager 
Indemnity Insurance Co. of North Amer- 
ica, F, A. Holmes, manager. 

The Southern California section rati- 
fied the election of these members of the 
governing committee by the Northern 
California section: Pacific Indemnity, 
Globe Indemnity Co., Glens Falls In- 
demnity, Ocean Accident & Guarantee 
Travelers Indemnity. 





J. C. ROBERTS PROMOTED 





Named by Travelers as Assistant Man- 

ager Casualty Claim Department 

in. Charge of Claims 

John C. Roberts has been appointed 
assistant manager casualty claim de- 
partment of the Travelers Companies 
in charge of personnel in all claim de- 
partments both in the home office and 
in the field. 


Starting with the company as an in- 
vestigator in its Minneapolis office 
shortly after his graduation from the 
University of Minnesota Law School in 
1928, Mr. Roberts was appointed super- 
visor of life and accident claims in that 
office in 1933. He was brought to the 
home office in September, 
1935, as an examiner in the life, acci- 
dent and group claim department, Last 
fall he was made supervisor of person- 
nel of this department as well as the 
casualty claim and fire claim depart- 
ments. He will continue those same 
duties in his new position. 





agents who need ‘freshening up’ on the 
underwriting forms with which they 
were familiar before the war and need 
to be ‘brought up to date’ on the many 
new forms that have been introduced 
since the war. Among these men there 
are also many who during their military 
service decided that on their return to 
civilian life they would enter the insur- 


ance business rather than return to their 


previous jobs. This decision is in most 
cases the result df association with men 
who have been in the business. As one 
ex-soldier wrote to us: ‘Insurance men 
are almost notorious evangelists.’ 

“Men of the armed forces are not the 
only ones who will wish to make a 
change of occupation in favor of in- 
surance when the war is over. Thou- 
sands of men now engaged in war work 
in manufacturing plants will not wish to 
return to their pre-war occupations. 
Many of these men are former salesmen, 
professional men and _ executives who, 
having been impelled by war-time cir- 
cumstances to take temporary employ- 
ment in industry, are desirous of enter- 
ing post-war work of guaranteed per- 
manence, stability and personal inde- 
pendence. The insurance business pos- 


sesses these desirable attributes, as no 
doubt many war workers now perceive. 
“To us in the insurance business it 
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was doubly interesting to read in a re 
cent news despatch that ‘in Germany 
50,000 wounded soldiers are training for 
post-war jobs in 300 schools especially 
established for the purpose. The most 
popular course is insurance salesman- 
ship.’ 

Insurance Salesmanship in Germany 

“If insurance salesmanship is regarded 
by the Germans as a promising post- 
war career, it should be similarly re- 
garded by Americans. It is all the more 
strange that the Germans should be so 
inclined, inasmuch as for sixty years the 
trend in that country has been consis- 
tently toward compulsory insurance, 
which, theoretically, would eliminate 
insurance salesmen. 

“The faith of the Germans in under- 
writing as a career is even more impres- 
sive when we remember how hard the 
insurance business was hit by the cur- 
rency inflation experienced in Germany 
following World War One. In the 
United States our experience has been 
just the opposite of that in Germany. 
Every post-war period in this country 
has seen a marked increase in the pros- 
perity of the insurance business. The 
foundations of insurance as we know it 
in America were laid during the Civil 
War, and the period immediately after 
the Civil War witnessed the first great 
growth of insurance in this country. The 
most phenomenal period of expansion 
that American insurance has ever known 
was in the ‘twenties’, following the first 
World War. There is every indication 
that the years following World War 
Two will be another period of great 
growth insurancewise.” 





WHITE GOES TO LOS ANGELES 


Thomas D. White, recently safety en- 
gineer in Texas and Louisiana for the 
American Surety Co. and the New York 
Casualty Co., has been transferred to 
the Los Angéles branch office of the 
two companies as safety engineer and 
will serve Southern California territory. 


July 1 











July 14, 1944 




















ome 


+ 





Faith, HOPC..cxd< Chauceto Lue! 


Supplementing this help to our caged fighting men, the 


Somewhere, deep in enemy territory, our captured soldiers 
wait out the duration. Herded in prison camps, the shin- 
ing event in their routine is the periodic arrival of a link 
from home—the American Red Cross package. 

Listen to the stories of exchanged prisoners—hear them 
tell you that it was the food packages sent through the 
American Red Cross that literally kept many of them alive, 
and kept hope and faith alive in all of them. For the work 
of the American Red Cross in sending needed food — 
and comforts such as clothing and tobacco — is one 


of the great unsung stories of this war. 


International Red Cross, the parent organization of the 
American Red Cross, is authorized to transfer messages 
from prisoners of war to their homes. Thus a two-way 
channel of communication between those brave captives 
and their homeland functions regularly. 
Yet—this is but one of the many great services, in 
war and in peace, performed by the American Red Cross. 
It is with a feeling of sincere gratitude that we 
salute this unique, essential and most humane of 


institutions. 


This is one of a series of advertisements dedicated to the American Red Cross by 


THE HOME INSURANCE COMPANY, NEW YORK 


FIRE . AUTOMOBILE ’ 


MARINE 














No-we don't insure 
Marine *Life’’ 


— but the Marine Office does offer a broad and diversified line 


of more than a hundred classes of insurance. 


Many of these forms, generally known as ‘‘wet marine”, have sales 
possibilities far from salt water. Ocean Cargo, for example, can 
originate at an inland factory; River Hull and Cargo insures the 
boats and shipments on America’s rivers, canals and inland water 
ways; Yacht Insurance provides hull and indemnity protection for 


thousands of private pleasure craft. 


These are a few of the possibilities open to brokers and agents 
of affiliated companies who would add to their production through 


the Marine Office of America. 


If you are interested, write for further information. 





116 JOHN STREET 


MEMBER COMPANIES 


The American Insurance Co. 


American Eagle Fire Ins. Co. 


The Continental Insurance Co. 


Fidelity-Phenix Fire Ins. Co. 


Firemen’s Insurance Company 


Glens Falls Insurance Co. 
The Hanover Fire Ins. Co. 
If you represent one of these 
companies or their affiliates 
you are qualified to write busi- 
ness through the Marine Office. 


MARINE OFFICE 


of AMERICA 


NEW YORK 
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